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WPB Moving to Save Transportation 
Critical Parts Makers 


| Sparks 


Adexec Chester Bowles accepts 

job as OPA general manager. 
” ok * 

Of 3,764 war contracts so far 
terminated, more than 2,000 are 
still unsettled. 

oe om * 

FDR reprimands Wallace and 
Jones, clips their wings. Now how- 
zabout doing something with John 
L. Lewis and Ickes? 

* * 


Postwarwise 


Ernest Kanzler, special consul- 
ant to WPB Chairman Nelson, is 
back in Detroit after a sojourn in 
Washington. 

It’s understood he prepared for 
Nelson a special report on post- 
war reconversion Dar temaeas 


Talked A nor Au 
Ray Chamberlain, NADA execu- 
tive vice president, did address the 
ATAM conclave in Chicago, con- 
ary to previous reports. 
The talk, however, was made at 
closed session; lasted two hours. 
7” a * 


‘Found’ Horizon! 

Coupled with the report that 
Rubber Czar Jeffers is drafting a 

bber “White Paper” in which he 
will say that tire rationing can be 
lifted next spring, is the fact that 

on your new A book—the last 
Hate listed for tire inspection hap- 
pens to be March 31, 1944. 


eed C wah Ball? 

After filing out the complicated 
orms several times, Anderson (S. 
C.) Fire Chief Jack Bone is still 
puzzled over the questions asked by 
ODT for the allotment of gasoline 
for fire trucks. Here are some of 
he puzzlers: 

How many trips do you expect 
to make? How much gasoline do 
ou anticipate using? How many 
miles do you expect to travel? 

oo” + * 


o the Rescue! 

Highway transportation came to 
he rescue of Washington recently 
© ease the acute gasoline short- 
age. More than 100 motor trucks 
with an average capacity of 100 
barrels, hauled 3,660,000 gallons of 
gasoline from the Plantation pipe 
ne terminal at Greensboro, N. C., 
nto the National Capital area in 
5 days. 

Plans are under way, it is stated, 
to utilize the maximum capacity of 
available tank trucks in gasoline 
fauls in other areas. 

* * * 


ouring Down 

Tourists from the United States 
isiting Canada in 1942 spent only 

9,000,000 compared with $107,000,- 
000 in 1941, according to the U. S. 
Department of Commerce. Decredas- 
d automobile travel was the chief 
cause. 


Automobiles entering Canada 


rom states not adjacent to the | 


Canadian border during 1942 were 
ly 22 percent of the number en- 
ering in 1941. 
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10,000TH CHRYSLER-BUILT TANK. 
pleting th the 10,000th a 


Brig. oak. 
Center. 


Revision Is Imminent . . 


Brig. Gen. J. Christmas congratu- 


sler-built tank Inet week. with Gen. Christmas is 
Hunt, = ting manager of the Chrysler Tank Arsenal, on com- 
We. Ee atwright, commanding officer, Detroit Tank Automotive 


Gas Rationing Changes 


To Affect All States 


By Pete Wemhoff 
Managing Editor 


DETROIT. — Concurrent 
with completion of the “Big- 
Inch” oil pipeline to the East 
Coast last week, revision of 
the nation’s gasoline setup 


moved closer, as indicated by the 
following developments: 
1 At dedicatory ceremonies for 

the pipeline, Petroleum Admin- 
istrator Ickes declared he expects 
to equalize gasoline rationing in 
the area between the East Coast 
and the Rockies within the next 
30 to 60 days . 

James F. Byrnes, war mobili- 

zation head, promised to issue 
a full statement on the gasoline 
situation within 10 days or two 
weeks. 

From authoritative sources, it 

was learned that the “between- 
the-mountains area” would be 
brought under stricter controls by 
Sept. 1—possibly by Aug. 15—with 
the value of A coupons reduced to 
at least three gallons, possibly 2% 
gallons. Simultaneously, the East 
would be relieved of its pleasure- 
driving ban, and the value of cou- 
pons boosted from 1% to 2 or 2% 
gallons. 

Ickes’ inferential blast at OPA 

Chief Brown, along with his 
comment that “If I am not com- 
petent as petroleum administrator 
to advise on oil supplies and re- 
quirements, then the President 
ought to fire me and get somebody 
else,” caused speculation that 
Roosevelt might reorganize the 
whole setup, as he did following 
the Wallace-Jones_ interdepart- 
mental feud. 

While Ickes stated that it is not 
possible to predict at this time 
how much gasoline motorists can 
expect to get under the equaliza- 
tion, he indicated that the Middle- 


west and Southwest might suffer | 


a decrease while the East would 
get an increase. He also indicated 
that it is doubtful there will be 
enough gasoline for any pleasure 
driving. 

Meanwhile, William R. Boyd jr., 
chairman of the Petroleum In- 
dustry War Council, stated last 
week that the hope of the oil 
industry will be to supply the 
average motorist enough gaso- 
line so that he can travel each 
year the distance contemplated 
in the Baruch report when 
rationing is equalized in the area 
east of the Rocky mountains. 
“Transportation to the East 


(See GASOLINE, Page 6, Col. 5) 


Get 100% Allotment 


Parts Releases Expected to Clear Back Orders; 
Truck Output in 6 Figures Under Consideration; 
Plans Call for Smaller Sizes to Meet Vital Needs 


By Jack Weed 


Truck and Service Editor 


DETROIT.—WPB is not only considering the release of 
material to build new trucks, numbering up in the six figures 
for 1944, but already has made available material to build 
between 90 and 100 million dollars worth of replacement 
parts, declared R. L. Vaniman, head of the automotive di- 
vision of War Production Board, in an exclusive interview 
last week with AUTOMOTIVE NEWS, endeavoring to find out 


what government was doin 
to prevent a serious bogdown 
in “on-rubber” transporta- 
tion. 

Realizing the growing serious- 
ness of the truck transportation 
picture and also appreciating that 
cars in essential work must be 
kept going, WPB has been working 
closely with ODT and the military 
to bring some definite relief, said 
Vaniman. 


“We appreciate that over-road 
truckers can reach a point in 
the operation of their equipment 
where it is uneconomic to con- 
tinue to repair it and operate 
under the ceiling prices which 
this type of operator must work 
under”, he asserted. “But we also 
know the urgent needs of the 
military and must take both 
into consideration in the allot- 
ment of material to satisfy the 
needs of both.” 

The replacement parts releases 


for the third and fourth quarters 
compare favorably with one quar- 
ter’s production, approximately 
$104,000,000, in 1941 which was the 
highest parts-production year. Con- 
sidering that thousands of cars, 
due to their lessened mileage, will 
not require the amount of replace- 
ment material that they would 
(Continued on Page 23, Col. 4) 


Britain Looks to Postwar: 


How Used Car 


Problem 


Was Tackled in U.S. 


Epitor’s Note: Following is the 
third in a series of articles on 
the postwar used-car problem, 
which appeared recently in the 
Motor Trader, leading British 
trade journal. AuTomMoTive News 
is reprinting the articles in the 
belief that its readers will be in- 
terested in a discussion of the 
problem from a tri-nation stand- 
point (Britain, Germany and U. 
8.). The first two articles dis- 
cussed the used car as the in- 
dustry’s “greatest problem” and 
pointed out that prewar pallia- 
tives were ineffective in controll- 
ing overallowances. Today’s in- 
stallment is the British version 
of “How the Problem was 
Tackled in the U. 8.” 


All the evidence brought to light 





by the many surveys and the sta- 
tistics produced in connection with 
the American automobile industry 


Monthly Commercial Car News . 


bear out the exact similarity of 
the problem of the used car with 
that which existed in this country. 
The Americans have the advan- 
tage that not only have they num- 
erous organizations capable of 
making surveys and compiling 
Statistics, but also the laws of 
many states compel the return of 
information most necessary in such 
a compilation. Interest, therefore, 
centers upon the steps taken to 
cure what is admitted by all these 
surveys to be the ruling problem 
of the American industry—the 
used car. 


In 1911 the Chicago Automobile 
Trade Assn. took the first known 
steps in devising a guide for 
dealers in appraising used car 
values. The method was for all 
dealers who were members of 
the Association to report their 

(Continued on Page 8, Col. 1) 
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Brown Denies 

AAA Charge 

9 

Of ‘Snoopers 

WASHINGTON. Criticising 
what it termed “new departures” 
in OPA enforcement methods and 
procedures, the American Auto- 
mobile Assn, last week charged 
that the Office of Price Admin- 
istration is attempting to recruit 
a 180,000-man “snooper army.” 

OPA Administrator Prentiss 
Brown promptly denied the AAA’s 
contentions, declaring that OPA 
enforcement regulations “are di- 
rected entirely to securing the 
surrender of rations which motor- 
ists obtain illegally.” 

Thomas P. Henry of Detroit, 
president of the AAA in a state- 
ment filed with Prentiss M. Brown, 
OPA Administrator, declared that 
in two recent and little-publicized 
actions, OPA has embarked “on a 
new and dangerous course in the 
enforcement phase of the gasoline 
rationing program.” These were 
listed as: 

1. An interpretation of the gaso- 
line rationing regulations which 
would permit any ration board to 
revoke or suspend ration privileges 
of any motorist venturing within 
its territory, even though the 
rations were issued by another 
board; 

2. To authorize every OPA in- 
vestigator, every United States en- 
forcement agent and every state, 
county and local policeman, con- 
stable or other enforcement official 
to investigate the ration docu- 
ments of any motorist and to 

(Continued on Page 6, Col. 3) 


Auto War Output Shows 


Further Gain in June 

DETROIT. — Continuing to 
climb upward, despite counter 
national trends, war production 
in the automotive industry in 
June reached a total of $725,- 
000,000 compared with $705,600,- 
000 in May, $672,000,000 in April 
and with $383,800,000 in June a 
year ago. 

The June delivery of weapons 
to the armed forces is at an 
annual rate of $8,700,000,000, the 
highest rate of productivity in 
the history of the automotive 
industry, according to George 
Romney, managing director ef 
the Automotive Council for War 
Production. 


xk * 
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SYMBOLIC OF THE HIGH RATE of American bomber production is com- 


pletion of the first year of aircraft engin 


e cylinder head production in the new 


aluminum foundry of Buick at Flint. Launched to eliminate a threatened 


bottleneck in the supply 
metal last July 17 an 
for Buick’s and others’ 
u in Consolidated B- 


has since 
roduction o 


cylinder head to workmen on the castin 
. Curtice, Buick president and genera 


assistant, looking on. 


of this vital engine 
roduced 
Pratt & Whitney R-1830-43 
berator bombers. Shown Soaring a “birthday” 


F 


art, the foundry poured its first 
undreds of thousands of heads 
radial engines 


cleaning line in the foundry is Harlow 
manager, with 0. W. Young, executive 


War Goods Exhibition Opens 
To Public in Philadelphia 


PHILADELPHIA. — The largest 
exhibition of war material ever 
shown to the American public 
opened here Saturday morning, 
with several automobile firms 
among the 83 exhibitors. Sponsored 
by the Philadelphia Ordnance dis- 
trict, the show is giving the people 
their first opportunity to see latest- 
type machines, guns and ammuni- 
tion. 

Auto firms represented at the 
exposition, covering the eighth 
floor of the John Wanamaker 
store, are Ford, Chrysler, General 
Motors, Autocar and Mack. 


Highlight of the Ford display is 
the Ford tank engine and anti-air- 
craft gun director, both being 
shown to the public for the first 
time. Other Ford products shown 
are the amphibian jeep, land jeep 
and three other engines used in 
military vehicles. In addition, a 
packaging exhibit shows how all 


types of war materials are packed 


Willys Output 
of Aluminum 


Forgings Soar 


TOLEDO.-—In less than two 
years, monthly production of 
aluminum aircraft forgings by 
Willys-Overland Motors has climb- 
ed from the zero mark to more 
than 1,000,000 pounds, it was an- 
nounced here last week by Joseph 
W. Frazer, president. 

In achieving this production 
record, he explained, the auto con- 
cern has become the second larg- 
est producer of aluminum aircraft 
forgings in the nation, with a total 
output since Pearl Harbor of more 
than 7,000,000 pounds. 

Frazer explained that his com- 
pany entered the aluminum forg- 
ing business late in 1941 “without 
any previous experience in this 
type of work,” making it necessary 
to install all new machinery and 
to train workers for the specialized 
jobs involved. 

The company’s aluminum depart- 
ment produces 700 different types 
of forgings, he said, the parts be- 
ing used in the manufacture of air- 
craft fusilages, wings and struc- 
tural sections, as well as in the 
manufacture of airplane engines. 


and water-proofed for export at 
Chester, Pa. 

The public opening was preceded 
by an invitation preview and din- 
ner Friday night, with Lowell 
Thomas, famed commentator, as 
master of ceremonies. 

Speakers included Gov. Edward 
Martin, Acting Mayor Bernard 
Samuel, Col. David N. Hauseman, 
chief of Philadelphia Ordnance 
district; Hugh Adams, Philadel- 
phia industrialist and Ford dealer 
who is general chairman of the ex- 
position; Representative John E. 
Sheridan, chairman of the House 
Military Affairs committee, and 
Maj. Gen. G. M. Barnes, chief of 
the Technical division of Army 
Ordnance. 

Special show features are the 
exhibit of captured enemy equip- 
ment, old cannon used in early 
wars, and_ anti-aircraft guns, 
which is to be manipulated for 
the visitors. Girl war workers are 
to do exhibition welding, working 
on their regular jobs, and a mar- 
ionette show is to be given, depict- 
ing the Guadalcanal landing. 

The show covers 80,000 feet of 
floor space, and five express eleva- 
tors, capable of carrying 1,000 visi- 
tors an hour, run regularly to the 
exposition floor. 


Chevrolet P&W Training 


Given to 2,317 Men 


DETROIT.—Enlisted men of the 
Army Air Force have received 
more than half-a-million’ hours of 
intensive training at the Chevro- 
let Pratt & Whitney Aviation En- 
gine school here during the eight 
months it has been in operation, 
according to Ed Hedner, national 
director of war products training, 
Chevrolet division. To date a total 
of 2,317 men have been graduated 
from the school, he said. 

Certificates of graduation are 
presented each week to a class of 
75, and a new class of equal size 
enters the school. Students are 
selected from Army Air Force per- 
sonnel having previously completed 
five months of a basic aviation 
mechanics’ course. The course of 
instruction is of four weeks’ dura- 
tion. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


Consolidated Chief Puts Cars First... 


Postwar Plane Buying 


Seen Only Moderate 


DETROIT.—Although predicting 
a big postwar automobile market, 
Harry Woodhead, president of 
Consolidated Vultee Aricraft Corp., 
said here last week that he does 
not expect more than 20 percent 
of the aviation industry’s present 
facilities to be used for postwar 
plane production. 

“Much of the aviation industry’s 
future depends on_ international 
policies,” Woodhead declared, “and 
while I see a great postwar future 
for aviation, I do not subscribe to 
the theory of those why say the 


Factory 


By A. H. Allen 

JUST OVER the horizon for the 
motor plants lies a host of new 
engineering materials and refine- 

ments of present 
materials. Their 
assimilation into 
motor car manu- 
facture is de- 
pendent ona 
number of fac- 
tors—how soon 
production may 
be resumed, cost 
at which such 
materials can be 
made available, 
& &. Allen development of 
equipment and 
methcds to handle them most ex- 
peditiously, etc. 

Materials for automotive use 
group themselves in three broad 
classes—the ferrous metals; the 
light metals such as aluminum, 
zinc and magnesium, and the 
nonmetallics, the latter includ- 
ing glass, plastics, fibers, fab- 
rics, rubber, paints and lacquers. 
Not on this list are such other 
metals as brass, bronze, nickel, 
tungsten and others used in 
relatively small quantities. 

In the field of nonmetallics, per- 
haps no group of materials has 
captured the popular fancy like 
plastics. The all-plastic car, plas- 
tic windows, windshields, roofs and 
kindred parts have been touted by 
some designers as No. 1 prospects 
for the car of the future. It is true 
that great advances have been 
made in recent years, and are still 
being made, in molding and fabri- 
cating plastics to supplement, com- 
plement and replace metals. But 
plastics in general cannot yet be 
considered structural materials in 
the automotive engineer’s sense of 
the word. They are moving in 
that direction, but they still suffer 
because of lack of strength, poor 
weathering qualities, high cost 
(both material and fabrication) 
and difficulties in forming, joining 
and particularly fastening. 

* * ~ 


More years of research will be 
necessary to place plastics on a par 
with metals in respect to these 
qualities. Hence for the time be- 
ing they must remain in the field 
of ornamental, decorative, colorful 
and novel accessories. Their use 
will broaden, particularly in vari- 
ous combinations with metals, such 
as plastic-coated instrument panels, 
handles, etc., but the basic com- 
ponents of motor cars will con- 
tinue to be metals—principally iron 
and steel—for years to come. 

* * * 


Iron and Steel 


Seen Basic 

ONSIDER the case now for the 

light metals, for which such 2 
bright future is being drawn by 
their “imagineers.” It must be 
granted that with the end of the 
war aluminum and magnesium in 
cast, rolled, extruded and forged 
forms will be available in tremend- 
ous quantities and in a price range 


sky will be darkened with aircraft 
after the war.” 

“The first thing returning serv- 
icemen will want to buy, after 
they get jobs, will be an auto- 
mobile; then possibly an air- 
plane,” Woodhead said. 


The former auto supplier, mak- 
ing a cross-country inspection of 
Consolidated plants, denied that 
any segment of the aircraft in- 
dustry is planning to enter the 
postwar automobile field, although 
admitting that a combination auto 
and airplane—an “autoplane”—had 
definite possibilities. 


With war’s end, he believes, 
there will come a big recession 
in the aircraft business, despite 
the fact there will be a good 
market for smaller planes and 
freight transporters. However, 
this market will not be sufficient 
to necessitate use of any size- 
able portion of present facilities, 
he said. 

Woodhead asserted that Willow 
Run is making about one-third of 
the sub-assemblies for Consoli- 
dated’s Fort Worth division and 
almost as many for the Douglas 
plant which also makes the B-24 
bomber. 


Briggs Again Wins 


Training Scroll 


DETROIT.—Major General F. L. 
Martin, Commander, Second Dist- 
rict, Air Forces Technical Train- 
ing Command, notified Briggs Mfg. 
Co. last week that its Aircraft 
Turret Maintenance School had 
been awarded, for the third con- 
secutive time, the A.A. F.T.T.C. 
Banner for having the highest ef- 
ficiency record of any training 
school in this district. 

It is believed that this is the 
first training school in the coun- 
try to win such an award three 
times in a row. 

The Buick school in Flint won 
the award for the first quarter of 
the fiscal year 1942-1943. 

The Briggs school is devoted to 
teaching the operation and main- 
tenance of aircraft turrets, includ- 
ing the Sperry type which Briggs 
makes itself. 

The school is located in what 
used to be the company’s Roose- 
velt plant which has been con- 
verted entirely for this purpose. 
Classrooms, shops, sleeping quar- 
ters, mess hall, sick bay, laundries 
and recreation facilities have been 
developed. It is said to be one of 
the best equipped mechanical 
schools in the country. 

Among the large staff of in- 
structors are men formerly with 
the company’s Service Field Or- 
ganization, who have had many 
years of mechanical training and 
background. Before being made in- 
structors, they were schooled on 
turret maintenance training and 
the latest methods of teaching and 
presentation. 


It costs you about a penny-a-day to 
keep abreast of the automotiv 
better renew NOW! = 


Sees High Wages 
A Cause of 


Absenteeism 


NEW YORK.—By making leisure 
more attractive than wage earn- 
ing, high wages and scarcity of 
consumer goods are combining as 
a principal cause of employe-ab- 
senteeism, Metropolitan Life In- 
surance Co. declares in a report, 
One of a series on employe-morale. 
The study is based on investiga- 
tion of methods used by scores of 
companies to reduce absenteeism. 


“That this attitude on the part 
of employes is devastating to pro- 
duction time schedules and quotas 
is well realized by every employer 
who has had to cope with it,” the 
study asserts with reference to the 
problem of high wages and lack of 
goods. 


“A number of companies have 
been very successful in their 
methods of treating this malignant 
growth on industry by analyzing 
the causes, isolating them, and ap- 
plying an internal remedy that 
may be called ‘employe education.’ 

“Such education is accomplished 
through the media of employe- 
magazines, posters, billboards, and 
special attendance charts placed at 
Strategic points in the plant or 


Eight Ordnance Plants 


Shut So Far 

WASHINGTON.— Eight ord- 
nance plants have been closed, 
placed in standby condition or 
the completion cancelled, it was 
revealed last week by Undersec- 
retary of War Patterson. 

The eight plants are New Riv- 
er Ordnance plant, Pulaski, Va.; 
Mississippi Ordnance plant, 
Flora, Miss.; Cactus Ordnance 
works, Sunray, Tex.; Lake On- 
tario Ordnance works, Youngs- 
town, N. Y.; Gopher Ordnance 
works, St. Paul, Minn.; Pilgrim 
Ordnance works, West Hanover, 
Mass.; Vigo Ordnance works, 
Terre Haute, Ind., and Scioto 
Ordnance plant, Marion, O. 


office. Special timecards and time- 
card stickers are among the visual 
reminders that play a part in the 
drive against absenteeism.” 

The study describes some suc- 
cessful interest-arousing contests 
and interdepartmental or inter- 
plant attendance contests. 


which, let us say for the sake of 
argument, will make them com- 
petitive with iron and steel in auto- 
mobiles, and with a weight ad- 
vantage for the light metals. Ample 
new facilities will be available for 
forming, forging, casting, extrud- 
(Continued on Page 27, Col. 1) 


TOP BANKING OFFICERS from the Tank Automotive Center, Detroit, 
were the first official Army men to inspect the new Chevrolet War Products 
Display, a recently opened division of the General Motors War Exhibit in the 
GM building in Detroit. At a conference preceding the inspection tour, M. E. 
Chevrolet general manager, reviewed the company’s war production 
hree generals who headed up the Army contingent are shown above, 

rig. Gen. A. BRB. Glancy, who has just left his Tank Automotive 
Center command in Detroit to undergo an operation. Left to right above are 
H. T. Ewald, president, Campbell-Ewald Co.; Gen. J. K. Christmas; Coyle; 
Gen. Glancy, and Brig. Gen. S. E. Reimel. 


DIEHL, of Detroi 

rad’ My Eh. » @ etroit Gasket and Mfg. 
jeut. Col. 
ductiveness. One of the highlights of the ceremony was provided b 


PRESIDENT LLOYD H. 
microphone), acce 
employes heard 


Co. (at the 
and Navy E Award for Excellence. A thousand 
rank Couzens compliment them on their pro# 
Private 
now convalescing from 
pits to the shop com- 
e Navy. 


James Sinclair, U. S. Marines, a former em loye, 
wounds received at Guadalcanal, who presented the E 
mittee. Lieut. Comm. Charles Baker Howe represented t 
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Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 


addressed to John 0. 


Munn in care of Automotive News, Detroit, 


and the writer’s name will be kept in confidence If requested. 


HIS column is constantly called 

upon to crusade for one thing 
or another. It is sometimes diffi- 
cult to control the instinctive de- 
sire to climb on the band wagon 
and go to the rescue. We have cru- 
saded for many projects, for things 
that benefit the trade in general, 
dealers in particular, and promote 
public interest and safety. 

Eastern coast dealers don’t like 
the ban on pleasure driving and 
the stringent gasoline rationing. 
Many of them feel that other 
sections of the country should 
share these sacrifices. We fever- 
ently wish that we could help 
these dealers, but after consider- 
ing all angles we have decided it 
is best to leave well enough 
alone. I have no inside informa- 
tion, but I don’t think it is the 
duty of this column to criticize 
government administrators who 
do have such information. 
Neither can we crusade for more 
gas on the eastern seacoast, or 
anywhere else, if it is urgently 
needed on the battlefronts. In 
my opinion the whole country is 
due for increased restrictions— 
not for the same reason that 
they are imposed on the east 
coast, but on account of short- 
age of tires. ‘ 


* * 


Tires Causing 


Concern 

HE need for tires is increasing 

each month. We have been run- 
ning automobiles now for more 
than 18 months and comparatively 
few tires have been replaced. Warm 
weather is with us, which causes 
blow-outs. There is more need for 
rubber in agricultural pursuits in 
the summertime, and I think it is 
safe to say that every rationing 
board in America right now has 
considerably more valid applica- 
tions for tires than they have 
quotas to supply the demand. It 
would be stupid on the part of any 
one to demand that the govern- 
ment relinquish control of the 
situation as long as there is danger 
that our planes may be grounded, 
our tanks stopped, our Navy and 
Merchant Marine idled for lack 
of sufficient gasoline. Therefore I 
hope all eastern seacoast readers 
will understand the column’s atti- 
tude and approve it. 

We must save rubber not only 
for the military effort but for 
moving men and materiajs in 
the home sector. Passenger cars 
carry 80 percent of the trans- 
portation in America. We have 
got to keep them rolling. This 
means we have to save rubber. 
Automobiles and automobile deal- 
ers are proving themselves in 
this time of need. Both will come 
out after this war experience 
stronger and healthier, and with 
increased public goodwill. 

* * & 


U. C. Sources 


Are Cited 


ERE has been a lot of talk 

in the trade that franchise 
dealers have not gone after the 
opportunity that exists in used car 
marketing to the same extent as 
has the independent’ used-car 
dealer. The historical background 
of many a new-car dealer has been 
such that he has been reluctant to 
give much consideration to this 
part of his business. He always 
had plenty of used cars. He never 
scoured the market for them. He 
was more apt to take a loss than 
a profit on an individual sale. It 
isn’t surprising, generally, that it 
has been the independent used car 
dealer who has been alert to the 
present profit opportunities. 

As long as new cars are out of 
production, used cars will become 
increasingly valuable and they 
can constitute a source of in- 
come for any dealer. I would 
suggest therefore that my read- 
ers carefully survey the oppor- 
tunities existing in their own 
towns and revise their former 
opinions about used cars. There 


is no present danger of inflated 
used car stocks because there 
simply aren’t enough cars to 
meet the needs. There is no cur- 
rent danger that the government 
will put a ceiling price on used 
cars that will be harmful to any 
dealer’s reasonable investment in 
used cars. If and when the gov- 
ernment ever imposes price ceil- 
ings it must of necessity care- 
fully consider selling prices as 
they exist at that time. There 
will be plenty of time, when 
peace is declared, to liquidate 
high priced used car stocks be- 
fore new cars come onto the 
market. 

It isn’t necessary to import cars 
from the Eastern seacoast to de- 
velop a stock. It has been pointed 
out many times that the people’s 
living habits have been changed 
and their need for cars is chang- 
ing. There are two virgin sources 
of used cars in every territory. 
First, the stored cars—cars that 
a given family no longer has use 
for and is merely saving as a 
down payment on a new car later 
on. Second, the extra cars that 
are owned by one family. Auto- 
mobiles numbering more than 
two million belong to second- and 
third-car families throughout the 


country. 
* *£ * 


Train Women, 


Dealers Urged 
RECENTLY attended a confer- 
ence in my home town where 

emphasis was put on the utiliza- 
tion of womanpower in industry. 
It was pointed out that the city’s 
employers had an obligation to 
take back all the returning soldiers. 
If women were utilized during 
wartime, it was said, they would 
readily release their jobs when the 
war is over and go back into do- 
mestic life. On the other hand, if 
male workers were imported for 
war jobs now, the citv’s obliga- 
tions to the returning soldiers 
would be further complicated by 
the necessity of finding employ- 
ment for the foreign labor. 

It would be well for automo- 
bile dealers to give this thoucht 
consideration. Many automobile 
dealers already have trained and 
are utilizing women. As the war 
develops, the need for manpower 
will increase, and it is not too 
late now to train and emplov 
women workers if you have not 
already done so. 

x * 


On the Record 


Far Pastrar 

ECAUSE I get so many letters 

on the subhiect from dealers 
who want to check up their other 
sources of advice, I want to go on 
record now as stating that this 
column does not believe that motor 
cars in the immediate postwar 
period will be revolutionary. Many 
dealers feel that while the oldline 
manufacturers always had a pretty 
satisfactory agreement in resvect 
to bringing out new models. new 
manufacturers might foree the old 
manufacturers’ hand and bring 2 
revolutionary car out verv sud- 
denly when the war is completed. 

I don’t think such a thing can 
happen. Perhaps a new manu- 
facturer entering the field can 
design and develon a new car as 
rapidlv as an oldline manufac- 
turer. but he can’t build it nearlv 
as fast. He doesn’t have the 
know-how in this specialized 
field of antomohile ovroduction 
and assemblv. Neither has he had 
the years of research in car de- 
sign and production facilities. 
Neither does he have or can he 
obtain a selline organization that 
has taken oldline manufacturers 


years to developn and train. 
* * 


Dealers Have 


Job to Do 
S I look at it, after the war is 
over, it will take perhaps six 
(Continued on Page 26, Col. 5) 
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Buffalo Protests 
Heavy Drain on 
Used-Car Supply 


BUFFALOW—Reports that as 
many as 1,000 automobiles a week 
are being sold here to out-of-town 
buyers who pay premium prices 
led Mayor Joseph Kelly to tele- 
graph President Roosevelt, Senator 
James M. Mead of Buffalo, OPA 
Administrator Prentiss M. Brown 
and Director Joseph B. Eastman 
of the Office of Defense Transpor- 
tation, requesting action be taken 
to stop the drain. 


The matter was called to the 
mayor’s attention by the War 
Council’s Transportation Commit- 
tee which pointed out that gaso- 
line restrictions here are so severe 
that many used cars are leaving 
the district, thus imposing an ad- 
ditional burden on already-strained 
public-transportation facilities. 


“Transportation Committee of 
Buffalo War Council and myself 
gravely concerned regarding the 
vast number of automobiles being 
bought spot cash in Buffalo and 
being shipped throughout the West, 
where gas rationing is not as 
severe as in this area,” the tele- 
grams said. “Responsible citizens 
of this community agree that the 
zoss of so many cars to this highly 
essential war production center will 
adversely affect our already-over- 
taxed and inadequate transporta- 
tion facilities and will directly 
create an additional burden on the 
citizens of this community.” 


NADA Starts 
Field Meetings 


on Membership 


WASHINGTON.—R. C. Jones, 
chairman of the Membership com- 
mittee of NADA, has arranged a 
series of meetings of NADA direc- 
tors and state association Officers. 
The first meeting was held in Bos- 
ton July 12 and was attended by 
the directors from Maine, New 
Hampshire, Vermont, Massachu- 
setts, Rhode Island and Connecti- 
cut. 


The meetings are being held to 
discuss membership plans and ar- 
range the state committees. Other 
meetings will be held as follows: 

Washington. D. C., July 29; At- 
lanta, July 30; Dallas, Aug. 3; 
Kansas City, Aug. 4; Chicago, Aug. 
5. 

President Dave Castles has ar- 
ranged to make a Pacific Coast 
trio during the course of which he 
will visit and speak at dealer meet- 
ings, in the following cities: 

Minneapolis, Aug. 6: Fargo, N. 
D., Aug. 7; Spokane, Wash, Aug. 9; 
Seattle. Aug. 10; Portland, Ore., 
Aug. 12; San Francisco, Aug. 16; 
Los Angeles, Aug. 19. 


Martin Takes Over 


RICHMOND, Va.—Walker F. Martin 
has taken over the presidency and 
management of Richmond Buick Co., 
Inc., after his recent purchase of the 


concern, it was announced last week. 


Change Assn.’s Name. . . 
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N.Y. Dealers Protest 
Exodus of Cars 


UTICA, N. Y.—At one of the 
best attended meetings in several 
years, Empire State Automobile 
Merchants Assn., Inc., last week 
observed its 20th anniversary and 
took these actions: 

Went on record as favoring 

a standard motor vehicle reg- 
istration fee, not to exceed $10 per 
car. 

Voted to change the associa- 

tion’s name to New York State 
Automobile Dealers, Inc., because | 
of confusion over “Empire State.” . 

Protested the exodus of used 

cars from Eastern areas to 
other sections of the country, and! 
urged lifting of the pleasure-driv- | 
ing ban as one means to correct 
this problem. 

Elected the following officers: 

P. J. Kaufman, Mount Vernon, 
president; Roy L. Cool, Rochester, 
first vice-president; Thomas H. 
McElvein jr., Buffalo, second vice- 
president; Joseph A. Haraden, 
Schnectady, secretary; Armond 
H. Livermore, Albany, es 
and C. D. Henderson, Albany, sec- 
retary. 


A total of 397 persons attended 
the annual banquet Wednesday 
evening, at which the principal 
speakers were Clifford J. Fletcher, 
state motor vehicle commissioner, 
and Rep. Fred A. Hartley jr., 
chairman of Eastern congressional 
committee investigateing gasoline 
shortage. Fletcher praised the vital 
role being taken by auto dealers in 
the war effort, while Rep. Hartley 
spoke of his efforts to ease the 
gasoline shortage in the East. 


Elliott Taylor, who succeeds 
Hubert G. Larson as head of 
OPA’s auto rationing division, 
told the convention that a pos- 
sibility for the future is that 
OPA may issue a new amend- 
ment permitting prospective car 
buyers to pick out a car before 
receiving their certificates, in 
an effort to eliminate the cur- 
rent problem of finding a car 
even after getting permission to 
buy. 

Ray Chamberlain, NADA’s exec- 
utive vice-president, reviewed busi- 
ness conditions, said a used car 
price ceiling is “not imminent”, 
and warned that manpower is the 


Chicago Dealers Fete 


Army Draftee Shapiro 


CHICAGO.—Just before his de- 
parture for Fort Custer last week 
to join the Army as a private, 
Samuel B. Shapiro was tendered a 
going-away luncheon by directors 
of the Chicago Automobile Trade 
Assn., of which he was general 
manager for four years. 

Shapiro resigned the manager- 
ship of CATA on Dec. 31 to be- 
come chief of the automobile re- 
search department of OPA, where 
he served until his call to the 
armed forces. 


Amendments Due to Stiffen 


Price Schedule 85 


WASHINGTON. — The 24-mem- 
ber committee, selected by OPA to 
represent the motor vehicle retail- 
ing industry, has elected D. E. 
Castles, of St. Louis, as chairman; 
R. W. Dibble, of the International 
Harvester Co., vice-chairman, and 
Charles W. Bishop, general coun- 
sel of NADA, secretary. 

Refusal of some dealers to sell 
new cars to certificate holders un- 
less a used car is offered in trade, 
and the problem of dealers who are 
refusing to sell by reason of their 
intention to hold part of their stock 
for 1944 sales, were discussed at 
the initial meeting of the commit- 
tee with OPA. 

It was agreed by the OPA of- 
ficials and the committee that 
these were two separate prob- 
lems. Insisting on a used car 
being turned in is now an eva- 
sion of Price Schedule 85 and 
some possible amendments were 
discussed to stiffen up the regu- 
lation to prevent this practice. 


Other amendments are also con- 
templated to remove certain ben- 
efits of Price Schedule 85 for 
dealers who refuse to sell under 
any conditions. 

The much debated and criticized 
used truck price ceiling was also 
discussed. OPA officials presented 
to the committee a revised price 
schedule incorporating many of the 
suggestions that have been made 
by the trade. After thorough dis- 
cussion, the committee approved 
the changes proposed. 


It is expected that the revision 
will be issued shortly. The ob- 
jectionable features of the war- 
ranty clause will be removed and 
other features of the regulation 
will be improved. The new re- 
vision will be much simplified in 
language, usable tables for com- 
puting transportation allowances 
will be provided, and a handier 
form of base prices will be fur- 
nished. fe 


most important problem at present. 

Ten directors were elected for 
terms expiring in 1946 and three 
were named to fill vacancies. 

Charles T. Tohuey, Albany, was 

elected an honorary director. He 
was the third person to fill such 
a place in the association. He is 
@ past president of the state as- 
sociation and a director of the 
national association. 

Directors elected were: A. H. 
Livermore, Albany; Hugh T. Beck- 
with, Binghamton; Spencer Ed- 
monds, Poughkeepsie; J. B. Rus- 
terholtz, Syracuse, re-elected; Fred 
A. Mason, Malone; A. L. Par- 
sons, Amsterdam; succeeding his 
son, Charles, who is in the armed 
forces; C. M. Bishop, New York; 
Cc. F. Neubig, Cortland; Howard 
Clute, Elmira; Thomas J. McEl- 
vein Jr., Buffalo, re-elected. 

William F. Murray, Olean, was 
named director to replace Frank 
Hause, Jamestown, resigned; Carl 
E. Vail, Long Island, to replace A. 
E. Wahlberg, Long Island, also re- 
signed; Harry M. Williams, New 
York City, to replace A. W. Pick- 
ett, resigned. 


Larson Resigns; 
Taylor to Head 


Auto Rationing 


WASHINGTON.—Resignation of 
Hubert G. Larson, chief of the 
automotive rationing branch, who 

is returning to 
private industry, 
was announced 

by 


Formerly in- 
vestment manag- 
er for the Motors 
Holding division 
of General Mot- 
ors, Larson join- 
ed OPA in Feb- 
ruary, 1942, to as- 
sist in the organ- 
ization of the 
automobile rationing program. He 
was appointed chief of the branch 
in May, 1942. 

Elliott Taylor, who has been 
Larson’s assistant, will succeed 
him as chief. Taylor has spent all 
his business life- in automotive 
work. After graduating from Har- 
vard, he became associated with 
the truck division of the Interna- 
tional Harvester Co., leaving three 
years later to take a position with 
Chevrolet Motor division of Gen- 
eral Motors, from which he now 
is on leave of absence. 


NADA Group 


Meets in Boston 


BOSTON.—The first meeting of 
the New England Regional Mem- 
bership committee of NADA was 
held here at the Copley Plaza hotel. 

Harold A. Lanphear, NADA di- 
rector from Rhode Island and 
chairman of the committee, indi- 
cated that if this meeting were 
any criterion, those in other areas 
of the country bid fair to be the 
most successful in the history of 
the national group. 

National directors attending, be- 
sides Lanphear, include Elliott S. 
Peterson, Maine; J. Harrison Cav- 
anaugh, New Hampshire; T. T. 
Penrose, Vermont; and E. G. Fitz- 
Henry, Massachusetts. 

President Grant of the New 
Hampshire Dealers Assn. was pres- 
ent, as were other state dealer 
association heads: Harry Sandager, * 
Rhode Island; Francis F. Crook, 
RIADA vice-president; Connecticut 
was represented by Messrs Pringle 
and Leonard, president and vice- 
president, and Carl Lane, executive 
secretary of the CATA. 


Beebe’s New Post 


BUFFALO.—Henry K. Beebe. form- 
erly superintendent of the Ford Motor 
Co. plant here, has been appointed 
works manager of Wales-Strippit 
Corp., North Tonawanda, N. Y., manu- 
facturer of punching equipment. He 
also served as plant development engi- 
neer for Bell Aircraft Corp. and chief 
plant engineer for Brewster Aeronau- 
tical Corp. 


a 
Hubert Larson 
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AUTOMOTIVE 
, a ow 


D Ay 


Member of Audit Bureau of Circulations 


OUR FIELD DEFINED 


AUTOMOTIVE: 


Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 


mobiles, airplanes, or motorboats, that contain with- 


in themselves means of motion, control, & direction, 


as, automotive engineering.—Websters New Inter- 


national Dictionary. 


‘T Day’ - - Termination Day 


UST as for years the day when we should go to war was 
commonly referred to as “M Day”, now in Washington 
they have officially labeled the day when this war will be 
terminated as “‘T Day”. 
Everyone on this planet, including, we assume, even 
Hitler, Mussolini and Hirohito, now know that World War 
II will one day be over and precisely who will be the final 
winners, so it is not too early for any of us to spend some 
of our leisure time, at least, planning on what we are going 


to do when “T 


Day” arrives. 


We have a feeling that the automobile dealer will have 
far less problems to settle at war’s end than he had at war’s 


beginning. All agree that there will be a pent-up market for 


new motor vehicles unprecedented in the history of this 
industry. Unlike the end of the last war, the staggering total 
of war bonds in the hands of individuals cannot help but 
be an immediate incentive to buying and, with the average 
American family, nothing comes ahead of a new automobile. 

A good dealership, in any good community will be a 
mighty valuable property—come “‘T Day”! 


ETURN of Hubert Larson to private business, following 


Well Done ! 


many months as head of OPA’s auto rationing division, 
recalls his splendid work in bringing order out of chaos in 
auto rationing after he succeeded Rolf Nugent. Larson 
worked quietly in untangling the mess in auto rationing, 
using his automotive experience to best advantage, and 
proved again that business knowledge is an asset in gov- 


ernment. 


To his successor, Elliott Taylor—another automotive 
man—falls the task of winding up affairs of auto rationing, 
and we feel certain that, because of his automotive experi- 
ence and knowledge gained as Larson’s assistant, he will 


perform the ta 


sk well. 


Popping for Publicity ? 


NTERIOR Secretary Ickes’ blast against the dollar-a-year 
ie aes like Knudsen, Nelson, and Stettinius, accus- 
ing them of being responsible for the “frictions and failures” 
in the war program, and white-washing the “New Dealers,” 
certainly should give every one in America, with the pos- 
sible exception of the “long hairs” themselves, a belly laugh. 

Perhaps “I-like-to-be-nasty” Ickes has a very short 
memory and has entirely forgotten the fact that Tugwell 
and Leon Henderson, to say nothing of the lesser lights 
like Joe Weiner—confirmed New Dealers of the first water 
—had to be eased out of high places because of the mess 
they made of things. 

Perhaps Ickes feels that the reason the Army put Cen- 
eral’s stars on William Knudsen was because of his military 
standing, instead of because he is the outstanding mass pro- 


duction authority of industry. Perhaps he doesn’t know| 
that Nelson, Stettinius and Wilson have ridden out worse | 
storms than have unseated many a New Dealer highlight. | 


But then Ickes has a reputation for saying anything 


that will keep 


his name in print. 


As I write this there is so much 
good news coming from the Euro- 
pean invasion front that one is in- 
clined to speak of it only with his 
fingers crossed. As Mr. Churchill 


said, comment- 
GOOD NEWS ing on the prog- 
BREEDS 


ress which the 
BETTER NEwWs! Allies are mak- 
ing, “I am al- 
most afraid to say how well”. Emil 
Ludwig, probably the greatest liv- 
ing historian, is quoted as having 
said over the radio the other night, 
“I look for the collapse of Italy 
within ninety days and of Ger- 
many, within nine months!” 


* * * 


To the average American, this 
war has been a series of surprises, 
marked principally by conquests 
and losses which have taken only 
days or weeks to accomplish. For 
over a year, it was our enemies 
who were surprising us by their 
blitz operations. Now it is our turn, 
and I, for one, would not be sur- 
prised at anything which can hap- 
pen between the time of the last 
news broadcast at night and the 
first editions of next mornings 
newspapers. 

zs + * 


I do not agree with those who 
think we should not talk too op- 
timistically over the progress we 
have made. We Americans are 
tough losers but our teams never 
let-down simply because they are 
winning. To just win the game is 
not enough for us. We play for 
high scores so that we can have 
something to talk about to our 
grandchildren. The fact is, of 
course, that the American produc- 
tion machine has now reached a 
point so high that no enemy or 
combination of enemies can over- 
come the momentum already es- 


tablished. 
ad * * 


Those of us who are close to 
the automotive industry have 
grand-stand seats from which to 
watch this game of production. No 
one dare divulge production fig- 
ures of any military equipment 
but most of us have, I believe, 
a pretty accurate knowledge of 
what has been built in trucks, 
tanks, planes and motors and the 
thousands of other items which 
go to make up simply staggering 
figures when they are added to- 
gether. Every day, we learn of 
some new equipment or of some 
new high in production which 
makes the average poor scribbler 
shrink to his proper size when he 
associates with the factory en- 
gineers and production men who 
are doing the job. 


* * #& 


Only today, we were the guests 
of M. E. Coyle to view what Chev- 
rolet is doing in an amazing dis- 
play of their products in the Gen- 
eral Motors building here. Coyle 
made it plain that Chevrolet took 
no special credit for their accom- 
plishments because he well knew 
that other divisions of GM and 
other manufacturers in this indus- 
try were accomplishing wonders 
too. But one day when the whole 
history is written and our manu- 
facturers can quote figures, not 
only in production, but in the eco- 
nomies they affected which have 
reduced by half, and in some in- 
stances even by two-thirds the 
cost to the government of intri- 
cate war machinery, we need have 
no fear about the standing of our 
industry in the minds of the great 
American public. They will be sim- 
ply bowled over, as am I, by the 
achievements!—GMS. 


The '43 Almanac 
will be mailed 
as asecond sec- 
tion of the is- 
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—Parrish in Detroit Times 


Paper Shortage 


n This Corner 


‘Dangerous and ....... 


aa 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Postwar Plans 

Postwar’ Trade-in plans should 
be abolished at once. It is danger- 
ous and unpatriotic: 

Because of the obligations that 
we have towards our fighting men. 

They are winning this war while 
many of us are away from danger, 
etc. 

Discharged men must be consid- 
ered before anyone else. 

When our boys have returned 
home and they want to buy a new 
automobile, it should be ready for 
them or else they will have reason 
to feel sour against the promoters 
of this sort of plan. 

Vincent DiBella, pres. 
DiBella Auto Sales Co. 
McKees Rocks, Pa. 


Mileage Ban 

Isn’t it possible for you to do 
something in regard to getting the 
200-mile ban lifted on the delivery 
of automobiles? Last Friday in 
New York the railroad informed 
us that they had 30 days’ supply 
of cars on hand waiting to be 
shipped. 

This really makes it tough on 
the dealers, buying cars and trying 
to get them out of New York. If 
they would raise the 200-mile 
limit to 800 miles or 1,000, it would 
make more space available to the 
dealers who have to ship them over 
this distance as there would be 
more space available for them.— 
Doc Greiner, Greiner Motor Sales, 
Pemberville, O. 


Producer Gas 

We have an inquiry from one of 
our insureds regarding the use of 
a “Producer Gas Machine” in his 
car. 

He gives the following descrip- 
tion of this mechanism: 

“In case you are not familiar 
with the Producer Gas Machine, I 
will describe it as a small stove 
having in this case a grate area of 
80 square inches, and standing 30 
inches high overall. It is thoruogh- 
ly insulated with refractory clay 
and asbestos and, as attached to 
the car, will be surrounded with 
air in circulation. The fuel used in 
the machine will be pea-size an- 
thracite coal.” 

He also indicates that there is 
nothing new or novel about the 


'use of this machine, as they have 


been in use on cars in England for 
many years. 

We are writing you at this time 
to inquire if, in your experience, 
you have received any information 
regarding the use of this machine 


and its acceptability by the Under- 
writers Laboratory, Inc. We would 
appreciate any information which 
you are in a position to forward 
to us regarding this equipment.— 
JoHN H.See, assistant secretary, 
Automobile Mutual Insurance Co. 
of America, Providence. 


Epitor’s Note: Producer Gas 
Machines are used quite exten- 
sively in England and South 
America. 


Planning 


Our Promotion Committee has 
submitted to Arthur Summerfield, 
chairman of NADA Postwar Plan- 
ning Committee, Washington, two 
suggestions which we would like 
to have adopted. 


One on the danger of too great 
production of automobiles of the 
type of model design which the 
manufacturers intend to produce, 
in view of the type of car which 
the public is being educated to 
expect. 


The other in regard to contracts, 
which should be written so as to 
give the dealers, who have con- 
tinued to operate under the present 
hardships, proper consideration as 
against the smaller dealers who 
have not made the effort to render 
the necessary service under exist- 
ing conditions. 

Also that no additional dealer- 
ships for allotted territories be 
established unless it is proven it 
is absolutely necessary. — MERCER 
County AvuTomoBILE TRADE ASSN., 
Trenton, N. J. 


Prices 


Would it not be possible for you 
to publish weekly the average sell- 
ing prices of the most popular year 
and model used cars? 

I think there is a great deal of 
interest in the rapidly-rising used- 
car price picture. I am sure it 
would be greatly appreciated by 
the thousands of other dealer 
readers like myself, because the 
used car is our biggest avenue .of 
profitable business these days. 


We all look to Automotive News 
for guidance.—Wisconsin dealer. 


Epiror’s Note: Automotive News 
has sought for some time to find 
a@ source for such data but, due 
to rapidly fluctuating conditions 
in various sections of the nation, 
has been unable to do so. How- 
ever, we shall continue our ef- 
forts. 


Coming Events 


SEPTEMBER 


23-24—Milwaukee (Schroeder Hotel). 
SAE National Tractor meeting. 
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You, as a Chrysler 

dealer, have reason 

BG ‘0 be glad that the 

Chrysler Division 

builds some of the most important parts—including 
the engine—that go into the tanks being manufac- 


tured by the Chrysler Corporation. 


These vast and complex “land battleships” call 


for the utmost precision in manufacture. Working 


to these high standards, Chrysler Corporation has 
become one of the Nation’s leading tank producers. 
The same assembly line that made 
those splendid Chrysler automobile 
engines in time of peace is turning 
out high-horsepower tank engines, 
built up from engines like that 
which powered the Chrysler Royal 


—with the same experienced and 


highly skilled personnel. This engine line never has 
stopped—it continues ‘to operate with its product 
adapted to war uses. 


We are proud of the fact that we were able so 
quickly to convert our productive capacity to meet 


the national emergency. 


Our war-time accomplishments have been possible 
only because of our long experience in making fine 
motor cars. The excellence of the parts that we con- 
tribute to Chrysler-built tanks is the excellence of 


Chrysler automobiles expressed in new form. 


War Products of Chrysler Division: 
Industrial Engines * Marine Engines 
Diesel Engines * Anti-Aircraft Cannon 
Parts * Marine Tractors * Gun Boxes 
Navy Pontoons * Fire Fighting Equip- 
ment * Marine Tugs * Airplane Wings 
Tank Engines * Tank Parts * Air 
Raid Sirens + Searchlight Reflectors 
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After War Work Ceases.. . 


AUTOMOTIVE NEWS, JULY 26, 1943 


Sloan Sees Reconversion 


Taking Four Months 


CHICAGO.—Alfred P. Sloan jr., 
H. H. Curtice, S. E. Skinner and 
John J. Schumann jr. addressed a 
large meeting of the general Mo- 
tors Club of Chicago at which 
many dealers in the Chicago area 
were guests. 

Sloan discussed the work of 
General Motors in the war effort 
and the postwar problems facing 
the organization. It would seem 
that the earliest reasonable date, 
assuming all conditions favor- 
able, to expect new car produc- 
tion is four months after the 
cessation of war goods manu- 
facture. 

It should later be possible, with 
the demand for new cars, and with 


Used Tires Unfit 
To Recap Are 
OK’d for Sale 


WASHINGTON.—Dealers having 
in stock used passenger tires that 
are not fit for recapping, but which 
can be made serviceable for emerg- 
ency use by temporary repairs, 
may brand them with an “O” on 
the sidewall and sell them, with or 
without repairs, to consumers 
holding Grade III ration certifi- 
cates, the Office of Price Admin- 
istration has announced. 

Dealer inventory of these tires 
is about 2,000,000. Thus branded, 
these casings will be the same as 
the “emergency tires” dealers re- 
cently were authorized to buy from 
Defense Supplies Corp. through 
the Rubber Mfrs. Assn. of Ameri- 
ca, Inc. 

Tires branded by dealers will be 
added to the dwindling stocks of 
other used and recapped tires to 
help satisfy the demands of certifi- 
cate holders during the present 
tire shortage. 

A dealer branding tires in stock 
must report to his OPA district 
office not later than the tenth day 
of each month the number branded 
during the preceding month. 

Provision for branding and sale 
of such tires is contained in 
Amendment No. 41, effective July 
19, to Ration Order 1A. Other pro- 
visions in the same amendment 
are: 

Driving a recappable tire car- 
cass to the point where it is worn 
through the “breaker strip” will be 
considered evidence of tire abuse, 
which may result in the denial of 
future applications for gasoline or 
tire rationing certificates. The 
breaker strip is a layer of fabric 
separated from the main cord 
body of a tire carcass and usually 
embedded in a layer of light col- 
ored rubber. 

Inspectors are not to sign a 
tire inspection record authorizing 
continued operation of a vehicle if 
any of the tires is a recappable 
carcass worn to the breaker strip. 
Where this condition exists, the in- 
spector will sign only after the tire 
has been recapped. 


A dealer or manufacturer may 
sell to a consumer, on a Grade III 
certificate, a passenger tire which 
is in need of recapping but is not 
worn to the breaker strip. 


the corporation’s greatly increased 
facilities, again assuming an ample 
supply of materials and a reason- 
able economic environment, to step 
new car production 50 percent 
from the pre-war peak of 10,000 up 
to 15,000 cars and trucks a day. 

Sloan commented on the pre- 
war tendency for cars to become 
larger, and, as specified by the 
buyer, somewhat more expensive 
from year to year. This was, of 
course, to some extent a matter 
of free choice on the part of the 
customer; nevertheless this point 
must be kept in mind for the fu- 
ture. 

He said that a period of good 
business lasting for at least five 
years seems in the offing with 
the coming of peace. 

H. H. Curtice, Buick general 
manager, told of the war work of 
his organization and S. E. Skinner, 
general manager of Oldsmobile 
who has spent some time in Wash- 
ington on material control, stated 
his belief that, rumors to the con- 
trary, unless changes occurred in 
the trend of war demands, there 
would be no production of pas- 
senger cars for the duration. 

Schumann reviewed the trend of 
GMAC’s business and organization 
since Pearl Harbor. Naturally the 
volume of outstandings has been 
heavily reduced and the organiza- 
tion has necessarily been packed 
down. Looking ahead into the 
postwar period, however, few com- 
panies have brighter prospects 
than GMAC, Schumann declared. 


Herrick Rejoins 


DeSoto Forces 


DETROIT.—D. M. Herrick, for- 
merly Western sales manager for 
DeSoto and for the past 15 months 

on special assign- 
ment with Chrys- 
ler Corp.’s Pur- 
chasing depart- 
ment, has rejoin- 
ed the home of- 
fice organization 
at DeSoto, ac- 
cording to J. B. 
Wagstaff, gener- 
al sales manager. 

Herrick will 
devote his time 
to field contact 

- " and the develop- 
D.M. Herrick ™ent of ways anc 

means by which 
DeSoto dealers can render even 
more essential service to owners of 
passenger cars and trucks engaged 
in war work. 


Car Sales Drop Slightly 


At Akron in Mid-July 


AKRON.—New automobile sales 
for the week ended July 15 totaled 
23, as compared with 27 during the 
previous week and 26 the same 
week a year ago. 

Used car sales reported by the 
Akron District Automobile Dealers 
Assn. last week totaled 238, com- 
pared with 286 in the previous 
week and 254 in the corresponding 
week of 1942. 


THE ATTENTION of the rubber world was focused recently upon Houston, 


FROM PONTIAC to Persia. Here are both ends of a wartime distribution 


system maintained b 
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General Motors. In the top 
oe disassembled and crated in six minutes 

e picture below the trucks which will be used by the Russian Army are 
assembled in the open desert at an Iranian railhead. Assembling facili 
by General Motors. 
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n a Pontac Motor plant. 
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AAA Charges OPA Recruiting 
180,000-Man Snooper Army 


(Continued from Page 1) 


seize any of these documents not 
issued in accordance with regula- 
tions. 

“Both these actions are entirely 
new departures in OPA enforce- 
ment policy,” the AAA statement 
declared. “They open the way to 
widespread abuses; they make 
possible the harassment of motor- 
ists on an unprecedented scale; 
they give local police and local 
ration boards summary power over 
every out-of-state or out-of-town 
motorist and they represent an 
abdication of power by the national 
OPA office and the wholesale dele- 
gation of power to local boards 
and local police. 

“Upon assuming office as Ad- 
ministrator of OPA, Brown said: 
‘The key note of my administra- 
tion is that rationing and price 
control are for the protection of 
the consumers rather than im- 
positions.’ 

“It would be hard to imagine a 
more harsh imposition than to put 
each motorist at the mercy of 3,000 
local ration boards and nearly 180,- 
000 enforcement officials. By giv- 
ing all enforcement officials 
authority to inspect and ‘receive 
the surrender’ of ration documents, 
OPA has in effect created a vast 
army of snoopers who are at lib- 
erty to hold up motorists at any 
time, under any circumstances. 

“In the past, it has been the 
policy of OPA that the right to 
suspend or revoke rations lies 
with the board of original issue, 
and other boards have been per- 
mitted to take action only under 
special circumstances, such, for 
example, as the extended stay of 


Tax Payment 


Sought by Va. 


RICHMOND, Va.—A rule re- 
quiring Associated Transport of 
New York to appear and show 
cause why it should not be penal- 
ized for its failure to report and 
pay the Virginia road tax for the 
first quarter of the current year 
and for its failure to purchase 
gasoline within the state com- 
mensurate with the mileage 
traveled by its vehicles, was issued 
recently by the State Corporation 
Commission. 

The transport company is 
charged with failure to purchase 
gasoline within the state for the 


the motorist in the area where the 
violation took place. Also it pre- 
viously has been the policy of OPA 
to seek cooperation of police in 
enforcing regulations and appre- 
hending violators; under this pro- 
cedure the police would stop the 
motorist, questioning would be 
done by the OPA investigators and 
appropriate action taken by the 
motorist’s own local ration board. 

“The new departures in OPA 
enforcement policy not only offer 
a threat of large-scale and wide- 
spread harassment to the nation’s 
motorists, but also may well cre- 
ate such bitter resentment as to 
threaten the entire future of the 
mileage rationing program. Despite 
the many conflicting statements 
and the many sudden shifts in 
rationing policies and procedure, 
the great majority of American 
motorists are still cooperating 
voluntarily. To be successful any 
enforcement program must depend 
upon such voluntary cooperation. 
It can hardly be expected that 
such cooperation will continue long 
if motorists are subject to being 
stopped, to being questioned and 
to having their ration documents 
seized or revoked wherever they 
travel. 


“We strongly urge that the regu- 
lations in question be revised im- 
mediately in order to place the 
power over coupons in the board 
of original issue where it belongs 
and to remove from motorists the 
threat of inquisition and coupon 
seizure by the nation’s 180,000 en- 
forcement officials.” 


Gasoline 


(Continued from Page 1) 
Coast is improving rapidly,” Boyd 
said. “Within the next 30 to 60 
days the reason for unequal gaso- 
line rationing on the East Coast 
because of transportation short- 
ages probably will have disappear- 
ed, unless unknown future military 
demands interfere. The entire area 
then will be able to share the dis- 
proportionate military burden 
which conditions have made» it 
necessary for the East Coast to 
bear. This is an objective toward 
which the oil industry and the 
PAW have been working since 

long before the war began. 
the 


“Unfortunately, however, 
virtual solution of our transpor- 
tation problems coincides with 
an alarming situation in respect 
to total gasoline production. The 
overall supply of gasoline now 
is becoming critical because of 
the huge increasing military de- 
mands, and the miracles ac- 
complished by the oil industry 
and the PAW in breaking the 
transportation bottleneck to the 
East Coast will not now permit 
the wide-open use of gasoline 
anywhere in the area. It “is 
obvious that very soon it must 
be rationed because of a short- 
age of gasoline rather than’ a 
shortage of transportation.” 
Reasons for the critical oil situa- 
tion, according to Boyd, are four- 
fold: 

1. Failure of the government to 
meet the continuing unanimous re- 
quests of the oil industry and the 
Petroleum Administrator for an 
increase in the price of crude oil; 

2. Material and manpower diffi- 
culties, particularly affecting ‘the 
drilling of oil wells; 

3. The necessity for manufactur- 
ing fuel oil in preference to gaso- 
line, to meet the minimum needs 
for homeowners, war plants, and 
the oil-fueled merchant marine 
and Navy; 

4. The tremendous military de- 
mands for petroleum, which be- 
cause of censorship have not been 
revealed to the oil industry, and 
already, exclusive of huge amounts 
of aviation gasoline and lubricants, 
is equivalent to about 25 percent of 
the total current production of 
crude oil in the United States. This 
demand has an ever greater effect 
because the manufacture of special 
war products, particularly aviation 
gasoline, requires a disproportion- 
ate amount of the capacity for the 
manufacture of motor gasoline. 


Phila. Sales Boom Seen 


If Pleasure Ban Comes 

PHILADELPHIA. — Suggesting 
the possibility that the pleasure 
driving ban will be lifted shortly, 
the Philadelphia Automobile Trade 
Assn. last week advised its mem- 
bers to “hold on to their better 
used car inventory for an antici- 
pated retail boom locally if the 
ban is lifted.” 

Drawbacks of the ban were 
pointed up recently, according to 
PATA, by a report submitted by 
the president’s committee investi- 
gating the Detroit race riots which 
stressed as one of three basic 
reasons for the disturbances the 
“failure of public transportation 
coupled with restrictions on pri- 
vately-owned transportation.” 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


OFFICIALS of Chrysler Corp. visited plants of th 
last week in Akron to witness accambay of the FO-1, Geodeeen Ca sreratt, Comm, 
posed Sghter plane for which Chrysler builds struts. ictured around the 
7 rysler product are E. J. Thomas, Goodyear president; Carl Breer, Chrysler’s 
Vv oe peesisent p cares of xessnzehi Jack Linforth, Goodyear vice-president; 
z. Sasa 1 Soe x ouaoueve engineer; and Fred Zeder, vice-chairman o 


Tex., on American-Made Rubber Day, where these three played the title roles 
in a drama of synthetic rubber poceucticn. Left is Gov. Coke BR. Stevenson; 
center is H. Stuart Hotchkiss, Chairman of the Board of General Latex and 
Chemical Corp. of Cambridge, Mass., and right is William O’Neil, president 
of General Tire and Rubber Co. The synthetic rubber plant is being operated 
by these two companies and is located in Baytown, Tex., near Houston. 


period between July 1, 1942, and 
March 31, 1943, in accordance with 
the act of the 1942 General As- 
sembly. 
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h What fe they do want wings £ 


Some manufacturers fear that the public 
has been oversold on postwar products, expects 
too much of them. 

Said a sales manager recently, “Nobody will 
want to buy a washing machine unless it has 
wings on it.” He was a little mad, too. 

Well . . . what if they do want wings? 


Waar if the average citizen said to the 
average automobile salesman (postwar)—“‘No 
thanks. I expect to make this 1936 jaloppy last 
another ten years.” Or just waited for Washing- 
ton to bring out a new model Volkswagen? 
Wouldn’t that be something? 

Suppose the home-coming soldier took unto 
himself a spouse, and settled down in the old 
homestead to raise a manure pile and a large 
family, with the same old plumbing, kitchen 
equipment and parlor furniture the old folks 
had; and never let a salesman come near his 
door? . . . This would be a hell of a country! 

After all, the public’s attitude constitutes 
the greatest compliment ever paid to American 
industry . . . and an engraved invitation, to 
initiative. The public’s expectations are life 


insurance for free enterprise. 

The public has seen miracles in war work; 
and expects to see further evidence of these 
. . Today, 
there are a lot of manufacturers in this country 


miracles in peacetime production . 


who know how to make wings. The fellows 
who have been fooling around with .0001-inch 
clearances aren’t going to be fazed by any kind of 
production. Many hitherto mysterious monop- 
olies ‘in manufacturing are now as transparent 
as tissue paper. Many previous specialized skills 
are old stuff. And there are millions of men and 
women who can operate machine tools half 
asleep. The “Do Not Disturb” signs that came 
down in December, 1941, will be out of style 


for a long time to come. 


With all the new savvy, equipment and 
experience, somebody is going to make wings 
. .. in almost every kind of business. 


Or courst, it will take some time after the 
battle of the century to clear the arena and 
set up the three ring circus. But people are 
reasonable. Until the big parade is ready 
to start, you can always keep them in their 


seats with an overture . . . The overture is 
advertising. 

This magazine has one of the largest groups 
of great expecters ever assembled under one 
circulation statement. We have brought them 
up on great expectations . . . and American 
science, enterprise and industry has never let 
either of us down. 

This audience knows that even Rome, Ga., 
wasn’t built in a day, or that B-24s come up 
from a cornfield like corn. They are not without 
respect for ways and means, and all the trials 
and tribulations that precede a New Model. 
And once they get the story, these American 
Magazine readers not only make up their own 
minds, but other peoples’ too! 

So as soon as your present responsibilities 
and our paper rationing permits, it would be a 
very smart idea to let this audience have some 
advance information on your wings, even in the 
blueprint stage . . . spread, load, structure, 
delivery date and flyaway price. And 
~ _ it’s not too early to start to 


make arrangements. 


IN THE SERVICE OF THE NATION 


‘AMENCAN 


MAGAZINE 


Bud Schirmer, Detroit Manager; Bob Woodruff, American Magazine Representative 
THE CROWELL-COLLIER PUBLISHING COMPANY, GENERAL MOTORS BUILDING, DETROIT, MICH. 
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Britain Looks to Postwar... 


How the U.S. Tackled 
Used Car Problem 


(Continued from Page 1) 


used car sales by make, model 
and price. These figures were 
averaged and dealers were sup- 
plied with composite figures 
periodically. By 1914 the service 
had received nation-wide pub- 
licity, and in 1915 the Used Car 

Market Report of the Associa- 
tion appeared for the first time 
in national form. The idea was 
developed until] the report cov- 
ered the whole of the United 
States split up into twelve zones. 
The prices quoted were average 
prices for each zone and for the 
United States as a whole. 

The complexity of the problem 
of establishing used car prices in 
America at that time will be ap- 
preciated when it is realized that 
there were 2,903 different makes 
and models of petrol and steam 
cars and 388 different electrics in 
the used car market. 

Choice of Two Guides 

The publication of the first re- 
port, known as the “Blue Book,” 
was followed by the “Red Book,” 
containing the same data with the 
exception that the prices shown 
were recommended cash buying 
prices. 

In 1918 the Nationa] Automobile 
Dealers’ Assn. came into existence 
and, setting up its own statistical 
department, published the N.A.D.A. 
official “Used Car Guide,” and 
so American dealers had the 
choice of two Guides in apprais- 
ing the value of their “trade-ins.” 
In spite of all “educational” 
efforts, it was recognized that 
some control was necessary, and 
as early as 1914 the automobile 
dealers of Saginaw, Michigan, 
attempted a plan of price con- 
trol of used cars. This followed 
the course of a central commit- 
tee establishing maximum allow- 
ances for all makes and models 
of used cars. There was no pen- 
alty for not adhering to the 
established price, and so the suc- 
cess of the plan relied upon 
voluntary cooperation and soon 
died. 

Then there was the Appleby plan 
of Detroit which was formulated 
in the early 1920’s, and secured 
quite an amount of support. It was 
based upon the idea of indepen- 
dent appraisal. Reconditioning had 
to be paid for by the owner who 
wished to “trade-in,” and who also 
was charged 10 per cent of the 
estimated selling price as a sell- 
ing charge. The used car was 
handled by a cooperatively owned 
motor mart, which received the car 
at a price based upon the appraisal, 
and the owner was not paid out 
until the car was sold. 

Lack of Cooperation 

The weaknesses of the scheme 
are apparent, and it was eventually 
abandoned through lack of coop- 
ertaion between dealers, although 
at one time dealers in 25 cities were 
operating the plan. Although inde- 
pendent appraisals were favored 
by the stronger manufacturers they 
were disliked by the makers of 
less popular cars because of the 
prejudice to their interests. 

At about this time there was 
strongly advocated the policy of 
the education of both dealers 
and public in used car market 
values. The method suggested 
was for the manufacturers to 
publicize the market values of 
their used cars from one to four 
years old. The manufacturers 
showed no interest in publiciz- 
ing the value of used cars of 
their own makes; but in spite of 
this, the movement of dealers 
to get together for the purpose 
of controlling used car prices 
grew apace. 

Various plans were tried between 
members of the various local deal- 
ers’ associations, and also between 
dealers of a common manufacturer. 
The basis of appraisal] was approx- 
imately the same; the application 
varied. Most received either the 
official or the unofficial support 
of the manufacturers until new 
car sales volume was affected. 
Then they were discouraged. 

Code Principle 


The second Michigan plan is 


worth mention, as to the best of 
my knowledge it was operated up 
to 1940, and was a continuation of 
the code principle observed during 
the days of the National Industrial 
Recovery Act, which I will deal 
with later, but with local control. 
New car dealers were invited to 
become members of the local asso- 
ciation, and upon taking up mem- 
bership, agreed to accept the N.A. 
D.A. official “Used Car Guide” as 
the top allowance on cars in part 
exchange. 

Any dealer who deviated from 
this price was subject to a fine 
of $25 for the first offence; fines 
increased to $100 for the fourth 
and subsequent violations. The 
fifth offence was sufficient for 
cancellation of membership of 
the Association. Failure to pay 
fines levied by the Association 
also brought dismissal, and the 
offending dealer became known 
as an “outlaw.” When a dealer 
reached this standing, members 
of the Association centered their 
attention on taking away from 
him each of his prospective deals 
by offering higher “trade-in” al- 
lowances to his customers. Any 
losses suffered by an Association 
member from this cause were 
borne by the Association. Mem- 
bers were also expected to sever 
all relations within the following 
ten days with any bank or fin- 
ance company with which the 
“outlaw” was doing business. 


In March, 1938, the N.A.D.A. 
Bulletin reported that the plan was 
still in operation in Muskegon, and 
that through the control of used 
car allowances a saving of as much 
as $11,700 on the sale of 289 new 
ears had been effected. Dealers in 
Muskegon reported savings of $25 
to $40 per car. Some dealers dis- 
liked the plan, and manufacturers 
viewed it with suspicion, for it 
limited “trade-in” allowances, but 
it was about the only scheme that 
worked to any degree of effective- 
ness, and for any length of time. 

New Deal Code 


When the National Industrial 
Recovery Act, in other words, the 
New Deal, was introduced in 1933 
the American automobile dealers 
were the first retailers to effect 
a code of fair competition for their 
industry as they saw, for the first 
time, national legislation to effect 
what voluntary effort had failed 
to do. 

This code is worth quoting. Its 
stated purpose was that of “in- 
creasing employment, establish- 
ing fair and adequate wages, 
effecting the necessary reduction 
of working hours, improving 
standards of labor and eliminat- 
ing unfair trade practices, to the 
end or rehabilitating the motor 
vehicle retail] trade and enabling 
it to do its part towards estab- 
lishing that balance of trades 
which is necessary for the res- 
toration and maintenance of the 
highest practical degree of pub- 
lic welfare.” 

More specifically, provisions were 
included to maintain prices of now 
cars, parts and accessories, and to 
regulate the resale of demonstra- 
tors. 

The values of used cars for des- 
ignated market areas were to be 
established through the National 
Automobile Dealers’ Assn., which 
was authorized to publish a guide 
book of prices for the retail divi- 
sion of the automobile industry. 
Information was to be collected 
from each section of the country 
and new prices released every 60 
days. The dealers were forbidden 
to accept in trade any used ve- 
hicle at an allowance price above 
the published value from which a 
minimum selling, handling and re- 
conditioning charge, computed ac- 
cording to a specified scale, had 
been deducted. 

The N.A.D.A. made a strong ap- 
peal to the American automobile 
dealers, and the following is an 
extract from that Association’s 
Bulletin of December 11, 1933:— 

“Without question the domi- 
nant idea in the operation of our 
Code revolves around the bene- 


|Zone Chiefs Visit Plants. . . 


OLDSMOBILE ZONE MANAGERS from central region were in conference 
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in Lansing last week with D 


- Ralston, general sales manager. Following 


the meetings, they inspected Oldsmobile’s gun and shell plants. The visitors 


are shown examinin 
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Milwaukee; T. A. 

Blunden, Chicago; J. 
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OLDSMOBILE zone and regional managers from the Pacific Coast are shown 
examining artillery shell, millions of which are produced by Oldsmobile. From 


left: Denver; 


Oakland; Grady 
Lesher, Denver. 


fits to be obtained through the 
provisions of the used car sec- 
tion. This is the keystone of our 
entire Code; most of our prob- 
lebs center around it. We strong- 
ly urge every dealer to concen- 
trate upon the solution of this 
Phase of our program above 
everything else. Do not permit 
less important problems at this 
time to sidetrack you from the 
big objective.” 
Manufacturers’ Reaction 


The manufacturers watched the 
development of the retail code 
with some concern. They felt that 
severe reductions in used car al- 
lowances would have serious rep- 
ercussions upon the volume of 
their new car business. The reac- 
tion of the manufacturers was well 
stated in a letter written by the 
Automobile Manufacturers’ Assn., 
section of the National Automobile 
Chamber of Commerce, of which 
the following is an extract: 


“If the dealers of the country 
were to establish a policy of de- 
ducting 20 percent of the sales 
price from all used cars in de- 
termining the allowance that can 
be made for those cars, the 
volume of new car rates would 
be materially curtailed. ... 
Looking at the matter from the 
dealers’ standpoint, we are afraid 
that if the code is as drastic in 
setting low used car allowances 
as the dealers have advocated, 
they will defeat their own pur- 
Pose of making more profit, be- 
cause their volume will be re- 
duced to the point where the 
loss of new car revenue will over- 
come the benefit obtained from 
lower used car losses ... we are 
willing to support a 10 percent 
reduction from average used car 
selling prices for the purpose of 
setting allowances.” 


In January, 1935, Leon Hender- 
son, Director of the Research Di- 
vision of the National Recovery 
Act, reported to the President of 
the United States that the Retail- 
ers’ Code and its maximum “trade- 
in” allowance value provisions had 
received very little active support 
from the manufacturers. 


The NADA Bulletin of May, 
1935, contained this strong com- 
ment: “A number of sales execu- 
tives of the manufacturing plants 
have openly expressed them- 
selves to the effect that the pro- 
vision is unworkable and has 
broken down, but they have done 
nothing to make it work, or to 
suggest a substitute which will 
enable the dealer to operate at a 
profit. The welfare of the dealer 
is at present at the mercy of the 
manufacturer, who makes 
changes as he wishes without full 


Charles Guempelein, 


Gamble, ‘Portland, Ore.; C. E. 


Jones, Pacific regional manager, 
Allison, Los Angeles, and R. 


consideration of the effect on the 
dealers’ pocket book.” 

In spite of this, the annual sur- 
veys of dealers’ operations con- 
ducted by the NADA revealed that 
losses by dealers on used cars 
were less in 1934 than ever before 
or since. 


In 1935 the United States Su- 
preme Court killed the National 
Industrial Recovery Act, because it 
was contrary to the established 
anti-trust laws of the country, and 
notwithstanding the strenuous ef- 
forts of the dealers by petition to 
Congress, and to the President, to 
effect some substitute plan which 
would restrict used car allowances, 
nothing more of a national legis- 
lative nature has been done. If the 
dealers of America have not na- 
tional used car price control, they 
have a small point towards that 
end through restriction of com- 
petition brought about by State 
legislation. 

State License 


Before the war, in order to oper- 
ate a motor vehicle retail estab- 
lishment in Wisconsin, Ohio, Ne- 
braska, Iowa and Minnesota, it 
was necessary to obtain a license 
from the proper State Authority. 
These licenses had to be renewed 
annually, and could be denied or 
revoked for various causes. The 
model is the Wisconsin law, which 
licenses not only motor vehicle 
dealers, but also salesmen. Its pri- 
mary object is to eliminate price 
cutting by excessive used car al- 
lowances. 

There is one fundamental fact 
which the experience of America 
teaches us, and that is, short of 
some spiritual rebirth, voluntary 
methods to cure price cutting are 
a rank failure, but perhaps that 
rebirth will come. An informed 
American commentator has just 
made this interesting observation: 
“The ‘Big Three’—Ford, Chrysler 
and, in particular, General Motors 
—are expending an appreciable 
amount of effort to bring about 
sounder business operations, not 
from an altruistic purpose, but 
with a full realization that the 
manufacturers’ freedom from Gov- 
ernment bureaucratic control may 
depend largely upon profitable 
operations of their body of deal- 
ers.” 


Next Week: “How the Prob- 
lem was Tackled in Germany.” 


Pa. Registrations Off 


PHILADELPHIA. Pennsylvania 
registration figures indicate that dur- 
ing the first six months of 1943, 19,515 
used passenger cars were sold to resi- 
dents of Philadelphia county, as com- 
pared with 27,528 in the same period 
oO ° 


Chevrolet Dealers 
Collect 110,090 


Tons of Scrap 


DETROIT.—During the first six 
months of 1943, Chevrolet dealers 
collected 65,500,439 pounds or 82,- 
750 tons of scrap materials, bring- 
ing the grant total they have col- 
lected to date to 220,179,666 pounds 
or 110,090 tons. 

Metal scrap including iron and 
steel, copper, brass, aluminum, lead 
and other metals accumulated dur- 
ing the first half of the year ag- 
gregated 59,024,300 pounds or 29,- 
512 tons, for a total of 203,704,929 
pounds or 101,852 tons. Other es- 
sential scrap gathered during the 
same period, consisting of rubber, 
paper, rags, burlap bags, rope and 
miscellaneous materials, amounted 
to 6,476,139 pounds or 3,238 tons, 
which boosts the total of this type 
material collected to date to 16,- 
474,737 pounds or 8,237 tons. 

In a letter to William E. Holler, 
general sales manager, Chevrolet, 
complimenting the dealer organiza- 
tion on its cooperation in this 
work, Leon C. Greenebaum, chief 
of the Motor Transport unit, In- 
dustrial Salvage branch, War Pro- 
duction Board, re-emphasized the 
importance of scrap salvage to the 
war production effort. 

At the same time he pointed out 
that automobile dealers can_ be 
doubly helpful to the war produc- 
tion program by scrapping parts 
that are no longer serviceable, and 
at the same time salvaging parts 
that can better serve the war effort 
through re-use. : 


Sale of Willys’ 
Shares Denied 


PHILADELPHIA.—Denying cur- 
rent reports, the Securities and Ex- 
change Commission last week de- 
clared that there have been no 
changes in common stock holdings 
of Willys-Overland Motors, Inc., by 
Empire Securities, Inc., or its sub- 
sidiary, Willys Real Estate Reali- 
zation Corp., since September, 1942. 
Holdings at that time totaled 1,- 
048,360 shares. 

The report that Empire and its 
real estate subsidiary had dis- 
posed of $1,018,360 shares of Willys 
common, it was said at the Offices 
of the SEC, was due to a misin- 
terpretation of information con- 
tained in the July issue of the 
official summary. 

This information, which was 
given in much skeletonized form, 
was intended to report that W. I. 
Webb, a director of Willys Over- 
land and until August, 1942,° a 
minority stockholder in Empire 
Securities, Inc., at that time had 
disposed of his interest in Empire. 

It is understood that Webb’s 
holdings of Empire stock were sold 
to interests then and now identi- 
fied with Willys-Overland. 


Indianapolis Maintenance 


Group Headed by Block 


INDIANAPOLIS.—George F. Bur- 
nett, local manager of ODT, has 
announced appointment of J. M. 
Block, president of Gibson Co., as 
chairman of a district maintenance 
advisory committee established to 
conserve existing truck mainte- 
nance facilities. 

Members of the committee are 
E. W. Boyer, assistant manager 
Ford Motor Co.; B. M. Angell| 
traffic manager, Stokeley Brothers 
& Co.; Del Burns, superintenden 
of maintenance, Greyhound lines, 
Inc.; W. A. B. Hanchett, vice- 
president and general manager 
Packard Motor Co.; R. D. Meyers, 
retail motor sales manager, Inter- 
national Harvester Co.; John § 
Smith, vice-president, Aero May- 
flower Transit Co., and I. J. 
Cooper, Tire Service Co. 


De Soto Names Distributor, 


For Youngstown Area 


YOUNGSTOWN, O.—Al Wagner 
Motor Sales, has been designated 
De Soto-Plymouth distributors for 
this area, it was announced b 
Roy Hannah, regional manager for 
De Soto. 

The Wagner firm succeeds thd 
Maguire Automobile Co., as dis- 
tributor for these two makes ‘6 
cars. Facilities have been rear 
ranged and will include a modern 
service and parts department. 
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Pacemaker Henry J. Kaiser with a 14-foot model of one of bis famous Liberty ships 


it be Jobs or Apples, Mr. Kaiser ?” 


M 
I hope that you are one of those who'll see to it that 
none of us will be sellin g apples on the street when this 


war is won,” the young soldier said to Henry Kaiser. 


WHAT BETTER ANSWER than Mr. Kaiser's inspiring words to the graduating class 
of Washington State College .. . 

“Our tools and machines are wearing out ; our substance is being consumed ; our 
transportation system creaks and groans; our highways are inadequte ; our people 
lack safe and comfortable housing, perhaps by millions of units. There is demand 
enough in sight to keep every productive force in America working to capacity 
for 25 years.” 


May we shake your hand on that, Mr. Kaiser. 


The building of the new America is going to be done by courageous, venturesome 
men. Men who are ‘‘self-starters.”’ 


The job is going to be done by lots of men in lots of ways . . . some great, some 
seemingly small. By the man who pours a concrete ship in three days. By the man 
who designs a portable radio to fit your hip pocket. By the man who discovers a 
way to simplify so prosaic a product as a door lock. 


The job is going to be done by men quick to visualize all that these new develop- 
ments portend . . . to adapt them to other products and businesses . . . for more 
jobs and better living for more people. Men whose vision and enthusiasm will 
make them missionaries for the new. 


And where do you find such men? 

This news-picture magazine of science and industry, POPULAR SCIENCE Monthly, 
serves 700,000 of them. Some are presidents. Some are engineers. Some are electric 
welders. One of them may be Henry Kaiser. 


Their common denominator is not title, nor income, nor any of the conventional 
yardsticks. It is a state of mind. Whether they're established leaders, or young men 
on-the-way-up, they have a mental-mechanical-inquisitiveness that makes them 
want to know how things work. 

They're tomorrow's pacemakers . . . and if you, your product, or your company plan 
on having a part in that comorrow, we recommend you start talking to them today. 


PUCEWAKER FOR POSPHAR 


THE NEWS PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 





Nugent’s Plan Gets 
Setback as He 
Quits OPA Post 


NEW YORK.—Plans for install- 
ment selling for postwar delivery 
appeared less likely than ever to 
gain any widespread support fol- 
lowing the resignation of their 
foremost proponent, Rolf Nugent, 
as director of the Credit Policy 
Office of OPA. 

Nugent has been succeeded in 
the OPA post by Francis A. Bon- 
ner, a member of the OPA credit 
policy staff since April, 1942, and 
on leave of absence from the Chi- 
cago investment banking firm of 
Blair, Bonner & Co. It was an- 
nounced Nugent would continue to 
be associated with the credit policy 
office as a part-time consultant. 

In the face of opposition from 
the Treasury department, National 
Automobile Dealers Assn., National 
Assn. of Manufacturers and large 
segments of the fields that would 
have been affected, the Nugent 
Plan and similar proposals to buy 
now for postwar delivery have 
been regarded for some time as 
dormant, if not actually dead. 

With Nugent taking a smaller 
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ROLE OF DeSOTO at war is the headline and keynote of two advertisements 


ust released 
ications and 
roofs are L. G. Peed, 


left) assistant general sales manager, and J. 


sales manager. 


role in OPA affairs, there appar- 
ently is little thought in that 
agency of reviving the proposals. 

Whether Nugent is in an influ- 
ential position in Washington’s 
bureaucracy at the end of the war 
may have considerable bearing, 
however, on the future of federal 


LETTERS 


~ & . »- division of a. 
cipal organs of the trade. 
(center) vice-president in or of sales; R. 


Corp., in leading national pub- 
Pictured above con earings on final 
Roland 


agstaff, ( right) generai 


regulation in the consumer credit 
field. 


With the control machinery al- 
ready set up, 2 movement for legis- 
lation providing for its permanent 
retention after the war would come 
as no surprise. 


-—the 4th Dimension 


DeSoto’s New Ad Theme; 


Inspirational ‘Best’ 
By Pete Wemhoff 


Keynote 

De Soto at War is the headline 
and keynote of two advertisements 
just released by De Soto division 
of Chrysler Corp. in trade papers 
and national magazines. 


While De Soto’s contributions 
to the war effort are stressed, 
these two advertisements also re- 
veal that De Soto dealers are 
maintaining the De Soto prod- 
ucts of peace with essential parts 
and service—continuing a close 
and constructive tie between the 
factory and car owners. 


The two ads are appearing in 
Collier’s, Life, Newsweek, New 
Yorker, Time, Saturday Evening 
Post, Look, U. 8. News and princi- 
pal automotive trade publications, 
according to J. B. Wagstaff, gen- 


WE LOVE TO GET! 


Recently, The Sun compiled a list of “C’” book holders 
in Chicago and suburbs. This list was sent to firms in 
the automotive field. Here are a few typical responses. 


"We are in receipt this morning of a copy of 
your group of names and addresses of persons 
owning "C" Gasoline Rationing Books, which 
have recently been released to you by the 


O.P.A. 


We want to express our appreciation 


and thanks for your thoughtfulness in sending 


this list to us." 


Cadillac Motor Car Division 


"We are breaking this list down into dealer 


and store areas. 


This list is a most excel- 


lent source of tire business and we want you 
to know that we greatly appreciate your 


consideration." 


"Sincere thanks! 


B. F. Goodrich Company 


This list will be of great 


help to our distributors and your cooperation 
is more than appreciated." 


United States Rubber Company 


"We want to thank you for this very valuable 


cooperation. 


I would appreciate it if, as 


these books come out, you continue to let us 


have copies." 


The Goodyear Tire & Rubber Company, Inc. 


"You do not know how much I appreciate your 


wonderful cooperation. 


I want to let you know 


that the list will most certainly be put to 


good use." 


The Texas Company 


"This certainly is a helpful aid in promoting 


sales and service. 


Although it no doubt took 


a lot of time and expense, it was a very 
thoughtful as well as helpful gesture." 


Buick Motor Division 


"We appreciate the trouble and expense that a 
list of this kind represents, and you can be 


sure that it will be put to good use. 


Et if 


our intention to break it down, giving each 
dealer the names he can use in his service 


promotion activities." 


Pontiac Motor Division 


"We shall be very glad to divide these lists 
among our distributors and feel certain that 
we shall get some business for our distribu- 


tors and their dealers." 


Mid-Continent Petroleum Corporation 


Just another example of The Sun’s vigorous and constructive service to 
advertisers, and why, with every sunrise, it becomes clearer that: 


1. You need The Sun in any newspaper combination to cover 
Chicago completely, economically and efficiently. 


2. With The Sun alone you can buy a tremendous impact against 
America's No. 2 market with a relatively small expenditure. 


CHICAGO'S MORNING TRUTHpaper 


THE BRANHAM COMPANY, National Representatives: Atlanta, Charlotte, Chicago, Dallas, Detroit, Kansas City, Los Angeles, Memphis, New York, St. Louis, San Francisco, Seattle. 


eral sales manager of De Soto. The 
two-color advertisements illustrat 
ing De Soto assembly lines and the 
weapons being made in volume by 
De Soto, tells in concise, lucid text 
under a striking hed banner: “De- 
Soto at War,” the story of how De- 
Soto is “making the tools of way 
maintaining the products of peace.” 


Themes 


In the second of a series of 
quarterly readership surveys of 
magazine advertising, the Assn. 
of National Advertisers discloses 
that the inspirational theme im 
advertising. copy is the most ef- 
fective of any appeal now being 
used, especially from the stand- 
point of thorough readership. 
The survey further found tha 
product advertising has regis- 
tered a sharp decline and the 
conservation appeal appears ta 
be the least effective of six types 
of themes measured. 


Conclusions were based upon 
3,861 ads appearing in 15 mass 
circulation magazines in the is 
sues of January, February. and 
March. The appeals, each with 
its current percentage of thé 
total and the October-December 
percentage in parentheses, were 
as follows: Future, 3.6 (3.5); im- 
spirational, 7.8 (5); straight prod- 
ucts, 41.2 (53.9); product wit 
war slant, 29.9 (28.1); war pro- 
duction, 12.9 (9.2), and conserva- 
tion, 4.6 (4.4). 


Switch 


S. L. Huffman, publicity man- 
ager in charge of steel and tube 
advertising for Timken Rolle 
Bearing Co. since July, 1939, has 
resigned to accept a position 
assistant accounts executive 4d 
Moser and Cotins, New York ad- 
vertising company. 


Remedy 


A campaign should be launche 
immediately to remedy the serious 
blunder committed by the adverti 
ing and selling field in condition 
ing the American public to expect 
radically new products when tk 
war ends, it was declared by 
Lawrence Valenstein, president o 
Grey Advertising Agency. 


Asserting, however, that it would 
be impossible in the remainin 
period of the war to eradicaté 
from the minds of consumers their 
bright dreams of new models, Vz 
enstein contended that manufac- 
tureds who are talking or reintro- 
ducing 1942 models must give 
public something new. Some varia- 
tions in cars, refrigerators 
radios are necessary, he said, né 
only to prevent a revulsion of feel- 
ing against manufacturers but al 
to create a buying urge, partic 
larly among the marginal fringe 
who could be satisfied with the 
present models. 


Appointed 


Beaumont & Hohman, Inc., ag 
nounces the appointment of Ho 
ard O. Ward as manager of its 
new Detroit office. Among accou 
to be serviced from the Detro 
office are Graham-Paige Motors 
Corp. and Greyhound Lines. 

“Herb” Ward entered advertising 
in 1942 with the former McKirnne 
Marsh & Cushing agency and 
1928 joined the Chrysler Corp,.as 
assistant advertising manager. F 
10 years he was director of adver- 
tising and sales promotion 
Chrysler Export Corp. and laté 
served as advertising manager of 
Hudson. New offices will be locat 
in the Book Tower. 


Notes 


William B. Hoel, faculty mer 
ber of Washington and Jeffersé 
College, has joined the publicity 
staff of Saturday Evening Po 
Formerly Hoel was a reporter for 
the Cincinnati Enquirer. 
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THAT NEEDED 
FILLING! 


You hear a lot of conversation about the rise of Newsweek ...'In five years, circulation increased 74%... now 
more than a half million readers. From twenty-second to fifth place in advertising revenue among general 
magazines. Wow!” There’s nothing ‘‘wow” about it. It was bound to happen. For Newsweek plugged a number of holes 

in American journalism at a time when they needed plugging... A time when the news 
became more important to people than it ever had been before. It filled the need for 
a news magazine that would handle news, issues, men objectively, fairly... with no axes 
to grind. It published not news warmed over, but news-meaning, news-significance. 
It introduced signed opinions, written by men of authority... Lindley on Washington, 
Pratt on the War, Moley on National Affairs, Robey on Economics, Politics, Business... 
the holes Newsweek filled were many...the “Periscope,” forecasting the future with 88% 
accuracy ...‘‘Postwar Horizons” with its revealing discussions of our world of tomorrow. 
In times like these, with a book like this, Newsweek couldn’t help becoming a 
dominant force in American thought almost overnight. 


A WELL-INFORMED PUBLIC 1S AMERICA’S GREATEST SECURITY 
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Wartime Legislative Action— 
State Restrictions Eased 


To Further War Effort 


WASHINGTON.—The war made 
its first real legislative impact on 
the 44 regular sessions of state 
legislatures convening in 1943. Of 
these 41 sessions have adjourned 
sine die; Missouri is still in ses- 
sion and the legislatures of New 
Jersey and Wisconsin are in recess. 

Legislative contributions to the 
war effort this year include ex- 
pediting essential highway trans- 
portation through enactment of 
more favorable sizes and weights 
laws and broader reciprocity pro- 
visions. Extraordinary powers were 
granted in 15 states for governors 
or other state authorities to modify 
or suspend laws interfering with 
war-time highway transportation. 

Lowered speed limits to conserve 
vital rubber in motor vehicle tires 
now are established in practically 
all states through expanded war- 
time administrative authority or 
the enactment of special legisla- 
tion. 

Operating restrictions were eased 
in many states to meet the man- 
power shortage by establishment of 
lower age limits for drivers and 
15 states priveded less stringent 
drivers’ license requirements for 
members of the armed forces. 

Initial steps were taken to pro- 
vide constitutional protection for 
highway funds in war and peace 
in Maine, Washington, New York 
and Pennsylvania. Six temporary 
gasoline tax levies were re-enacted, 
but all efforts to increase motor 
fuel levies met defeat. 

Some states moved to encourage 
post-war highway planning and 
Congress enacted a bill to keep 
available to the states for the dur- 
ation of the war and one year 
thereafter approximately 170,000,- 
000 of unobligated balances of fed- 
eral-aid highway funds apportioned 
prior to January 1, 1942. The act 
provides that a portion of these 
funds: may be used for post-war 
highway planning. 

The following survey covers 
briefly the more important 1943 
legislation affecting highway trans- 
portation. 

Main and Washington legislators 
voted to submit to the electorate 
constitutional amendments to re- 
quire that all special motor vehicle 
taxes be dedicated to highway pur- 
poses. Similar amendments receiv- 
ed initial approval this year in 
New. York and Pennsylvania but 
must be passed on again by the 
next legislature before being voted 
on by, the people. 

Mgst gasoline tax increases were 
propesed for non-highway pur- 
pose and Nebraska increased its 
sharg of gasoline tax proceeds dis- 
triblted to the counties and di- 
verted an additional %c per gallon 
of gas tax revenues to old age 
assistance. Pennsylvania diverted 
$545,000 from the motor vehicle li- 
cense fund to the state employees 
retirement system and appropriated 
another $300,000 out of the motor 
license fund for the work of the 
Pennsylvania Publicity Committee. 

A local bill in Tennessee would 
allow Memphis to follow the lead 
of Chattanooga in erecting high- 
way barriers in the form of muni- 
cipal taxes on trucks and buses. 
The law authorizing Chattanooga 
to levy municipal taxes was re- 
pealed. 

Arkansas enacted a law to tax 
all motor fuels in excess of 20 gal- 
lons in tanks of trucks and buses 
entering the state and Iowa re- 
enacted its law imposing the state 
tax on all motor fuel brought into 
the state except 20 gallons in the 
tanks of passenger automobiles and 
50 gallons in trucks and buses. 


i Carrier Regulation 

Minnesota repealed its law pro- 
hibiting week-end operation of 
trucks and provided for temporary 
certificates of public convenience 
to motor carriers for the duration 
of the war. Such temporary permits 
also are permitted under a new 
Montana law. The Michigan legis- 
lature declared it a felony to stop 
or hinder operation of motor ve- 
hicles on the highways transport- 
ing farm or commercial products 
ana Connecticut opened the Wilbur 
Cross Parkway to commercial ve- 
hicles between 10 p.m. and 6 a.m. 


North Carolina moved to legal- 
ize group riding by excluding from 
its “for-hire”’ definition vehicles 
operating on a share-the-expense 
plan. 

Kansas extended its control over 
private struck owners by authoriz- 
ing state regulation even though 
such operators are not hauling for 
compensation. 

Highway Safety 

California provided a 35 mile an 
hour war-time speed limit; Min- 
nesota authorized its governor to 
fix speed limits, and the Rhode 
Island legislature requested all po- 
lice departments and _ enforcing 
agencies to strictly and impartially 
enforce the 35 mile speed limit. 

New Mexico authorized the state 
highway commission to set max- 
imum speed limits but provided 
the speed for trucks shall not ex- 
ceed 50 m.p.h. Montana created a 
state highway patrol and provided 
a 60 mile per hour speed during 
the day and 55 m.p.h. at night with 
authority for the patrol] board to 
reduce speed limits during the war. 

Operating Restrictions 

The manpower shortage is re- 
flected in new laws lowering the 
age limit or otherwise relaxing re- 
quirements for drivers’ and chauf- 
feurs’ licenses in California, Iowa, 
Kansas, Michigan, New Hampshire, 
New Mexico, New York, North 
Carolina, Oregon and Texas. Laws 
eliminating the necessity for new 
metal license plates by use of 
stickers, metal tabs or substitute 
materials were approved in Cali- 
fornia, Georgia, Kansas, New 
Hampshire, South Carolina, Ten- 
nessee, Texas, Utah, Wisconsin and 
Wyoming. 

Sizes and Weights 

Delaware increased the legal 
length for single units from 33 to 
35 ft. and now permits maximum 
gross weights of 40,000 Ibs. on 3- 
axle units and 30,000 Ibs. on 2- 
axle vehicles. 

Minnesota increased legal lengths 
from 40 to 45 ft. and provided that 
a tractor and semi-trailer shall be 
regarded as one vehicle for the 
purpose of determining length. 
Gross weight is now determined 
by the formula 700 L plus 40 in 
place of specified weights for des- 
ignated combinations. 

Missouri increased the length of 
single units from 33 to 35 ft. and 
combinations from 40 to 45 ft. Axle 
weights were increased from 16,000 
to 18,000 lbs. and eliminated the 
former limitation of 24,000 lbs. on 
sinble units and 38,000 Ibs. on cer- 
tain combinations. 

Nebraska axle weights were in- 
creased to 18,000 lbs. with a 48,000 
lbs. maximum gross weight while 
legal heights of vehicles were rais- 
ed from 12 to 12% ft. 

New Hampshire now provides 
that length limitations shall not 
apply to vehicles transporting poles 
or logs. 

New Mexico amended its size 
and weight limitations to legalize 
18,000 Ibs. for low pressure tires 
and 16,000 lbs. for solid tires with 
maximum gross weight governed by 
the formula 750 L plus 40. 

North Carolina increased to 26,- 
000 Ibs. the legal weight for single 
units. 


COMPLEXITY OF AIRCRAFT oe in production at Pontiac Motor, 


is expained by Harty J. Klingler, 
audience (left to right) are Phil 
manager Verne L. Murray; 
Hansord, of A. T. Hansord Co., 
ity Motors, Chicago. 


Colo. Sees Big 


enera 
needler, of Communit 
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manager of the division. In his 
Motors, Chicago; sales- 
Henry, president of the AAA; A. T. 


Minneapolis, and Hugo Wehmeier, Commun- 


Revenue Loss 


Under Pro-Rate Tax System 


DENVER. —State and county 
school districts as well as local 
governments face a loss of hun- 
dreds of thousands of dollars next 
year in automobile specific owner- 
ship taxes because under state law 
cars are taxed according to their 
year of manufacture and because 
no new cars have been made since 
early in 1942, it has been estimated 
by state officials. 


The coming years drop, accord- 
ing to A. A. Hall, secretary to the 
state tax commission and admin- 
istrator of the specific ownership 
tax department, will be in the 
neighborhood of 20 percent. He 
said the specific ownership tax on 
automobiles in normal _ years 
amounts to about one and three- 
fourths million dollars. Under Hall’s 
estimate, which he said he believed 
was conservative, the reduction 
would be close to $350,000. 


In its first year of use, a $1,000 
automobile is taxed $21. In its 
second year the assessment is $15; 
in the third, $12; the fourth, $9; 


Seiberling Sees 
Few Tires 


Until Mid-’44 


AKRON.—Because tire manu- 
facturers have not yet licked 
many problems of synthetic tire 
production, there will be “very, 
very few” new all-synthetic tires 
for civilians this year, according 
to J. P. Seiberlin, president of 
Seiberling Rubber Co. 

“The public has been led to be- 
lieve that plenty of new tires and 
tubes made of synthetic rubber 
will be available very soon,” Seib- 
erling said. “That is not the case. 
The first all-synthetic passenger 
car tires to be built on a produc- 
tion basis are just now coming 
off the lines, in limited quantities. 

“No satisfactory all - synthetic 
truck tires have been built as yet 
by anyone. No satisfactory all- 
synthetic tubes have been built as 
yet by anyone,” he declared. “And 
it will probably be the middle of 
next year before civilians can get 
the new tires they need— even 
though there will be plenty of raw 
synthetic rubber.” 

Seiberling pointed out that the 
Baruch committee warned that the 

| last half of 1943 and the first half 
of 1944 was the “critical period” 
| for tires. This, he said, is still true. 


STRETCHING THE SEATING capacity of a five-passenger automobile so 
that it can accommodate 15 passengers is the latest example of the ‘‘magic’”’ 


resorted to by the U. S. Arm 
tion problems brought about 


to solve another one of the many transporta- 
the war. The Chevrolet sedan shown above 


has been sawed through the middle and lengthened six feet. Three extra seats 
have been added and the original drive shaft extended. The “‘filler’ is built of 


non-strategic materials. 
section. Originated by the Ordnance 
“The Dachshund’’. 


Doors are placed 


in one side of the new central 
division, the car has been nicknamed 


the fifth, 4.50, and after the fifth 
year, $1.50. 

Hall said even though a 1942 
car were bought new in early 1944, 
it could not be taxed more than 
the law specifies for a two-year- 
old car. This is true, he said, not- 
withstanding the fact that the car 
might sell for $200 to $300 more in 
1944 than it would have in its year 
of manufacture. 

Colorado, therefore, cannot 
charge first year tax rates on any 
automobiles. The newest cars will 
be in their second or third year of 
use, and taxable only at a fraction 
of the new rate, Hall pointed out. 

In 1940 Coloradans bought ap- 
proximately 34,000 new cars and in 
1941 more than 36,000. So far in 
1942 the number has totaled under 
3,000 officials estimated. 

Hall said attempts had been 
made by some county assessors to 
charge new rates on new cars 
bought this year, but he had ad- 
vised them this procedure was not 
proper under the law. His view 
was upheld unofficially by the state 
attorney general who said the year 
of manufacture, not of purchase, 
was the basis of taxation. 

The state and local government 
also face some loss from nonpay- 
ment of taxes on cars that are 
stored during the war. Hall pointed 
out a person may store his car for 
a year, then take it out the follow- 
ing year and pay only the latter 
taxes. Some assessors have been 
charging the back taxes for the 
year of non-use, but others have 
adopted the attitude that collection 
of specific Ownership taxes has 
been made a duty of county clerks 
and “they want to keep it that 
way,” Hall said. 


Highway Program 
Planned in Ark. 


LITTLE ROCK, Ark.—Plans for 


a state highway program for 
Arkansas calling for investment of 
$60,000,000 was announced last 
week by Gov. Homer M. Adkins in 
an address before a group of 
national, regional] and state busi- 
ness leaders in Magnolia, Ark. 
The group was touring industries 
in the state. 

Included in the plans, Governor 
Adkins said, are completion of 
hard surfacing of five highways in 
the industrial region of South 
Arkansas. 

Gov. Adkins pointed out that all 
the State Highway Department’s 
resources for a time had to go 
into building access roads to war 
plants. This work is now virtually 
completed he said, and the new 
highway program will begin as 
soon as federal agencies give the 
go ahead. 


Motor Wheel Earnings 


Near Two Millions 

LANSING.—Motor Wheel Corp. 
reports net earnings, after provi- 
sion for federal taxes, of $461,112 
for the third quarter ended March 
31, 1943. Net earnings for the first 
nine months of the current fiscal 
year were $1,588,007, after provi- 
sion for federal taxes of $4,015,717 
and after voluntary refunds on 
war contracts of $2,210,495. 

Net earnings for nine months of 
current fiscal year amount of $1.87 
per share on outstanding common 
stock, as compared to $1.83 per 
share for the like period of the 
1942 fiscal year. 


Cleve. Graphite 
Expects to Hold 


Wartime Activity 


CLEVELAND.— Besides antici- 
pating resumption of its position 
as an automobile industry supplier, 
Cleveland Graphite Bronze Co. ex- 
pects aviation business and wider 
use of Diesel engines to aid its 
efforts to sustain levels of postwar 
employment approaching the pres- 
ent rate, James L. Myers, executive 
vice president, said in a pamphlet 
recently distributed to the firm’s 
7,000 employes. 

“We cannot reasonably expect to 
continue immediately after the war 
with as large a force as we now 
have, but we shall work to our 
utmost to rebuild a peacetime busi- 
ness which will employ every cap- 
able worker who desires to con- 
tinue with the company,” said 
Myers, adding that there will be 
a job for every man and woman 
who left the company to join the 
armed forces, whether jobs are 
scarce or plentiful. 

Cleveland Graphite in three years 
has become the largest single man- 
ufacturer of aircraft bearings, It 
also has become an important sup- 
plier for Diesel engines, for which 
Myers believes there will be many 
new uses after the war. 

With the automobile industry as 
its major prewar market, the com- 
pany employed approximately 2,400 
persons for that production com- 
pared to the present 7,000. 


Goodyear Opens 
New S.A. Plant 


LIMA, Peru.—Less than a year 
from the time construction started, 
the Goodyear Tire & Rubber Co.’s 
third tire plant on the South 
American continent started pro- 
duction here last Friday. 

After ceremonies in which the 
president of Peru participated, the 
first tire to be turned out in the 
plant was turned over to Peru’s 
national museum. 

Others participating in the cere 
monies, in addition to Dr. Manual 
Prado Ugarteche, president of the 
republic, included P. W. Litchfield; 
chairman of Goodyear’s board of 
directors; Z. C. Oseland, treasurer 
and George K. Hinshaw, produc- 
tion manager of Goodyear Foreign 
Operations, Inc. 

After officially opening the Peru 
plant, Litchfield reviewed and 
praised the nation’s progress i 
development of transportation fa- 
cilities. 

Goodyear officials announced 
that Peruvian rubber will be used 
exclusively in the Lima plant, fur- 
nishing employment for scores o 
Peruvian citizens and assuring the 
nation of a supply of tires and 
tubes made in their own count 
for essential driving. 

Goodyear’s first South America 
factory was established in Hur- 
lingham, near Buenos Aires, Ar- 
gentina, in 1931, followed by an 
other at Sao Paulo, Brazil, which 
started operations in 1939. 

The Lima tire plant on whic 
construction was started in Sep- 
tember, 1942, is Goodyear’s twelft 
in various parts of the world. 


Bermuda Removes Ban 


On Motor Vehicle Use 


HAMILTON, Bermuda. — Ber 
muda’s_ recently-elected Assembly — 
took precedent-breaking  actio 
last week by removing all restric 
tions against the use of motor 
vehicles. 

The decision was made on 4g 
vote of 22 to 10 following the de- 
feat of a proposed amendment t 
prevent use of motor vehicles b 
private individuals. Action of the 
legislators presaged a new era fo 
the colony in contrast with pre- 
war-horse and buggy days when 
automobiles were banned. Sinc 
the outbreak of war, cars and 
trucks have been used by t 
armed forces and in constructio 
work. 


Highway Fatalities Down 

WASHINGTON.—Motor vehicle aeci- 
dents as crossings of public highway: 
and railways in 1942 totaled 3,645, a 
reduction of 250 from the previous 
year, the Interstate Commerce Com 
mission has announced. Fatalities fro 
these accidents total 1,635 or 56 under 
the number reported for 1941. Non- 
fatal injuries in this class numbe 
4,399 or 281 less than in 1941. 
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AROUND THE WORLD - 
24 HOURS A DAY/ 


Monroe equipment functions 
perfectly in all parts of the 
world every hour of every day. 

Climates nor conditions im- 
pair the efficiency of sturdy 
Monroe Shock Absorbers; 
they do not have to become 
acclimated, that is done in 
our engineering laboratories. 

Every vehicle that runs on 
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wheels operates better when 
equipped with the correct 
size Monroe Shock Absorbers. 

Monroes are used on Motor- 
cycles,on fast Railway Trains 
and are designed for vehicles 
of all weights in between. 

Service on all fronts has 
proved that Monroes are 
built to take it. 


e 
A size for 
every job 
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N.J. Survey Predicts Rise 


In Car Ownership, Travel 


TRENTON, N. J.—Postwar in- 
crease in automobile ownership 
and travel, despite the anticipated 
growth of airplane transportation, 
was predicted in a preliminary re- , 
port on New Jersey highways re- 
leased here last by Sigvald Johan- 
nesson, head of the State Highway ; 
Planning Bureau. 

Johannesson’s report, which was 
submitted to State Highway Com- 
missioner Spencer Miller jr., was 
based on a statewide survey begun 
by the highway department in 1938 
and continued under direction of 
the U. S. Public Roads Adminis- 
tration. It was announced that the 
general survey was nearing com- 
pletion and would give detailed 
information on the condition of 
existing roads, the economic and 
social status of the territories they 
serve, the traffic they carry, and 
the sources and expenditures of all 
public revenues in their improve- 
ment. 

The preliminary report noted |; 
that only one in nine New Jersey 
families owned automobiles in 1915, ; 
whereas in 1940 the average had | 
climbed to one car to every family. , 
Within 10 or 15 years, the report | 
estimated, a saturation point will : 
be reached with one vehicle to; 
every three inhabitants in the 
state. 

“At the present time,” the re- 
port said, “it may be fair to as- 
sume that, by the year 1960, the 


New Type Diesel 
for Landing Boat 


Developed by GM 


DETROIT.—A new technique of 
engine combination by which horse- 
power delivery to a single propeller 
shaft is increased four-fold with 
important savings in weight and 
space was revealed last week in 
the announcement of a new type of 
Diesel power plant by the Detroit 
Diesel Engine division of General 
Motors Corp. 

The new power plant, in produc- 
tion for several months and being 
widely used in various landing 
barges of the United States Navy, 
is known as the Quad. Consisting 
of four standard six-cylinder GM 
Two-Cycle Diesel engines, the Quad 
is geared to a common propeller 
shaft in such a manner that the 
assembly occupies relatively little 
space, permitting greater capacity 
for troops, tanks, vehicles or other 
cargo. 


The basic engines are identical 
with many thousands of the same 
model manufactured by Detroit 
Diesel for the smaller landing boats 
of the Navy and Army, and used 
in tanks, tractors, trucks and sta- 
tionary and portable power install- 
ations. Thousands are in service 
overseas in these other installa- 
tions, contributing to wide avail- 
ability of replacement parts for 
the Quad. 


Harrison to OPA 
Gas Ration Post 


WASHINGTON. — Appointment 
of Richard C. Harrison as chief of 
the gasoline rationing branch to 
succeed John R. Richards, re- 
cently ordered to active duty in 
the U. S. Navy Reserve, was an- 
nounced last week by OPA. 

Harrison has been with OPA in 
Washington since February, 1942. 
He filled various posts in the tire 
and gasoline rationing branches, 
most recently serving as chairman 
of the committee considering eligi- 
bility for gasoline rations. 

For 21 years prior to 1941, Harri- 
son was president of White Rock 
Mineral Springs Co., New York. 


Lee Named 


TACOMA, Wash.—Tacoma Automo- 
bile Dealers Assn., at its recent direc- 
tors’ meeting, elected Bud Lee of the 
legal firm, Lee Malm, managing 
secretary. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


average annual distance traveled 
by a motor vehicle will be not less 
than 10,500 and not more than 
12,000 miles.” 


Average travel of automobiles in 
New Jersey before 1925 was about 
5,600 miles a year, according to 
the report, but after that year 
there was a sudden rise in average 
travel, reaching an estimated 10,500 
miles a year for each car by 1941. 
The increase, it was suggested, was 
due to the improvement of closed 
cars for winter driving and the 
clearing of highways during 
storms. 


Although conceding that air traf- 
fic would increase in the postwar 
period, particularly for long dis- 
tance travel, Johannesson said such 
long distance trips would consti- 
tute “only a small percentage of 
the total distance traveled by an 
average car during the year.” 


Employment of Minors 


Treated in ODT Folder 

A summary of state and fed- 
eral laws and regulations affect- 
ing the employment of young 
persons has been made available 
to the transportation industries 
by the division of transport per- 
sonnel, ODT. 

The summary includes a state 
by state digest of minimum ages 
for employment in occupations 
considered hazardous or possibly 
detrimental to young people. 
Also listed are maximum hours 
of work, night work prohibitions, 
required meal periods and mini- 
mum age requirements for motor 
vehicle operators. 


Chicago Pontiac Dealers 


Elect Walton 

CHICAGO.— Ivan Walton, of 
Dick Johnson Motor Sales, has 
been elected president of the Pon- 
tiac Dealers’ Assn. 

Other officers are, Charles J. 
Beranek, of Charles J. Beranek 
Motors, secretary, and Martin 
Loeber of Loeber Motors, Inc., 
treasurer. 


Jack Weed’s Truckin’ will 


give you 
some interesting views. 


Refusal to Sell New Cars 
Reported in St. Louis Area 


ST. LOUIS.—Reports that auto- 
mobile dealers in this area are re- 
fusing to sell cars to those who 
have obtained certificates from the 
OPA, preferring to reap the gov- 
ernment subsidy of 1 percent per 
month, are under investigation 
here. 


Several complainants have as- 
serted it is their belief that some 
dealers, knowing the supply of new 
cars is rapidly dwindling are re- 
fusing to make sales. It is reported 
that there are between 1,500 and 
2,000 new cars still available here. 


The government subsidy, effec- 
tive Jan. 31, 1942, when car stocks 
were frozen, gives dealers 1 per- 
cent of the list price per month or 
$15 per car per month, whichever 
represents the smaller sum, as an 
‘increment’ and this sum is then 
added to the price of the car when 
it is sold. 

Rumors are current here that 
one local dealer has 300 new auto- 
mobiles in storage under the gov- 
ernment regulation and is ‘hanging 


BUTADIENE, a gas and the chief constituent of 
Buna-S synthetic rubber, is stored as a liquid 
under pressure in great spherical tanks ata syn- 
thetic plant built and operated for the Gov- 
ernment by United States Rubber Company. 


hy 


onto’ them. It was pointed out that 
assuming that his ‘increment’ av- 
erages only $10 per month, his in- 
come from allowing the cars to 
stand idle is $3,000 per month or 
$36,000 annually. 


Under the storage regulations, 
dealers are required to place a 
certain kind of oil in the trans- 
mission of a new car, jack it up, 
wrap and store the tires, pagte 
paper on the windows and take 
other precautions for the preser- 
vation of the vehicle but one spok- 
esman said the ‘increment’ for one 
month takes care of the initial ex- 
pense of storage. 


Some of the complainants have 
asserted that when they sought to 
buy a new car on certificates a 
dealer would tell them he was out 
of new vehicles and would refer 
them to another dealer where they 
would receive the same statement. 

Edward G. Hotchkiss, district ra- 
tioning officer, admitted that the 
OPA and various ration boards had 
received complaints. 
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STYRENE, second most impor- 
tant ingredient of Buna-S, is 
stored in tanks like these. 
Methods of manufacture of Sty- 
rene were pioneered by U. S. 
Rubber laboratories. 


POLYMERIZATION (the manufacture of Synthetic 


Rubber) takes place in tanks called Reactors @& 


under carefully controlled temperature and 
pressure. 
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WASHING. After coagulation, flocs or crumbs 
of synthetic rubber, looking like popcorn, are 
washed to remove chemicals. 


| 


TUBING—that looks very much like a butcher's 
meat grinder—squeezes synthetic rubber into 
strings and removes excess water before the syn- 
thetic goes to the driers for further processing, 
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FINISHING of synthetic rubber includes milling 
to proper plasticity and uniformity. Here you 
see synthetic rubber leaving the finishing mill 
in the form of a sheet ready to be baled for 
shipment. 
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Tops May, 1942, by 27% ... 


PAW Jobber-Dealer Group 
Mulls Marketing Problems 


WASHINGTON. — Formation of 
a Jobber-Dealer committee within 
the marketing division of the 
Petroleum Administration for War 
last week assured special and con- 
tinuing consideration of the war- 
time problems of the “small busi- 
nessmen” of the petroleum mar- 
keting industry. 


Composed of five members, at 
least four of whom have had a 
background of experience in oil 
jobber operations, the committee 
was created for the express pur- 
pose of giving the jobbers, dealers 
and so-called independent opera- 
tors a recognized place in govern- 
ment to which they might take 
for discussion and solution the 
many problems resulting from the 
impact of war upon their business. 


Members of the committee are: 
A. J. Hocking, chief, motor fuel 
oils section; A. W. Roth, marketing 
specialist; H. E. Mobley, assistant 
marketing analyst and W. E. 
Avery, principal attorney, market- 
ing division. In addition, Dr. John 


deputy administrator, who serves 
as a point of contact with jobber 
associations, will act as an ad- 
viser to the newly created commit- 
tee. 


In disclosing the formation of 
this special group, Acting Admin- 
istrator Ralph K. Davies said: 
“PAW sees in the independent job- 
bers and dealers the men who 
constitute the backbone of the 
American oil industry. The tre- 
mendous task of distributing pe- 
troleum products into consuming 
channels could never be _  ac- 
complished if a breakdown were 
permitted to occur in the impor- 
tant distributive functions that 
these men perform. 


“It is because we are determined 
that there shall be no breakdown; 
because we intend seeing to it that 
this key group of petroleum mar- 
keters is enabled to function effi- 
ciently and effectively, despite the 
disruptive influence of war, that 
we have decided to set up this 


committee within the marketing 
division. 

“It is our hope that jobber or 
dealer groups will feel free to make 
the fullest use of the committee. 


| By working together cooperatively, 
W. Frey, special assistant to the | 


I am confident that the result will 
be one of positive accomplishment 
which will contribute materially to 
the doing of a better job in pe- 
tro‘eum marketing in wartime.” 


Doyle, on Aircraft Parts, 


Tells Expansion Plans 


SYRACUSE.—Plans for further 
expansion ot Doyle Machine & 
Tool Corp., have been disclosed 
by Col. Carl M. Tichenor, vice- 
president and general manager. 
Additional building space has been 
leased and machine tools are be- 
ing installed. 

Employment will be doubled as 
rapidly as machinery and tools 
can be secured, it was said. The 
company is manufacturing parts 
for aircraft landing gears, variable 
pitch propellors, aircraft gun 
mounts and aircraft carburetors. 


It costs you about a penny-a-day to 
keep abreast of the patemetve news— 
better renew NOW 
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May Income Increases 
Two Percent Over 1942 


WASHINGTON.—May income 
payments to individuals, estimated 
at $11,132 millions, were 27 percent 
higher than in the same month of 
last year, Secretary of Commerce 
Jesse Jones has announced. 


May income payments’ were 
slightly below the April total of 
$11,215 millions, but the decline 
was due in most part to seasonal 
factors, principally the usual April- 
May drop in dividend and interest 
disbursements. After allowance for 
seasonal influences, the Commerce 
department’s index of total income 
payments advanced from 208.0 (re- 
vised) in April, to 210.0 in May 
(1935-39=100). This increase added 
one month more to the unbroken 
succession of monthly gains that 
began in April, 1940. 

Chiefly accountable for the 
May advance in the index of to- 
tal income payments were con- 
tinued sharp increases in wages 


HAT IS SYNTHETIC RUBBER? 


ynthetic rubber can be made from gasoline, coal, alco- 
ol and gases kept liquid under pressure. This means 
hat a synthetic rubber plant is made up of hundreds 
of miles of pipe, acres of tanks and more acres of giant- 
sized chemical retorts or reactors. 
Manufacturing synthetic rubber is a process requir- 
ing vast and special equipment. Each of the five basic 
ommercial types is produced in virtually the same way 
..- by hooking little molecules together to form increas- 
ngly larger ones. But... because each of the basic syn- 
thetic rubbers is capable of myriads of variations... it 
s what is done to the synthetic rubber after it is pro- 
duced that really counts. It must be processed. Reagents 
nd catalysts must be added to it. It must be specifi- 
cally compounded for the specific task. United States 
ubber Company pioneered in developing many of the 


major processes used in fitting synthetic rubber for the 
jobs it must handle. 

This is rubber chemistry...and United States Rubber 
Company is the largest manufacturer of rubber chem- 


icals in the world. Throughout our hundred years’ 


RUBBER PONTONS for the Army 
Engineers are made with syn- 
thetic rubber. They are used 
not only as supports for tem- 
porary, floating bridges, but 
also as ferries for transporting 
men and equipment to estab- 
lish a bridgehead. After use 
they can be deflated, repacked 
into small cases and trucked 


away for repeated service. 


SYNTHETIC RUBBER HOSE for fuel has been made com- 
mercially by U. S. Rubber since 1931. Synthetic rubber 
has marked superiority to natural rubber in its resist- 
ance to deterioration due to oil or gasoline. Synthetic 
rubber hose plays an important part in speeding the 


shipment of vital fuels. 


history, we have worked with rubber, improved it, 
broadened its uses. We pioneered in the production of 
conductive rubber, cellular rubber...a score of other 
revolutionary advances in rubber manufacturing. 

It is only natural that we have built up a tremendous 
backlog of knowledge and experience in processing 
rubber to handle a certain definite job. Today, this fund 
of knowledge of rubber chemistry is being drawn upon 
to the fullest in our work with synthetic rubber to sup- 
ply the Armed Forces and war industries with the syn- 
thetic rubber and synthetic rubber products they need. 


CONDUCTIVE RUBBER TUB LINERS 
are used in munitions plants for 
handling highly explosive materi- 
als like T. N. T. They are an im- 
portant safety factor because they 
prevent mechanical as well as elec- 
trical sparks and dissipate static 
electricity before it can cause a 
serious explosion. This is another 
war job being handled efficiently 
by synthetic rubber. 


SYNTHETIC RUBBER TIRES 
for the Armed Forces and 
industrial uses combine 
latest developments of the 
chemistry of rubber and 
textile manufacture. U. S. 
Royal Airplane Tires with 
treads made of synthetic 
rubber and bodies built of 
synthetic fiber are proving 
that they can take the shock 
of giant bomber landings. 


*-RUBBER COMPANY 


1230 SIXTH AVENUE, ROCKEFELLER CENTER, NEW YORK + IN CANADA, DOMINION RUBBER CO., LTD. 


and salaries paid out by manu- 
facturing establishments engaged 
in war production and in federal 
payrolls (including pay of the 
armed forces.) 

Farmers’ cash income from mar- 
ketings, on the other hand, scored 
a less-than-seasonal increase, in 
contrast to the marked gains in 
previous months. It was principal- 
ly for this reason that the May 
rise of 2.0 points in the index of 
income payments was the smallest 
since September of 1942. 

Income payments to individuals 
totaled $54,760 millions in the 
first five months of this year— 
27 percent above the $43,089 mil- 
lions paid out in the same pe- 
riod of 1942. The large wage-and- 
salary component was most im- 
portant in contributing to the 

rise in total income, advancing 31 
percent from $30,099 millions in 
the January-May period of 1942 
to $39,508 millions in 1948. 

Nine-tenths of the total increase 
in wages and salaries may be 
traced to payrolls of the manufac- 
turing industry and the Federal 
Government (including pay of the 
armed forces). These two compon- 
ents constituted only 26 percent of 
total wages and salaries paid out 
in the first five months of 1942. 

Heavily weighted by a 52 per- 
cent rise in the net income of farm 
operators, the net income of all 
proprietors advanced 26 percent in 
the January-May period of this 
year Over 1942. Other types of in- 
come payments—rents, interest, 
dividends, and miscellaneous items 
of labor income—either scored rela- 
tively small gains or approximated 
their January-May 1942 levels. 


Short-Cut Process 
Speeds Output of 
Buna S Rubber 


LAWRENCEBURG, Ind. — Pro- 
duction of butadiene for synthetic 
rubber by a short-cut process was 
demonstrated publicly for the first 
time here recently in a pilot plant 
just completed by Schenley Dis- 
tillers Corp. 

The simplified method, according 
to Dr. A. J. Liebmann, director of 
Schenley Research Institute, elim- 
inates the need for first convert- 
ing grain into alcohol, a step now 
necessary in production of a large 
part of the butadiene for the na- 
tion‘s synthetic rubber program. 

Largest of its kind in operation, 
the pilot plant has a mashing cap- 


| acity of 450 bushels of grain every 


three days—an amount sufficient 
to produce 2,430 pounds of buta- 
diene. 

One advantage o1 the short-cut 
process, according to Dr. Lieb- 
mann, is that it uses a renewable 
raw materia'—grain—whereas the 
use of petroleum, another source 
of butadiene, depletes natural re- 
sources. 

“American industry, plus scien- 
tific research,” Dr. Liebmann said, 
“has made big strides toward ban- 
ishing forever the possibility that 
this nation will ever again be with- 
out the rubber which is essential 
both for the winning of the war 
and the continuance of our highly 
mechanized civilization.” 


Minn. Counties Set Up 
Road Planning Groups 
MINNEAPOLIS. — Formation of 


public works postwar planning 
committees in all of Minnesota’s 
87 counties will mark the opening 
of the Northwest Good Roads 
Assn.’s program to modernize and 
expand the state’s highway sys- 
tem, it was announced here by 
E. W. Moeller, executive secretary 
of the association. 

Projects to be planned will range 
from through highways, linking 
large industrial centers, to the 
improvement of state, county and 
other secondary roads, according 
to Moeller, who said his group, 
along with similar organizations 
throughout the country, would 
seek $1,000,000,000 annually in fed- 
eral aid after the war. 
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Transportation Crisis in England— 


Dwindling Parts Supply 


Slows Vehicle Service 


LONDON.—(UTPS)—Spare parts 
still remain the major bottleneck 
in the garage and transport trade 
here and throughout England with 
little improvement to be noted. So 
serious in fact is the delay that it 
can be said that many vehicles 
are off the road for months due 
to the lack of some vital part. 


| 


adapting spares from other ve- 
hicles, there is an obvious limita- 
tion to such efforts and the sup- 
ply of scrap vehicles from which 
spares can be drawn is also grow- 
ing limited. 

The hope that this position would 
be improved by the centralization 
of spare parts claims has not al- 


Though motor engineers have ways worked out successfully, engi- 


shown considerable ingenuity in 
extemporising and manufacturing 
spares, and also in salvaging and 


Tire Chain Output 


Upped for Cars 
And Trucks 


WASHINGTON.—The quantities 
of automotive and tractor tire 
chains and chain parts which may 
be produced from Apr. 1, 1943 
through March 31, 1944 have been 
established by an amendment of 
Limitation Order L-201. 

Under the amendment, manufac- 
turers of automotive tire chain are 
permitted to produce the quantity 
allowed by the order without re- 
gard for any other orders bearing 
higher preference ratings. How- 
ever, manufacturers must fill AAA 
rated orders and must not permit 
tire chain production to delay any 
order for the Army, Navy, Mari- 
time Commission, or War Shipping 
Administration more than 30 days 
beyond its required delivery date. 

Manufacturers of farm tractor 
chains are allowed to use 50 per- 
cent of the total weight of metal 
contained in all farm tractor tire 
chains and parts sold during the 
period Apr. 1, 1940 to March 31, 
1942. Other changes brought about 
by the amendment include: 

After Aug. 1, 1943, manufacturers 
may not produce chains for the 
6.00-16 size passenger tire except in 
the “light car special” type. 

The ratio of chains to chain 
parts is increased for passenger 
automobile and for commercial ve- 
hicle tire chains. 


Wheel Truing Seen 
Boon to Tire Life 


ROCK ISLAND, IIl.—Mileage of 
recaps may be doubled by proper 
wheel alinement and balancing, 
Will Dammann, president of the 
Bear Mfg. Co., declared in a state- 
ment released last week. 

The fact that wartime recaps 
for trucks are averaging little 
better than 10,000 miles forebodes 
serious trouble ahead, Dammann 
said. Unless this average is boosted, 
recap facilities won’t be able to 
handle the growing demand for 
service. Costly delays and _ stop- 
pages and vehicles taken out of 
operation, will seriously damage 
the war effort along the transpor- 
tation front, he predicts. 

Dammann believes the picture 
could be improved immeasurably 
if all motor vehicle users adopted 
the ODT Maintenance Program for 
conservation of tires. Correct wheel 
alinement and balance are par- 
ticularly necessary in the case of 
recaps. 

“Unbalance and misalinement 
can destroy recaps as fast as put 
on. We have reported to us many 
cases where recaps gave out in 
less than 1,000 miles. Yet, recaps 
can give 20,000 to 30,000 miles with 
just a small amount of wheel aline- 
ment and balance care,” says 
Dammann. 

Tax Payments Available 
To Neb. Highway Users 

LINCOLN, Neb.—Highway users 
in Nebraska can now learn the 
amount of state and federal gaso- 
line and wheel taxes,—as the re- 
sult of the last legislature repeal- 
ing the law which compelled gaso- 
line dealers to hide the amount of 
state and federal taxes. 

Nebraska Petroleum Marketers, 
Inc., is supplying tax and price 
placards, giving full information. 
The total amount of state taxes 
may be deducted, when paying in- 
come taxes. 


| 
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neers and garage men state. Under 
this scheme owners who failed to 
get spares when they were re- 
quired for vital work were asked 
to apply for them through a cen- 
tral office, the theory being that 
such authorization would help to 
get the spares immediately. 

While no doubt some success can 
be claimed for this scheme the ex- 
perience in practice is that such 
authorization does not materially 
alter the delay in getting such 
equipment. The real point is that 
delivery awaits the actual produc- 
tion of the spares, and that such 
production is simply not adequate 
to meet the growing needs and the 
varied demands. 

As a result jobs are being held 
up for months at a time and gar- 
age owners and transport men are 
having their yards and premises 
filled with work. Such a position is 
naturally unpleasant in that 
workers forced to remain there 
through the Essential Works 
Order become disgruntled. 

Therefore, there is a growing 
feeling among mechanics and even 
among owners in the industry that 
a clean out of staffs is possible. 
Under the new scheme of registra- 
tion of engineers (not including 
motor engineers) the government 


a | 


hopes to form the core of a battle j 


engineering organization, the se- 
lected men from general engineer- 
ing circles to become officers. Since 
the general engineering industry 
requires all its men for vital war 
production, the motor engineering 
industry is rather suspicious that 
its personnel,. especially if the 
work position is still hampered by 
spares shortage and other reasons, 
will be drawn off to form the rank 
and file of such a new battle or- 
ganization, since no other source 
of highly skilled and competent 
labor could possibly be recruited 
at short notice to meet the de- 
mands of repair work on battle 
damaged vehicles. 


Pneumatic Group 


Elects Scholl 


CHICAGO.—B. J. Scholl, of Brun- 
ner Mfg. Co., was elected president 
of the Pneumatic Equipment Assn. 
at the association’s annual meeting 
here. Also elected were J. M. Wells, 
Ingersoll-Rand Co., vice-president, 
and H .O. Holland, Kellogg division 
of American Brake Shoe Co., sec- 
retary-treasurer. 


The limitation and conservation 
orders under which the industry 
is now operating were discussed 
during the meeting and consider- 
able time was devoted to the sim- 
plification of a commercial stand- 
ard in the industry. The latter is 
being developed in cooperation 
with the U. S. Commerce depart- 


ment’s bureau of standards. 


The Cheapest Transportation —_ 
is that Which is Best Maintained . 


sone: onannannmenamannenree noangmen conan te: enmmanmnamannapommeee - § 


Your truck, like your land, will wear out right under your 
nose if you take everything out of it dnd put nothing back. 
Lubrication, adjustments and parts replacement are the 
fertilizer, crop rotation and soil conservation of good tnick 
performance. These protections cost little in time and 
* effort and little in money. They pay big in assuring 
longest possible truck life and lowest cost per ton mile 
They ward off the possibility of having your truck become 
useless to you just when you need it most. 

Undoubtedly, there have been plenty of occasions when 
you would have welcomed some intelligent, simple sug 
gestions for locating and correcting trouble in’ your truck. 
This book is devised to give you that kind of help. And te 
save you the time and effort of paging through it in order 
to find the information you require, we have provided a 
ready reference index on the last page. We advise that you 
turn to that index. whenever your truck. seems-to need 
adjustments or other attention. 


e- 


A PAGE from Studebaker’s new 48-page book, “Care and Maintenance of 
the Farm Truck in Wartime,’’ offered free to the nation’s farmers and farm 
truckers. Written in a straightforward style, salted with pointed drawings, 
and peppered with sage remarks it’s just what its title proclaims, a compre- 
hensive diagnosis of troubles that occur in a truck—any make truck. 


Plea to Phila. Draft Boards 


Cites Need for 


PHILADELPHIA. — A powerful 
blow for maintenance of public 
transportation was_ struck last 
week by the Philadelphia-Metro- 
politan War Transportation Com- 
mittee when it addressed letters to 
every draft board in the city ask- 
ing that they “consider very care- 
fully the cases of skilled automo- 
bile mechanics” who come before 
them. 


The appeal for favorable draft 
status for skilled mechanics is be- 
lieved here to be the first of its 
kind issued by a civic body in no 
way connected with the automo- 
tive industry. The letter was 
signed by Robert A. Mitchell, 
transportation director of the com- 
mittee, who is also Philadelphia 
Traffic Engineer. 


Mitchell pointed out. that the 
maintenanée of sufficient private 
automobiles*to transport workers 
in war production plants, and those 
essential to our civilian economy, 
“is being threatened by an un- 
usual reduction in the number of 
experienced mechanics.” 

Emphasizing that “One compe- 
tent mechanic at home will help 
towards the production of materials 


and food for hundreds of soldiers 


HERE IS new Chrysler Parts Center, of the Chrysler New York Co., Inc. 


Here has been established an adequately stocked active mvenseey 
accessories for the entire Metropolitan New York and neighbor 


of parts and 
g areas. 


Mechanics 


at the front,’ Mitchell painted a 
gloomy - picture of conditions in 
Philadelphia’s automobile repair 
shops. Citing the results of a sur- 
vey, he said that in the past 18 
months there has been a 48 per- 
cent reduction in the number of 
men in service shops. 

In the past, Mitchell wrote, the 
committee’s major effort has been 
“to encourage the use of street 
cars, buses and trains.” The load 
upon these means of conveyance 
cannot be increased, which means, 
he said, “that we must still rely 
upon thousands of private auto- 
mobiles for essential transporta- 
tion.” 

The winning of the war depends 
to a great extent upon the preser- 
vation of passenger cars, Mitchell 
said, adding that “information ob- 
tained from competent authorities 
show that 40 percent of the auto- 
mobiles in use today are seven or 
more years of age. 

These vehicles, he told the draft 
boards, “need constant care and 
many major repairs that can be 
made only by competent me- 
chanics.” 

Mitchell told Automotive News’ 
correspondent that the figures 
cited in his letter to the draft 
boards reflect conditions all over 
the nation as well as in the city. 
He has just returned from a con- 
ference with traffic experts from 
all major cities in the country. His 
information, as a result, is first- 
hand, he said. 


Liquid Paint Deodorant 


Offered by Holly Chemical 

NEW YORK.—A _ new liquid 
paint deodorant that may be mixed 
with any paint, varnish or enamel 
has recently been announced by 
Holly Chemical Co. here. 

Called Ridsmel, the new solution 
is said to eliminate usual paint 
odors completely. It is already be- 
ing used successfully in scores of 
war production plants and ship- 


ment. 

What do you want 1 to buy, sell or 
trade? See Dealer Want Ads, inside 
back cover this issue. 


USED CARS—SERVICE 


Wartime Utopia 
For Car Dealers 
In Canadian City 


CALGARY, Alta.—Dealers here 
claim this is one of the few cities 
in Canada blessed by at least a 
fair supply of used automobiles, 
and where dealers are still able 
to buy and sell quite freely, par- 
ticularly during the past month. 

Other centers in Canada aren't 
so fortunate: In Winnipeg, for ex- 
ample, used car dealers are 
journeying as far west as Van- 
couver and as far east as Mont- 
real to pick up 1941 and 1942 
models for re-sales. They describe 
buying trips to Ontario and out- 
lying points as “common occur- 
rences.” 

One local dealer puts down Cal- 
gary’s happy situation to the fact 
that a good many car owners have 
given up trying to cope with “AA” 
categories, “special” coupons and 
tire restrictions, and are selling 
their cars for the duration. 


Another stated that he believed 
the fairly large stocks were due to 
the fact that the city’s population 
has not increased to the extent of 
that of eastern and west coast 
cities, and consequently there has 
not been the increased demand for 
transportation facilities. 

Most of the used models are 
being sold to country buyers, many 
of whom are paying cash for auto- 
mobiles. In fact, one local fifm 
reported that about 60 percent of 
all the automobiles sold today are 
handled on a cash basis. 

Turnover of used cars, however, 
cannot be compared with the fig- 
ures of pre-war days, when it Was 
not uncommon for a firm to sell 
as many as 200 or 250 models dur- 
ing a month. Now the turnover is 
about 40 for the same period. 

Calgary car owners, the local 
service station operators say, are 
just about the most conscientious 
people in the world when it comes 
to keeping the cars they have in 
good running order. “Our service 
business is booming,” one operator 
said today. 

New post-war cars, most of the 
dealers agree, will go first to those 
citizens who have sold their cars 
during the war. All in all it will 
take about three years to satisfy 
the demand for the _ post-war 
models, they declare, and add that 
the sales prospect after the war 
will compare to the “Model T” 
days when cars were sold at a 
rate never since equalled. 


Auto-Lite Survey 
Shows Mortality 


Low in East 


TOLEDO.—Results of a recent 
survey of Auto-Lite spark plug 
contract dealers in the gas-ration- 
ed East, conducted by the Mer- 
chandising division of Electric 
Auto-Lite Co., have just been an- 
nounced by F. A. Nealon, sales 
manager. 

“Returns from several thousand 
Auto-Lite Spark plug _ contract 
dealers showed a mortality of only 
six percent, a remarkably low fig- 
ure and directly contrary to what 
we might have expected under 
present conditions,” Nealon said. 

“In our opinion the survey defin- 
itely proves that established 
dealers, handling leading lines, 
have stayed in business to a far 
greater extent than had been an- 
ticipated in many quarters, even 
in that portion of the country 
where conditions have been most 
rigorous from the standpoint of 
survival. ‘ 

“Auto-Lite is doing everything 
possible under esisting conditions 
to supply our dealers with mer 
chandise and to support them with 
traffic building sales aids and na- 
tional advertising. We believe 
that this survey offers gratifying 
evidence of the stability of our - 
dealer organization and the effec- 
tiveness of our sales promotion.” 


Brake Lining Catalog 


A 44-page catalog of moulded brake 
linings, offered by Grizzly Manufactur- 
ing Co., Paulding, O., contains com- 


3 | pl 1 = 
yards, according to the announce- | plete size data and list prices for in 


ternal and external types of roll and 
block lining, packaged drilled sets and 
multiple coverage segments, and covers 
practically all industrial as well as 
truck, trailer, tractor and passenger 
car requirements. 





AUTOMOTIVE NEWS, JULY 26, 1943 


High ‘ed y ‘Offic ials Urge 
Continued U.S. Support 


WASHINGTON.—Preservation of 
the federal-aid principle in high- 
way building is receiving the ac- 
tive support of state motor vehicle 
administrators. Members of Region 
2 of the American Assn. of Motor 
Vehicle Administrators at a recent 
meeting approved resolutions en- 
dorsing this federal-state program 
of highway cooperation. 


Commending the “efficient man- 
ner in which state highway depart- 
ments have discharged the obli- 
gation placed on them in the main- 
tenance and construction of high- 
ways in cooperation with the 
Public Roads Administration,” the 
Southeastern group declared “that 
no new agencies will be needed to 
handle post-war highway pro- | 
grams if the existing agencies are | 
given, now, this added responsi- 
bility and provided with the 
proper measures and facilities for 
its accomplishment.” 


The administrators approved 
plans of the American Assn. of 
State Highway Officials for post- 
war development and urged that 
“these funds be expended through | 
the presently constituted and 
proven agencies of the state and 


Rubber Dealers 
Urged to Guard 


Repair Materials 


NEW YORK. —In the past, most 
manufacturers of tire repair ma- 
terials have used a high percen- 
tage of crude rubber in such items 
as tread gum, cushion gum and 
cord fabric to obtain maximum 
—, adhesion and aging qual- 
ities. 

Because the supply of crude is 
still diminishing at a rapid rate, 
the War Production Board recently 
issued new specifications further 
reducing the crude rubber content 
of various items. Included in this 
list are tire repair materials, which 
call for certain precautions. 

When larger percentages of re- 
claim are used, the uncured ma- 
terials tend to age somewhat faster 
and sometimes become difficult to 
handle after being in stock a few 
months. This is particularly true in 
southern states during the summer 
months when temperatures are 
high. 

Therefore, the Rubber Manufac- 
turers Assn. recommends that every 
dealer inspect his stock of tire re- 
pair materials periodically for evi- 
dence of aging or loss of tackiness. 
Many brands of uncured materials 
will show traces of sulphur on the 
surface a few months after manu- 
facture. As this condition becomes 
more pronounced, the material stif- 
fens and becomes unfit for use. 

Rapid turnover of inventories and 
cautious buying will prevent much 
of this trouble. Use the oldest ma- 
terial first and don’t order more 
than a thirty days supply. No shor- 
tage of popular items is anticipated 
and adequate supplies will be avail- 
avle for all dealers. 


Ill. Registration 
Drops Slightly 


CHICAGO.—How much war 
workers in this production center 
must depend upon motor cars was 
told last week by Edward J. 
Hughes, secretary of state, who re- 
ported that 1,515,000 private car 
licenses were issued in the first 
six months of 1943. 


This number is only 233,000 less 
than for the entire 12 months last 
year. Hughes estimated that be- 
tween 75,000 and 100,000 more state 
licenses will be issued during the 
second half of this year. 


Dealers here believe the number 
will be greater than that. 


Accessories Stolen 


INDIANAPOLIS. Merchandise 
valued at hundreds of dollars was 
taken recently from 62 automobiles 
that the Hickman Oldsmobile, Inc., 
here had stored in a warehouse. Police 
said radios and heaters for the cars 
were stored in the automobile trunks 
which were broken open. 


federal governments and that no 
new and untried agencies be es- 
tablished; that we strongly recom- 
mend the distribution of the funds 
appropriated to the states on a 
formula basis so that political 
favoritism will not be the yard- 
stick of any state’s participation 
in the program; that the program 
be such as to include not only 
primary highways, but also second- 
ary state roads, farm-to-market 
roads and municipal improvements 
deemed essential to the economic 
movement of traffic.” 


The meeting also went on record 
for continuation of highway build- 
ing through contracts with private 
concerns. 


Jones Resigns 


HARRISBURG, Pa.—Walter A Jones 
has submitted his resignation to Gov. 
Martin, effective Sept. 1, as chairman 
of the Pennsylvania Turnpike Com- 
mission. He said he desired to return 
to private business. 


Canada Builds Road 


Thru Newfoundland 

MONTREAL. — The Canadian 
government is building a mili- 
tary road in Newfoundland at 
an estimated cost of $1,478,000, 
the Air Ministry announced in 
the Canadian House of Com- 
mons last week. 

The road runs between Gun- 
der and Bishop Falls and from 
Lewisporte to Notre Dame Junc- 
tion on a right-of-way supplied 
by the Newfoundland govern- 
ment. It is being built by a 
local construction company. 


Jalopy Procurement Plan 
Successful in Denver 


DENVER.—More than 1,000 old 
Denver automobiles, rounded up in 
a three-month drive by police 
here, yielded more than two million 
pounds of scrap iron, according to 
a final report made this week on 
the “jalopy procurement program” 
conducted by Capt. Frank Camp- 
bell of the police traffic squad. 

In three months, 2,003 old cars 
were spotted, all of which were 
checked, and 1,179 of them were 
junked. 
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Survey Sees Pent-up Demand 
For 12,000,000 Cars by °44 


NEW YORK.—Postwar prospects 
of the automobile industry are 
“especially bright,” according to a 
survey of steel consuming indus- 
tries conducted in behalf of United 
States Steel Corp. 

“It is estimated that by the end 
of 1943,” the survey found, “there 
will be a backed-up demand for 
2,000,000 trucks and 6,000,000 pas- 
senger cars which, added to the es- 
timated normal requirements of 
1,000,000 trucks and 3,000,000 pas- 
senger cars per year, means that 
by 1944 there will be a demand for 
12,000,000 automotive vehicles. 

“Thus for the first several years 
after the war it will be a seller’s 
market for the automotive indus- 
try and the happy condition of how 
many units it can produce and not 
how many it can sell.” 

Besides the optimistic outlook 
in the automotive industry, for 
many years the largest purchaser 
of steel products, the survey found 
generally bright prospects in other 
steel consuming fields. 

Highways will provide a large 
outlet for steel, according to the 


A soldier in Texas 


survey, which found that delayed 
maintenance has built up “an enor- 
mous backlog for reinforcing steel 
for existing highways. In addition, 
many thousands of new highways 
are needed and are being planned, 
including metropolitan express net- 
works as well as super-highway 
networks serving the whole coun- 
try instead of a few areas, as at 
present.” 

“The postwar status of the man- 
ufacturer of synthetic rubber from 
oil,” the survey noted, “is uncer- 
tain, but should production be con- 
tinued steel would be required.” 


Concerning the machinery and 
tool industry, the survey indicated 
requirements of the automotive in- 
dustry are the brightest spot. It 
was also seen possible to export 
a considerable amount of used 
machine tools to rehabilitate devas- 
tated countires or to supply na- 
tions in the course of greater in- 
dustrialization. 


Need a Service Man—Want a Job— 
try a want ad in Automotive News 
They get quick results! 


picks his future business 


He writes. 


I am writing to inquire how I can obtain a Packard 


automobile agency after the war. 


Since I am now in the armed forces, I will be unable 


to operate an automobile dealership until after the 
war ends. 


However, if it 


is necessary to purchase 


same now, I am prepared to do so. 


I can show financial stability and an excellent 
reputation. . 


Two Facts stand out in this soldier's letter. 


He believes in the future of the automobile business. 


He believes in the future of Packard. 


As for ourselves, we are mapping out postwar 


production lines that will step up car output from one- 


third to one-half above our prewar capacity. Our 


field organization, intact, is devoting its full time to 


helping Packard dealers operate successfully under 


wartime conditions. 


Packard dealers have been doing a fine job of keep- 


ing “in the black” and helping to keep vital trans- 


portation rolling. Their efforts, too, reflect faith and 


confidence in the future. 


MOSQUITO 
fighter-bomber 


NAVY 
PT Boats 


LANCASTER 
bomber 


(Letter on file at Packard Motor Car Co.) 


Meanwhile, there is a war to win, and Packard is 


continuing to meet and beat production schedules on 


aircraft and marine engines for the famous fighting 


craft shown below. To you who know motor cars, this 


precision engine experience points to finer, better post- 


war Packard cars—cars that anyone would be proud 


to sell. 


ASK THE MAN WHO OWNS ONE 


PACKARD 


Precision-built Power 


Cx 
W ARHAWK 
fighter 


ee 
\ a 
HURRICANE 
fighter 
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Truckin’ 


ional 
Vaniman 


Relief 
Hopkins_ 


By 
Jack Weed 


ELL, laddie boys, the big an- 

nual effort of AUTOMOTIVE 
News is about ready to be tucked 
away to bed—I refer of course to 
our annual Almanac which keeps 
all of us_ typewriter punchers 
buried for weeks on end. 

You’re going to like this year’s 
book—it’s decidedly different than 
any Almanac we have ever pro- 
duced before—and I believe that 
it took more hard work and dig- 
ging to bring it out. For one thing 
—it has some 65 pages of editorial 
matter in the front of the book 
that tells the story that hasu’t been 
told as yet—and I’m certain as 
can be that you'll all be darn glad 
the job has been done for the in- 
dustry. 

It was while chasing Larry Vani- 
man, head of the WPB’s auto di- 
vision, from pillar to post for pro- 
duction figures during wartime 
that only he could give out—and 
which we needed like the very 
devil for this year’s Almanac— 
that I got a chance to “talk tur- 
key” with the automotive industry’s 
“mentor” about what the heck the 
government was doing to correct 
some of the things that were bring- 
ing a critical transportation crisis 
rapidly to a head, according to the 
boys who operate the jobs in the 
field. ce oi 


THE RESULTS of this talk are 
printed elsewhere in this issue— 
as much as can be told in print 
due to the fact that back of the 
whole picture is the fact that we 
are in the biggest and most seri- 
ous war this country has ever en- 
gaged in, and many things cannot 
be told that would immediately 
clarify the thinking of thousands 
of dealers and operators who feel 
that they and their business are 
being singled out for neglect. 

But from the outline of what is 
being done and what is in the air, 
I am beginning to become con- 
vinced that WPB is endeavoring 
to do as right by our Nell as con- 
ditions will warrant. And that is 
a whole darn mouthful—coming 
from me, who is getting a reputa- 
tion in some government circles 
for being a blasted carping critic 
who is never satisfied with any 
bureaucratic effort, no matter 
under what arduous conditions the 
effort is made. 

Maybe that criticism is justified 
—for I always endeavor to be a 
true mirror for the industry I 
serve and reflect not my opinions 
but the opinions and reactions of 
you fellows in the dealerships, the 
trucking offices, the service shops 
and the manufacturing plants in 
the field—who in many cases are 
held inarticulate because the very 
government these agency heads 
represent with authority are your | 
only customer. 

* 7 * 

BUT TO GET back to Vaniman 
and WPB—maybe it did take a | 
spell of trucks in the for-hire field | 
in several cities to start hitting | 
the deadline because of a lack of | 


(See TRUCKIN’, Page 23, Col. 1) 
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Trucks, 


Eastman Pleads 
For Manpower, 


Trucks, Parts 


Warns Federal Officials 
U.S. Transportation Is 
At Critical Point 


WASHINGTON. — The 
haulers of goods and persons 
over the highways of the 
United States now are con- 
fronted with more serious 
and complex problems than at any 
time since this nation was drawn 
into global war. In some authori- 
tative quarters a critical break- 
down of this war-essential trans- 
portation is feared unless remedial 
measures are speedily found. 


Manpower shortage, equipment 
replacement, and the curb upon 
former highway speeds constitute 
the forbidding triumvirate of 
threats against continuance at its 
present peak level of the huge con- 
tribution the truck and bus in- 
dustries are giving. 


Both motor carriers of freight 
and motor bus lines have begun 





the substitution of women to cope 
with the growing manpower shor- 
tage and it is forcast that more and 
more will America see women tool- 
ing these vehicles along streets and 
roads, while others, less visible, are 
keeping equipment in proper ruh- 
ning order as maintenance hands. 
To provide adequate vehicle re- 
placement and spare parts for 
trucks and buses that are fast 
wearing out, and for more liberal 
speed regulation, the industries are 
looking to the federal government 
for help. 

The imperative necessity of 
maintaining efficient motor trans- 
portation as a prime element ‘of 
the war effort is emphasized in a 
statement just circulated to federal 
agencies by Joseph B. Eastman, 


director of Defense Transportation. 


In this he says: 


“In the last analysis we must 
have drivers and mechanics for 
essential motor transport, what- 
ever may be necessary to accom- 
plish that result. They are, in their 
way, quite as vital to the war effort 
as soldiers and sailors. The time 
has come, also, when we cannot 
safely proceed on the theory that 
our supply of motcr vehicles can 
be sufficiently maintained withdut 
more extensive replenishments ‘of 
vehicles and a better flow of re- 
placement parts than have yet been 
permitted.” 


How serious the problem is in 





both great industries may be glean- 
ed from the war-swollen volume of 
business cast on highway carriers 
in the midst of steady drains on 
their operating forces. Trucks to- 
day are carrying more than 25 per- 
cent more freight tonnage than 
even last year’s rising volume. The 
travel gains over the inter-city bus 
iines are even more startling. They 
have ranked as high as 46,000,0U0 
persons a month this year against 
25,000,000 carried in the corres- 
ponding month of last year. 
Manning the many thousands of 
vehicles is only one of the problems 
stemming from war _ conditions, 
however. Vehicle maintenance, re- 
pair and replacement keep many 
brows furrowed and there are con- | 
tributory headaches for which rem- | 


| edies constantly are sought. The | 
35 miles per hour limit imposed on 


a'l motor vehicles hits the trucking | 
and bus lines particularly hard and | 
leaders of those industries are | 
striving for an easing up of the 
curb, if only to allow 40 to 45 miles | 


top speed. Their contention, which | 


} 
| 


| they back up with reports of exact- 


in This Section 


Rail “Gift”? Unlawful Page 19 
ODT Approves Plans Page 21 
Dealer Gets Lift Page 22 


ing tests, is that the 35-mile limit | 
not only fails to slow down tire | 
wear but actually increases gaso- 


(Continued on Page 25, Col. 1) 


Buses and Commercial Vehicles. 


Midwest Haulers Protest 


ODT New-Truck Program 


It Sounds Good... 
But Let’s Have Action! 


Director Joseph B. Eastman of ODT last week made 
public a statement on the domestic motor transporta- 
tion system, in which he outlined quite conclusively 
the things that seriously threaten a bogdown of motor 
vehicles and a crisis in our national transportation. 

This statement, in itself, shows that Eastman at 
least realizes the dangers that have been threatening 
“on-rubber” transportation for some time—and steadily 


growing more serious. 


But the industry is wondering if this means any- 
thing except a somewhat lengthy compilation of words 
and phrases—or if ODT has had a strengthening of 
the spine and now really intends to do something 


about it. 
+ 


From its very conception, ODT has talked of a 
very high interest for the welfare of those essential 
people and firms that must use cars and trucks for 
the transportation of people and commodities—but 
little concrete action to relieve a growing crisis among 
people and haulers other than for-hire has been done 
by this agency that is charged with keeping automotive 


vehicles on the road. 


At the outset of its organization, the agency evolved 
a very comprehensive and worthy program for the 
conservation of truck equipment and parts in the 
“Truck Conservation Program” of June, 1942, but 
lacked the fortitude—or did not desire to take the ad- 
vice of experienced campaigners in the industry—to 
put no teeth in the program. 

As a result the program fell far short of reaching 
the objective that every dealer and operator in the 


industry hoped for. 


ODT has developed some good maintenance infor- 
mation and put it out in a readable and understandable 
form, but practically all of the information has been 
directed toward less than 15 percent of the trucks in 
service—the heavy-duty trucks and large buses. 

It formed a national representation of committees 
to work on maintenance problems six months after 
the situation really became serious—and only time will 
tell if it uses the help and advice these “tradesmen in 


the field” can give it. 


We in the automotive trade sincerely hope that 
Eastman has forsaken his soft-spoken attitude toward 
this serious national problem and has taken a leaf from 
Rubber Director Jeffers’ book and now intends to fight 
for the industry for which ODT is the claimant agency. 


Legitimate Used Truck Field 
Gives Way to Black Market 


WASHINGTON. —A_ survey of 
key dealers throughout the United 
States, made public last week by 
the National Automobile Dealers 
Assn., indicates that the legitimate 
used truck market in large mea- 
sure has given way to an in- 
flationary black market since OPA 
placed a ceiling on these vehicles. 


“The OPA ceiling on _ second- | 


hand commercial vehicles went 


into effect Apr. 26,” says the re-| 


port. “Sales by legitimate dealers 


for that month showed a falling | 


off of only 11 percent from March, 


but in May they dropped to a) 


volume 76 percent below. the 
March figures. While later statis- 
tics on used truck sales have not 
yet been compiled, the general run 
of comments from dealers sug- 
gests that legitimate sales have 
almost entirely given way to 
clandestine transactions at wildly 
inflationary prices.” 


Following are a few typical re- 
ports and comments from used 


|the present regulations. 





|gyps handle this business. 


the country received by NADA: 

“Present regulations have elimi- 
nated legitimate used truck vol- 
ume. Sales now being consum- 
mated are at over-ceiling prices 
between individuals and _ fly-by- 
night operators. 

“When the ceiling was placed on 
used trucks we quit dealing in 
them and have taken the same 
attitude ever since. 

“All used trucks are being bought 
and sold between individuals at 
Prices so exorbitant that a, legiti- 
mate dealer will not handle them. 

“Ceiling prices have not been 
effective here. The net result has 
been a complete shut-out of all 
legitimate dealer operations. All 
sales here, since the ceiling, have 
been on an owner-to-buyer basis 
at black market prices. 

“We are not interested in buy- 
ing or selling used trucks under 
Let the 
They 
keep no records, and buy and sell 


truck dealers in various parts of| for what they please. 


onnage Category 
Held Uneconomic 


See Prototype Trailer 
As Throwback to 
Horse & Buggy Days 


DETROIT. — Office of De- 
fense Transportation, claim- 
ant agency for civilian truck 
output and production of 
truck replacement parts, is 


being severely criticized by truck- 
ers from the Alleghany to the 
Rocky Mountains and from the 
Great Lakes to the Gulf, not only 
for the critical situation that now 
confronts the truck-transportation 
industry on _ certain functional 
truck parts, but also on ODT’s 
releases for the manufacture of 
new trucks and trailers for civilian 
use. 


Following the first release of 
7,500 new trucks for production 
this year to bolster the fast- 
dwindling reserve stockpile, rep- 
resentatives of the haulers met 
with ODT to plea for a realloca- 
tion of sizes in the trucks to be 
built. The truckers pointed out 
that in the great “bread basket” 
Widwest area of America, trucks 
in the heavy size classes to be 
released would be of little or no 
value to these transporters, who 
must not only move a great per- 
centage of the war materials that 
rolls on rubber but also will be 
called upon to move much of the 
foodstuffs raised in this area this 
year. 


Of the 7,500 trucks to be built 
during the balance of 1943, about 
6,000 are in the 400 cubic inch 
or over engine class and 1,500 in 
= 350 cubic inch or 2%-3 ton 
class. 


Midwest truckers point out that 
they are now using medium trucks 
as tractors in this area due to the 
fact that they have few hills to 
negotiate which call for greater 
power and that they are now load- 
ing up to the maximum axle 
weight allowance of 18,000 pounds 
set for most states. 

They also point out that the 
trucks released would not only 
cost each trucker double to three 
times the cost of the medium 
truck, but would use more gaso- 
line for the same gross load when 
gasoline is getting scarcer day by 
day; would cut down their net 
load due to the extra weight of 
the larger trucks; cost the truck- 
ers, Who are even now working on 
a very narrow margin between in- 
come and cost of operation, much 
more for tires and upkeep, and 

(Continued on Page 24, Col. 4) 


Vehicle Shortage 
In Neb. Threatens 
°43’s Banner Crop 


LINCOLN, Neb.—With a heavy 
crop movement starting, Nebraska 
is experiencing a marked scarcity 
of used cars and trucks. 

Central and southwestern Ne- 
braska lagged behind on car pur- 
chases during seven years of 
drouth. With a good crop last 
year, and a repeat in 1943, dealers 
are vexed with the problem of 
supplying the transportation needs 
of the farmers. 

One dealer in Lincoln has trans- 
acted a heavy business, importing 
used cars from the Atlantic sea- 
board. 





New Jersey Justice... 
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Back-Tax ‘Gift? to Rails 
Held Unconstitutional 


TRENTON, N. J.—Railroad Prop- | and to foster safe and efficient 


aganda designed to create the 
public impression that rails are 
overburdened with discriminatory 
taxes while competing motor trucks 
enjoy “subsidies” suffered a strik- 
ing setback when Vice Chancellor 
Wilfred H. Jayne ruled last week 
that New Jersey’s 1941-42 railroad 
compromise tax legislation  in- 
cluded an unconstitutional gift of 
state funds by providing for the 
waiver of some $24,000,000 in in- 
terest on rail taxes which were 
delinquent over a 10-year period. 

The opinion does not affect the 
1941 laws which set up a new 
method of taxing the railroads and 
a new method of distributing the 
tax receipts. These laws were not 
under attack. The decision does 
affect two laws passed as part 
*of the same rail tax program, but 
the effect on the state’s tax struc- 
ture will not be felt until the 
opinion is appealed to and decided 
by the state court of errors and 
appeals. 


Besides attracting widespread in- 
terest in transportation and finan- 
cial circles, the rail tax laws have 
been the greatest point at issue in 
the political controvery between 
Gov. Charles Edison and Jersey 
City’s Mayor Frank Hague. The 
settlement was arranged by the 
Legislature with leadership, and 
bitterly opposed by Hague as a 
“railroad steal.” 

In a 48-page opinion, Jayne 
held the settlement was a clear 
violation of that part of the 
state constitution which reads: 
“No donation of land or appro- 
priation of money shall be made 
by the state or any municipal 
corporation to or for the use of 
any society, association or cor- 
poration whatever.” 


He ruled that the interest of 
one percent a month which the 
state added to tax delinquencies 
approximating $34,000,000 was “not 
a@ penalty but interest in the true 
sense of the word.” His decision 
also killed a provision of the set- 
tlement legislation permitting in- 
stallment payment of the delin- 
quent principal. The court held 
the waived interest and delinquent 
principal were indivisible. 


The court upheld the conten- 
tion of State Attorney General 
David T. Wilentz that the state 
received nothing in return for 
for the settlement and that the 
interest was no penalty. Wilentz 
filed a civil information against 
the settlement laws. 

“It is impossible,” Jayne said, 
“to calculate how much of this 
generous remission of accrued in- 

terest was made in return for the 
abandonment of tax appeals and 
how much was intended to spare 
certain railroads from the prob- 
ability of bankruptcy proceedings 


Seattle Truckers 
To Meet With ODT 


SEATTLE.—Final plans for the 
long-awaited joint action offices 
for the Seattle area are expected 
to be drawn at a meeting of rep- 
resentatives of the Office of De- 
fense Transportation and _ local 
truck operators here late this 
month. 

Application was made with ODT 
as far back as last September. All 
details for the establishment of 
the office are expected to be ironed 
out at this forthcoming meeting. 

Meanwhile, ODT has already 
authorized the joint action plan 
of two truckers of this district— 
Sunrise Trail, Inc., and Consoli- 
dated Freightway. 

By this arrangement, in which 
Consolidated will pick up and de- 
liver for Sunrise in Seattle, an 
estimated 12,000 truck miles per 
year will be saved. In addition to 
the elimination of duplication of 
services, three pickup trucks will 
be freed, with little increase in 
mileage for Consolidated. The two 
companies will also coordinate cer- 
tain less-than-truckload operations 
between Seattle, Pasco and Kenne- 
wick. 


management of the railroads and 
to enable the railroads to meet the 
transportation demand of the 
present emergency and to liberate 
them from being financially har- 
rassed.” 

The Vice Chancellor put aside 
as “fantastic” an argument by 
Hendrickson’s counsel that in- 
dividual taxpayers “owed a moral 
obligation to supply financial aid 
to certain railroad companies.” 
He said that in return for the 
services which the railroad com- 
panies give to the public they 
have received valuable franchises 
with extraordinary rights and 
privileges, 


Also rejecting a contention the 
settlement was of a contractural 
nature, Jayne said that if the Leg- 
islature was bargaining for com- 
promise, the appropriation (or 
cancellation) to each railroad cer- 


ee 


SCHMALTZ'S 
MEAT 


“Before | make out your bill, how are 
chances of my buying a nice, big, juicy 
steak from you?" 


—Michigan Motor News. 


tainly would have been measured 
by the value of each railroad’s 
appeal. 

“Likewise,” he continued, “there 
is no reciprocity between the actual 
financial need of a railroad to 
enable it to render service and 
the amount of its indebtedness 
which was cancelled. 
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New Burden for Operators 


Seen in N.J. Pay Ruling 


NEWARK, N. J.—Truck opera- 
tors in this area will be handed a 
new burden if the War Labor 
Board accepts the recommenda- 
tion of its arbitrator, Hugh Sheri- 
dan, for a new pay schedule for 
drivers, checkers, helpers and plat- 
form men that will mean several 
hundred thousand dollars in back 
pay and increases of 11 to 13 per- 
cent in current wages. 

Sheridan announced his recom- 
mendation at a conference in New 
York, with the news being relayed 
to Local 478, International Brother- 
hood of Teamsters, at a meeting 
here. 

Leo P. Carlin, business agent of 
the local, who attended the confer- 
ence with Sheridan, told about 800 
members of Local 478 that he was 
confident WLB would approve the 
new schedule. Demands of the 
union had been opposed by the As- 
sociated Express and Truck 
Owners, whose 165 members said 
they would not be able to stand 
further pay increases. 

Carlin said the new schedule, 


retroactive to October, 1942, would 
guarantee $8.96 for regular truck 
drivers, now paid $8 a day; trailer 
| drivers, paid $9 a day, $10.08; 
| helpers, paid $33.68 for a six-day 
| week, $38.06; checkers, paid $5.91, 
| $6.69; platform men, paid $6.75 a 
| day, $7.62. 

Between 1,800 and 2,100 employes 
jare involved. For many of them 
|the back pay would range from 
| $200 to $300. 

The union presented its original 
demands to the Associated Express 
and Truck Owners last July. The 
| dispute went to WLB in October. A 
| trucking commission first probed 
the situation after which Sheridan 
was named. He began hearings in 
April. 


Cable Connector Used 
In Are Welding 


A cable connector that locks 
| tight, quickly unlocks and is fully 
|insulated has recently been de- 
| veloped for arc welding by Jack- 
{son Products, Detroit. 


e « ¢ That’s Why We Can Produce 
The Goods That Will Win The War 


It’s easy to see why America now has the productive capacity 
to be the Arsenal cf Democracy—a job that was beyond our 


powers in World War I. 


It’s because we have the hard roads and the trucks and Truck- 
Trailers to permit war-production to be spread to every cross- 
road in the land . . to let us use manpower and material reserves 
that would otherwise be out of reach. 


Look at the maps and silhouettes. Look especially at 1943. 


Motor transport makes it possible to spread our war produc- 


tion among thousands of small 


manufacturers — particularly to 


the 54,000 communities reached by no other transport system. 


Without motor transport our overloaded railroads could not 
possibly do the splendid job they are doing. In Michigan alone, 
69% of the freight going out of 741 war plants is moved by 


motor transport. 


But — this job cannot ke done for long without new trucks 


e Nearly 350,000 miles of hard-surfaced roads_ . about 90,000 
miles of them paved . . and every road a potential production line. 


e Five million Truck-Trailers and trucks . . most of them in 
essential war-time service . . scores of thousands actually serving 
day-after-day as conveyors for our war plants . . keeping material 
flowing on time-table schedule! 


and Trailers to replace those wearing out. And none are being 
built — none have been built since early in 1942! 


If American industry is to continue to produce the necessary 
goods of war —in the quartity and at the rate required to win 
— the over-the-road “assembly lines” must be kept running. 
Trucks, Trailers, tires and parts must be made available quickly. 


MEMBER AUTOMOTIVE COUNCIL FOR WAR PRODUCTION 


FRUEHAUF TRAILER COMPANY 


¢ DETROIT 
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Increasing Life of Parts— 
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ODT Manual Describes 
Hard-Surfacing Method 


WASHINGTON.—The §hard-sur- 
facing method of lengthening the 
wearing life of new machine parts 
and of renewing the life of worn 
parts is described in an illustrated 
manual recently issued by the Of- 
fice of Defense Transportation. 

One of a series issued by ODT 
in collaboration with the Society 
of Automotive Engineers, the man- 
ual covers hard-surfacing applica- 
tions and techinques for numerous 
automotive parts, machine shop 
equipment, and automotive track- 
type equipment. For each applica- 
tion, the manual specifies the ma- 
terial required, the way to apply 
it, and the resulting service that 
may be expected. 

Generally known in the welding 
industry as hard-facing, the prac- 
tice of welding hard, wear-resistant 
alloys onto metal wearing surfaces 
greatly prolongs the use and effi- 
ciency of equipment having parts 
that are subjected to friction, heat 
and other forces causing severe 
wear. 

Under 


Milk. Log Haulers 
Join Hands With 
Wash. Truckers 


SEATTLE. — Two new divisions 
of the Washington Motor Trans- 
port Assn. have been organized: 
The milk distributors and log 
haulers, it was announced last 
week. 

L. A. George of L. A. George 
Milk Dist. Co., Snohomish, is 
chairman of the former, while 
Ray Culbertson, manager of the 
association is actively looking af- 
ter the logging truckers, pending 
selection of a chairman. 

The loggers are seeking state 
and federal funds to improve and 
maintain feeder roads to the state 
highway system. Privateeroads are 
built and maintained by the firms 
themselves, but many county roads 
are in bad shape. 

The state highway department 
and the Army are giving support 
to the plan, so that results in the 
near future are anticipated. Al- 
ready the new division has been a 
factor in retention of 12-ply tires 
for logging trucks. 

Benefits for the milk haulers in- 
clude supplying Office of Defense 
Transportation data and rules; aid 
in obtaining repair parts, supply- 
ing tax and labor information and 
assistance in local problems of the 
haulers. 


wartime’ shoriages of 
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HYDRAULIC 


TRUCK 
PATROL 


Lal 


THE ALL-PURPOSE ALL- 
SEASON MAINTENANCE 
UNIT 


DEALERS ...!n the Post-War period 
you'll find The St.Paul Hydraulic 
Truck Patrol a very profitable item 
to carry in your truck equipment 
line. Meantime Buy U. S. War Bonds 
for Victory. 


ST. PAUL 
aha eee Qe Ohya eile UB 


2207 UNIVERSITY AVE., S.E. 
MINNEAPOLIS, MINNESOTA 


equipment and materials, especial- 
ly alloy steels of which wearing 
parts are made, hard-surfacing be- 
comes a maintenance economy 
measure that in many cases serves 
as the only substitute for equip- 
ment and parts that cannot be re- 
placed. 

General directions are given for 
hard-facing dozens of automobile 
parts, truck and trailer parts, and 
maintenance shop machine parts. 

The ODT manual classifies the 
various kinds of hard-surfacing 
cods and describes their composi- 
tion; specifies the type of rod to 
use for many particular purposes; 
and tells what equipment is re- 
quired for both the oxy-acetylene 
ind electric processes of applying 
hard-facing. Careful instructions 
are given for operators to follow 
in both methods. 

The manual points out that al- 
though the metallic and carbon 
ares are widely used in coating 
large areas where surface finish 
is not important, oxy-acetylene 
flame is recommended for’ use 
where surface finish and limits and 
tolerances are important, as in 
automobile and truck parts. 

Comparison with standard weld- 
ing methods shows that the appli- 
cation of hard-facing a'loys re- 
quires but few variations from 
standard steel welding procedure, 
so that any experienced welder can, 
with a little practice, turn out 
hard-faced parts with excellent 
bond, surface smoothness, and free 
from defects such as impurities or 
blowholes. 

Copies of the _ hard-surfacing 
manual may be obtained without 
charge from the Office of Defense 
Transportation, Washington, D. C., 
and from field offices of the ODT. 


East’s Delivery 


Ban Is Eased 


WASHINGTON. —Small pack- 
ages, banned from individual de- 
livery service in the Northeastern 
states affected by stringent gaso- 
line rationing, may be delivered by 
a parcel delivery service if, con- 
solidated, they make one package 
exceeding five pounds in weight 
and exceeding 60 inches of length 
and girth combined, Jack Garrett 
Scott, ODT general counsel, has 
ruled. 

This interpretation of ODT Gen- 
eral Order 17 places specialty and 
independent stores which use a 
combined parcel service for deliv- 
ery of their merchandise on an 
equal footing with larger depart- 
ment stores. 

Since June 18, when the gasoline 
shortage on the East coast caused 
ODT to order minimum size and 
weight deliverable articles, cus- 
tomers of many large department 
stores could accumulate enough 
separate purchases to meet the de- 
livery minimum. Some stores in- 
stalled “accommodation desks” 
where merchandise bought else- 
where may be consolidated with 
articles bought in the store. 


Great Central Merged 


With Lecrone Benedict 


DETROIT. — Purchase of Great 
Central Transport Corp., Midwest- 
ern trucking firm, by Lecrone- 
Benedict Ways, Inc., of Columbus, 
O., was announced here last week 
by John Bridge. Bridge, who re- 
cently resigned as chairman of the 
board, Inter-State Motor Freight 
System, will become chairman of 
the board of the merged concern. 

Executive and operating offices 
of the enlarged firm, Bridge said, 
have been transferred from Co- 
lumbus to Detroit. Until such time 
as the Interstate Commerce Com- 
mission formally approves the pur- 
chase, Lecrone-Benedict will oper- 
ate Great Central under authority 
already granted b ythe commission. 


New Decimal Chart 


United States Rubber Co. has pub- 
lished a chart which gives at a glance 
the equivalent of fractions in four- 
point decimals. This time saving chart 
will be sent free to engineers and man- 
ufacturers applying on their letter- 


head. 


SYNTHETIC-TREADED bus tires have successfully 
test on regular routes of Public Service Co. of New 


assed a 
ersey, United States 


Rubber Co. has announced. Results show synthetic produced in new govern- 


ment plants is satisfactor 
Headley, U. S. Rubber 


for heavy duty use, the company says. Here George 
eld representative, and Lawrence Teulings, tire en- 


gineer for Public Service (right), inspect one of the test tires. 


Heavy-Duty Synthetic Tires 
‘Sectioned’ in Bus Tests 


NEW YORK.—On completion of 
the most comprehensive tests to 
date of heavy-duty synthetic-tread- 
ed tires, covering a full year of 
operation on buses of Public Serv- 
ice Coordinated Transport in New 
Jersey, it was announced by United 
States Rubber Co. that the syn- 
thetic used in the tires was buna 
S, the chief type being manufac- 
tured in the government’s new syn- 
thetic rubber plants. 


Many different compounds and 
types of construction were used in 
order to find the most durable and 
efficient combinations. Consistent 
improvement was shown in the 


Embargo Seen 
” 
On All Light 

o e a 2 
Civil Shipping 

DETROIT.—Because of the man- 
power shortage and the necessity 
for further conservation of operat- 
ing equipment, many large motor 
carriers, straining to keep abreast 
of wartime transportation needs, 
are being forced to embargo pick 
up and delivery of light civilian 
shipments. 

Temporary embargoing of such 
service, long a cardinal “selling 
point” of motor truck transporta- 
tion, has been predicted by John 
Bridge, chairman of the board of 
Lecrone-Benedict Ways, Inc., which 
has issued embargo notices on all 
civilian shipments weighing 1,000 
pounds or less. 

“It is regrettable,” Bridge said, 
“that this action has to be taken 
but the American war effort de- 
mands an immediate adjustment of 
our industry to most unusual con- 
ditions. However much we would 
like to do so, we cannot continue 
to render this service and give our 
best to prosecution of the war.” 

Bridge termed the action a 
“temporary inconvenience” and 
said his own firm plans to rein- 
state the service as soon as pos- 
sible. He pointed out that termin- 
al to terminal hauling of civilian 
goods, regardless of weight, will 
not be affected and asked shippers 
to cooperate. 


Akron Cetus to GM 
Calls for 10 New Buses 


AKRON, O.—The Akron Trans- 
portation Co. has ordered 10 new 
buses at a cost of more than $100,- 
000 from the General Motors Corp., 
R. N. Graham, president of the 
Akron Transportation Co., has re- 
vealed. 

Delivery will depend on releases 
from the Office of Defense Trans- 
portation, which, it is believed, will 
be forthcoming, Graham said. 


Democracy is the American way 


of 
life; let’s keep it that way. | 


product during the year, U. S. Rub- 
ber engineers said, with mileage 
running as high as 37,000 miles per 
tire. 


They pointed out, however, 
that each tire was built in four 
sections, with a different com- 
pound in each. When one of 
these sections was worn through 
the tire was removed from the 
bus. Therefore, the mileage es- 
tablished represented that of the 
worst section, while rubber re- 
mained on the others. 

The test routes, as had been re- 
ported in Automotive News last 
week, were selected to furnish 
every type of road and operating 
condition, so that the tires might 
be subjected to the maximum pun- 
ishment. Both paved and cobble- 
stone roads were included, and 
many curves and hills were on the 
routes. 


There were no failures during 
the entire experiment from any 
cause other than normal wear, 
the company said. Synthetic 
tubes and flaps were likewise 
used in the experiment with 
satisfactory results. 

Dr. Sidney M. Caldwell, director 
of tire development for U. S. Rub- 
ber Co., pointed out that special 
problems had been encountered in 
the manufacture of larger size 
tires. The chief difficulty had been 
the development of too much heat 
in flexing. This was minimized by 
reducing the carcass in thickness, 
at the same time maintaining the 
carcass strength, Caldwell said. 

The best way of doing this was 
found to be replacement of cotton 
in the carcass with rayon, which is 
stronger per unit of gauge. Rayon 
tires also generate less heat than 
cotton; most of the tires used in 
New Jersey tests were of the rayon 
type, the company stated. 


Read Want Ad Section! Keeps you 
posted in what’s going on in buying 
and selling field in the industry. 


THIS ISN’T a pile of 


full year’s 


TRUCK SECTION 


Pittsburgh Acts 
to Speed Up 
Truck Shipments 


PITTSBURGH.—A 16-point pro- 
gram designed to speed up ship- 
ment of freight by motor truck and 
to comply with the Office of De- 
fense Transportation’s order slash- 
ing mileage to conserve the na- 
tion’s gas supplies, has been adopt- 
ed by the Motor Truck Transporta- 
tion Advisory Committee of Alle- 
gheny County. The plan has been 
approved by ODT. 

William A. Shields, secretary of 
the Pennsylvania Motor Truck 
Assn., Allegheny County chapter, 
who helped draft the new regula- 
tions, said the plan was designed 
to relieve a serious situation in the 
Pittsburgh district. 

“Warehouses and docks are 
clogged with freight and there is 
difficulty getting sufficient help. 
Delays to equipment are greater 
than ever before and many in- 
stances arise almost daily when re- 
ceivers do not take prompt deliv- 
ery which means back hauls? 
wasted manhours and wasted 
transportation facilities,” Shields 
said. 

In enforcing compliance with the 
new regulations, Shields said, the 
shippers face embargoes on their 
traffic. 

Highlights of the program in- 
clude the pickup and delivery of 
freight from 8 a.m. to 5 p.m. daily 
except Saturday when the hours 
are from 8 a.m. to noon. Calls for 
freight pickup in truck load lots 
must be placed the day before 
while no call for less-than-truck- 
load lots will be accepted for pick- 
up or delivery after noon of the 
same day. This rule does not apply 
to emergency shipments, but such 
shipments must be certificated to 
the local Office of Defense Trans- 
portation. 

Deliveries of pickups will only be 
made to points which are physi- 
cally accessible to trucks. The serv- 
ices of trucks will be limited to 
loading or unloading at the ve- 
hicle tailgate at the place custom- 
arily used in receiving and deliv- 
ering frieght. Only one man will 
be furnished with a truck. Ship- 
pers will have freight at the tail- 
gate of the truck and remove it 
from the tailgate to the dock. Ship- 
pers who fail to notify the carrier 
of the cancellation of orders, or 
use the first truck that comes into 
the dock, will be assessed tariff 
rates for the time involved, the 
time being computed from the time 
the trucks leave the terminal un- 
til they return. 

Two hours shall be considered 
ample loading or unloading time 
and all time over two hours will 
be billed to the shipper or receiver. 


Ford to Resume 
Tractor Output 


DEARBORN.—Ford will resume 
production of Ford-Ferguson trac- 
tors in August, it was announced 
last week by Harry Ferguson, Inc. 
The assembly lines have been idle 
since March. 

Under WPB limitation order, the 
Ford-Ferguson tractor output for 
August-September will be 25 per- 
cent of the 1941 output. However, 
production is expected to continue 
uninterrupted for many months, 
because the 1943-44 output quota 
of 41 percent will go into effect 
Oct. 1. 


unk: Engineers will recognize that this litter of 


material is composed mostly of salvaged front and rear axle parts as sound, 
serviceable and ready to run as the day they left the Timken-Detroit Axle 
plant in Detroit. Interchangeability has become the keynote of salvage. Behind 


every fighting front, U 


S. Ordnance crews are recovering usable parts from 
shot-up trucks, tanks and other vehicles. 
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9 Joint Action Plans 
Get ODT Approval 


WASHINGTON.—ODT iast week 
approved five joint action plans 
for the conservation of manpower, 
tires and equipment. Plans were 
submitted by motor common car- 
riers operating in Missouri, Kan- 
sas, Illinois and Oklahoma. More 
than 747,000 truck miles will be 
conserved annually by the five 
plans, it was stated. 

The first plan, approved in Sup- 
plementary Order ODT 3, Revised- 
39, was submitted by Adams Trans- 
fer & Storage Co. of Kansas City, 
and Santa Fe Trail Transporta- 
tion Co., of Wichita, Kan., for the 
coordination of certain less-than- 
truckload shipments between Kan- 
sas City, Missouri and points in 
Kansas. The plan is expected to 
save 236,520 truck miles annually. 

A second ODT order, which is 
expected to conserve 121,056 truck 
miles annually, approved an appli- 
cation of Adams Transfer & Stor- 
age Co., Knaus Truck Lines, Inc., 
and Riss & Co., Inc., all of Kansas 
City, for the coordination of cer- 
tain less-than-truckload operations 
between Kansas City and Chicago. 

The third is expected to save 
180,000 truck miles annually. It 
was submitted by Adams Transfer 
& Storage Co. and Chief Freight 
Lines, both of Kansas City, for the 
coordination of certain less-than- 
truckload operations between 


N.Y. Dealer Enlists 
440 Trucks for 
Salvage Drive 


QUEENSBORO, N. Y.—During a 
recent scrap collecting campaign, 
440 trucks operated by the Borough 
of Queens, and enrolled by William 
Meyer of Meyer Chevrolet, Inc., 
Ridgewood, N. Y., in the Victory 
Service League, national alliance 
of car and truck owners sponsored 
by Chevrolet dealers, collected 62,- 
339,582 pounds or more than 31,000 
tons of vital scrap materials. 

In addition to enrolling the 
drivers of the borough trucks in 
the VSL, of which he is a local 
director-sponsor, Meyer was ac- 
tive in the campaign as a member 


of the Queensboro Scrap Drive; 


committee. Meyer also serves on 
the Selective Service Board; is 
chairman of the formation com- 
mittee, Brooklyn Ordnance _ regi- 
ment, and a member of the Ridge- 
wood industrial committee of the 
American Red Cross war fund 
drive. He was formerly president 
of the Brooklyn and Long Island 
Automobile Dealers’ Assn. 

Meyer has had an _ important 
part in helping to build up mem- 
bership in the VSL to the huge 
total of 1,283,476. On the roster of 
the league are many U. S. Senators 
and Congressmen; governors of 
virtually all the states; mayors of 
many cities; eminent educators and 
leaders in business, industry, re- 
ligion, the arts and professions. 


191 New Trucks 
in Mt. Area 


DENVER.—A total of 191 new 
trucks were rationed in Colorado, 
Wyoming and New Mexico during 
June, according to Dan P. Harris 
jr. ODT truck allocation officer 
here announced last week. 

Harris said 88 trucks went to 
essential users in Colorado. The 
total for the three states was 13 
below the number alotted in May. 


White Picks Distributor 


In Sacramento Area 


CLEVELAND.—Ball Motor Co. 
has just been appointed White 
truck and bus distributor in the 
Sacramento, Calif. area, according 
to announcement of J. N. Bauman, 
vice-president in charge of sales, 
White Motor Co. 

J. M. Ball, sole owner of Ball 
Motor Co., has been associated 
with White for the past 17 years. 


What do you want to buy, sell or 
trade? See Dealer Want Ads, inside 
back cover this issue. 


points in Missouri, 
Oklahoma. 


A saving of 149,040 truck miles 
annually is expected to result from 
the fourth plan which was _ sub- 
mitted by Adams Transfer & 
Storage Co., and Manley Trans- 
fer Co. of Chanute, Kan. This 
order provides for the coordination 
of certain less-than-truckload ship- 
ments between Kansas City and 
points in Kansas. 


The fifth order was submitted 
by Kansas Transport Freight 
Lines, Salina, Kan.; Adams Trans- 
fer & Storage Co., and Hall Bros. 
Truck Lines, Lawrence, Kan., for 
the coordination of certain less- 
than-truckload shipments between 
Kansas City and points in Kansas. 
The plan is expected to eliminate 
61,280 truck miles annually. 


All of the orders are effective 
immediately. 


Kansas, and | 


TRUCK ASSEMBLY LINE of the International Harvester Co. of Australia, 
Pty, Ltd., at Melbourne. These trucks are destined for the armed forces. 


Fruehauf Dividend 


DETROIT.—Directors of the Frue- 
hauf Trailer Co. announce the pay- 
ment of a dividend of 35 cents per 
share on its common stock. This is the 
fourteenth conseciutive quarterly div- 
idend paid by the company at this 
rate. This dividend and a_ regular 
quarterly dividend of $1.25 per share 
on the company’s preferred stock, are 


i , hal _——S 


~ 


Dodge Army trucks being unloaded from a British 


freighter in Valetta harbor, 


Island of Malta, to 


transport guns, ammunition and food for the Allies 


eee 


: payable Sept. 1 to stockholders of 
record Aug. 20. 
Feil Promoted 

BUFFALO.—Alfred C. Feil has been 
promoted to district manager of the 
Kramer Bros. Freight Inc., here. He 
succeeds Lee Clancy who recently left 
the company. Feil was formerly com- 
mercial agent of the company. 
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Airlines Seen 
Cutting into 


Truck Freight 


BOSTON.—Within a “reason- 
able” period after the war, airlines 


| will carry 5 percent of :notor truck 


less-than-truckload freight, it was 
predicted by Harold Crary, United 
Air Lines’ vice-president in charge 
of trattic, in addressing an avia- 
tion conference sponsored here by 
the New England Council. 

“Our company,” Crary said, “ha; 
made studies which indicate that 
within a reasonable period after 
the war, the airlines will carry 40 
percent of the express now carried 
by rail; 80 percent of the passenger 
business now carried in first class 
Pullman service; all first class 
mail between points where over- 
night delivery is not possible by 
means of surface transportation; 
one-third of railway coach and 
inter-city bus travel; 80 percent of 
rail ‘less than carload’ freight, 
and 5 percent of motor truck ‘less 
than truckload’ freight. 

“This does not mean that the 
airlines are going to put the rail, 
and truck lines out of business.” 


WAR BONDS—YOUR PERSONAL 


. 
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INVESTMENT IN VICTORY! 


WAR FRONTS AND HOME FRONTS DEPEND ON 


Kaled TRUCKS 


Y TO 3-TON CAPACITIES 


Every day and every night, thousands upon thousands of 
dependable Dodge Job-Rated trucks are speeding vital 
cargees of grain, steel, lumber and other essentials of war 
. . . from farms, mills and mines to homes, factories and 
seaports. 


In Russia, China, Malta, Alaska, in the Solomons... all over 
the face of the globe . . . thousands of Dodge-built Army 
vehicles are dependably moving troops, guns and ammunition. 


If YOU need dependable trucks for essential hauling pur- 
poses, buy trucks with the right engine, the right clutch, 
transmission, and every other unit to fit the job... buy 
Dodge Job-Rated trucks. 


See your Dodge dealer, too, for All-Fluid Drive Dodge cars, 
Plymouth cars, used cars and trucks, and for dependable 
Dodge wartime service. 


DODGE—bpivision oF CHRYSLER CORPORATION 
* * oe 


War Products in which Dodge craftsmanship and precision have an 
important part include: Dodge Troop Transports . . . Dodge Weapons 
Carriers . . . Dodge Command Reconnaissance Cars . . . Dodge Army 
Ambulances . . . Airplane, Marine and Industrial Engines . . . Gyro- 
compasses . . . Bomber Fuselages . . . Bomber Wings . . . Wide Variety 
of Ammunition . . . Marine Tractors . . . Aluminum Forgings and Cast- 
ings ... Air Raid Sirens . . . and many others. 


DODGE MEN BUILD WELL 
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Increasing Life of Parts— 
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ODT Manual Describes 
Hard-Surfacing Method 


WASHINGTON.—tThe _hard-sur- 
facing method of lengthening the 
wearing life of new machine parts 
and of renewing the life of worn 
parts is described in an illustrated 
manual recently issued by the Of- 
fice of Defense Transportation. 

One of a series issued by ODT 
in collaboration with the Society 
of Automotive Engineers, the man- 
ual covers hard-surfacing applica- 
tions and techinques for numerous 
automotive parts, machine shop 
equipment, and automotive track- 
type equipment. For each applica- 
tion, the manual specifies the ma- 
terial required, the way to apply 
it, and the resulting service that 
may be expected. 

Generally known in the welding 
industry as hard-facing, the prac- 
tice of welding hard, wear-resistant 
alloys onto metal wearing surfaces 
greatly prolongs the use and effi- 
ciency of equipment having parts 
that are subjected to friction, heat 
and other forces causing severe 
wear. 

Under 


Milk, Log Haulers 
Join Hands With 
Wash. Truckers 


SEATTLE. — Two new divisions 
of the Washington Motor Trans- 
port Assn. have been organized: 
The milk distributors and log 
haulers, it was announced last 
week. 

L. A. George of L. A. George 
Milk Dist. Co., Snohomish, is 
chairman of the former, while 
Ray Culbertson, manager of the 
association is actively looking af- 
ter the logging truckers, pending 
selection of a chairman. 

The loggers are seeking state 
and federal funds to improve and 
maintain feeder roads to the state 
highway system. Privateeroads are 
built and maintained by the firms 
themselves, but many county roads 
are in bad shape. 

The state highway department 
and the Army are giving support 
to the plan, so that results in the 
near future are anticipated. Al- 
ready the new division has been a 
factor in retention of 12-ply tires 
for logging trucks. 

Benefits for the milk haulers in- 
clude supplying Office of Defense 
Transportation data and rules; aid 
in obtaining repair parts, supply- 
ing tax and labor information and 
assistance in local problems of the 
haulers. 


wartime shortages of 
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TRUCK 
PATROL 


4 


THE ALL-PURPOSE ALL- 
SEASON MAINTENANCE 
UNIT 


DEALERS ...in the Post-War period 
you'll find The St.Paul Hydraulic 
Truck Patrol a very profitable item 
to carry in your truck equipment 


line. Meantime Buy U. S. War Bonds 


for Victory. 


ST. PAUL 
ThA eee Cam Ob Mee eile Be 


2207 UNIVERSITY AVE., S.E. 
MINNEAPOLIS, MINNESOTA 


equipment and materials, especial- 
ly alloy steels of which wearing 
parts are made, hard-surfacing be- 
comes a maintenance economy 
measure that in many cases serves 
as the only substitute for equip- 
ment and parts that cannot be re- 
placed. 

General directions are given for 
hard-facing dozens of automobile 
parts, truck and trailer parts, and 
maintenance shop machine parts. 

The ODT manual classifies the 
various kinds of hard-surfacing 
rods and describes their composi- 
tion; specifies the type of rod to 
use for many particular purposes; 
and tells what equipment is re- 
quired for both the oxy-acetylene 
and electric processes of applying 
hard-facing. Careful instructions 
are given for operators to follow 
in both methods. 

The manual points out that al- 
though the metallic and carbon 
arcs are widely used in coating 
large areas where surface finish 
is not important, oxy-acetylene 
flame is recommended for use 
where surface finish and limits and 
tolerances are important, as in 
automobile and truck parts. 

Comparison with standard weld- 
ing methods shows that the appli- 
cation of hard-facing a'loys re- 
quires but few variations from 
standard steel welding procedure, 
so that any experienced welder can, 
with a little practice, turn out 
hard-faced parts with excellent 
bond, surface smoothness, and free 
from defects such as impurities or 
blowholes. 

Copies of the hard-surfacing 
manual may be obtained without 
charge from the Office of Defense 
Transportation, Washington, D. C., 
and from field offices of the ODT. 


East’s Delivery 


Ban Is Eased 


WASHINGTON. —Small pack- 
ages, banned from individual de- 
livery service in the Northeastern 
states affected by stringent gaso- 
line rationing, may be delivered by 
a parcel delivery service if, con- 
solidated, they make one package 
exceeding five pounds in weight 
and exceeding 60 inches of length 
and girth combined, Jack Garrett 
Scott, ODT general counsel, has 
ruled. 

This interpretation of ODT Gen- 
eral Order 17 places specialty and 
independent stores which use a 
combined parcel service for deliv- 
ery of their merchandise on an 
equal footing with larger depart- 
ment stores. 

Since June 18, when the gasoline 
shortage on the East coast caused 
ODT to order minimum size and 
weight deliverable articles, cus- 
tomers of many large department 
stores could accumulate enough 
separate purchases to meet the de- 
livery minimum. Some stores in- 
stalled “accommodation desks” 
where merchandise bought else- 
where may be consolidated with 
articles bought in the store. 


Great Central Merged 


With Lecrone Benedict 


DETROIT. — Purchase of Great 
Central Transport Corp., Midwest- 
ern trucking firm, by Lecrone- 
Benedict Ways, Inc., of Columbus, 
O., was announced here last week 
by John Bridge. Bridge, who re- 
cently resigned as chairman of the 
board, Inter-State Motor Freight 
System, will become chairman of 
the board of the merged concern. 

Executive and operating offices 
of the enlarged firm, Bridge said, 
have been transferred from Co- 
lumbus to Detroit. Until such time 
as the Interstate Commerce Com- 
mission formally approves the pur- 
chase, Lecrone-Benedict will oper- 
ate Great Central under authority 
already granted b ythe commission. 


New Destual Chart 


United States Rubber Co. has pub- 
lished a chart which gives at a glance 
the equivalent of fractions in four- 
point decimals. This time saving chart 
will be sent free to engineers and man- 
ufacturers applying on their letter- 


head. 


SYNTHETIC-TREADED bus tires have successfully 
test on regular routes of Public Service 


assed a full year’s 


Co. of New Jersey, United States 


Rubber Co. has announced. Results show synthetic produced in new govern- 


ment plants is satisfactor 
Headley, U. S. Rubber 


for heavy duty use, the company says. Here George 
eld representative, and 


Lawrence Teulings, tire en- 


gineer for Public Service (right), inspect one of the test tires. 
Heavy-Duty Synthetic Tires 


‘Sectioned’ in Bus Tests 


NEW YORK.—On completion of 
the most comprehensive tests to 
date of heavy-duty synthetic-tread- 
ed tires, covering a full year of 
operation on buses of Public Serv- 
ice Coordinated Transport in New 
Jersey, it was announced by United 
States Rubber Co. that the syn- 
thetic used in the tires was buna 
S, the chief type being manufac- 
tured in the government’s new syn- 
thetic rubber plants. 


Many different compounds and 
types of construction were used in 
order to find the most durable and 
efficient combinations. Consistent 
improvement was shown in the 


Embargo Seen 
+ 
On All Light 

e a7 2 * 

Civil Shipping 

DETROIT.—Because of the man- 
power shortage and the necessity 
for further conservation of operat- 
ing equipment, many large motor 
carriers, straining to keep abreast 
of wartime transportation needs, 
are being forced to embargo pick 
up and delivery of light civilian 
shipments. 

Temporary embargoing of such 
service, long a cardinal “selling 
point” of motor truck transporta- 
tion, has been predicted by John 
Bridge, chairman of the board of 
Lecrone-Benedict Ways, Inc., which 
has issued embargo notices on all 
civilian shipments weighing 1,000 
pounds or less. 

“It is regrettable,” Bridge said, 
“that this action has to be taken 
but the American war effort de- 
mands an immediate adjustment of 
our industry to most unusual con- 
ditions. However much we would 
like to do so, we cannot continue 
to render this service and give our 
best to prosecution of the war.” 

Bridge termed the action a 
“temporary inconvenience” and 
said his own firm plans to rein- 
state the service as soon as pos- 
sible. He pointed out that termin- 
al to terminal hauling of civilian 
goods, regardless of weight, will 
not be affected and asked shippers 
to cooperate. 


Akron Order to GM 
Calls for 10 New Buses 


AKRON, O.—The Akron Trans- 
portation Co. has ordered 10 new 
buses at a cost of more than $100,- 
000 from the General Motors Corp., 
R. N. Graham, president of the 
Akron Transportation Co., has re- 
vealed. 

Delivery will depend on releases 
from the Office of Defense Trans- 
portation, which, it is believed, will 
be forthcoming, Graham said. 


Democracy is the American way of} every fighting front, 


life; let’s keep it that way. 


product during the year, U. S. Rub- 
ber engineers said, with mileage 
running as high as 37,000 miles per 
tire. 


They pointed out, however, 
that each tire was built in four 
sections, with a different com- 
pound in each. When one of 
these sections was worn through 
the tire was removed from the 
bus. Therefore, the mileage es- 
tablished represented that of the 
worst section, while rubber re- 
mained on the others. 

The test routes, as had been re- 
ported in Automotive News last 
week, were selected to furnish 
every type of road and operating 
condition, so that the tires might 
be subjected to the maximum pun- 
ishment. Both paved and cobble- 
stone roads were included, and 
many curves and hills were on the 
routes. 


There were no failures during 
the entire experiment from any 
cause other than normal wear, 
the company said. Synthetic 
tubes and flaps were likewise 
used in the experiment with 
satisfactory results. 

Dr. Sidney M. Caldwell, director 
of tire development for U. S. Rub- 
ber Co., pointed out that special 
problems had been encountered in 
the manufacture of larger size 
tires. The chief difficulty had been 
the development of too much heat 
in flexing. This was minimized by 
reducing the carcass in thickness, 

at the same time maintaining the 
carcass strength, Caldwell said. 

The best way of doing this was 
found to be replacement of cotton 
in the carcass with rayon, which is 
stronger per unit of gauge. Rayon 
tires also generate less heat than 
cotton; most of the tires used in 
New Jersey tests were of the rayon 
type, the company stated. 


Read Want Ad Section! Keeps you 
posted in what’s going on in buying 
and selling field in the industry. 
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Pittsburgh Acts 


to Speed Up 
Truck Shipments 


PITTSBURGH.—A 16-point pro- 
gram designed to speed up ship- 
ment of freight by motor truck and 
to comply with the Office of De- 
fense Transportation’s order slash- 
ing mileage to conserve the .na- 
tion’s gas supplies, has been adopt- 
ed by the Motor Truck Transporta- 
tion Advisory Committee of Alle- 
gheny County. The plan has been 
approved by ODT. 

William A. Shields, secretary of 
the Pennsylvania Motor Truck 
Assn., Allegheny County chapter, 
who helped draft the new regula- 
tions, said the plan was designed 
to relieve a serious situation in, the 
Pittsburgh district. 

“Warehouses and docks are 
clogged with freight and there is 
difficulty getting sufficient help. 
Delays to equipment are greater 
than ever before and many in- 
stances arise almost daily when re- 
ceivers do not take prompt deliv- 
ery which means back hauls? 
wasted manhours and wasted 
transportation facilities,” Shields 
said. 

In enforcing compliance with the 
new regulations, Shields said,» the 
shippers face embargoes on their 
traffic. 

Highlights of the program in- 
clude the pickup and delivery of 
freight from 8 a.m. to 5 p.m. daily 
except Saturday when the hours 
are from 8 a.m. to noon. Calls for 
freight pickup in truck load lots 
must be placed the day before 
while no call for less-than-truck- 
load lots will be accepted for pick- 
up or delivery after noon of the 
same day. This rule does not apply 
to emergency shipments, but such 
shipments must be certificated to 
the local Office of Defense Trans- 
portation. 

Deliveries of pickups will only be 
made to points which are physi- 
cally accessible to trucks. The serv- 
ices of trucks will be limited to 
loading or unloading at the ve- 
hicle tailgate at the place custom- 
arily used in receiving and deliv- 
ering frieght. Only one man will 
be furnished with a truck. Ship- 
pers will have freight at the tail- 
gate of the truck and remove it 
from the tailgate to the dock. Ship- 
pers who fail to notify the carrier 
of the cancellation of orders, or 
use the first truck that comes into 
the dock, will be assessed tariff 
rates for the time involved, the 
time being computed from the time 
the trucks leave the terminal un- 
til they return. 

Two hours shall be considered 
ample loading or unloading time 
and all time over two hours will 
be billed to the shipper or receiver. 


Ford to Resume 
Tractor Output 


DEARBORN.—Ford will resume 
production of Ford-Ferguson trac- 
tors in August, it was announced 
last week by Harry Ferguson, Inc. 
The assembly lines have been idle 
since March. 

Under WPB limitation order, the 
Ford-Ferguson tractor output for 
August-September will be 25 per- 
cent of the 1941 output. However, 
production is expected to continue 
uninterrupted for many months, 
because the 1943-44 output quota 
of 41 percent will go into effect 
Oct. 1. 


THIS ISN’T a pile of jak: Engineers will recognize that this litter of 


material is composed most 


of salvaged front and rear axle parts as sound, 


serviceable and ready to run as the day they left the Timken-Detroit Axle 
plant in Detroit. Interchangeability has become the keynote of salvage. Behind 


U. S. Ordnance crews are recovering usabl 
' shot-up trucks, tanks and other vehicles. . © parte from 
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39 Joint Action Plans 
Get ODT Approval 


WASHINGTON.—ODT iast week 
approved five joint action plans 
for the conservation of manpower, 
tires and equipment. Plans were 
submitted by motor common car- 
riers operating in Missouri, Kan- 
sas, Illinois and Oklahoma. More 
than 747,000 truck miles will be 
conserved annually by the five 
plans, it was stated. 

The first plan, approved in Sup- 
plementary Order ODT 3, Revised- 
39, was submitted by Adams Trans- 
fer & Storage Co. of Kansas City, 
and Santa Fe Trail Transporta- 
tion Co., of Wichita, Kan., for the 
coordination of certain less-than- 
truckload shipments between Kan- 
sas City, Missouri and points in 
Kansas. The plan is expected to 
save 236,520 truck miles annually. 

A second ODT order, which is 
expected to conserve 121,056 truck 
miles annually, approved an appli- 
cation of Adams Transfer & Stor- 
age Co., Knaus Truck Lines, Inc., 
and Riss & Co., Inc., all of Kansas 
City, for the coordination of cer- 
tain less-than-truckload operations 
between Kansas City and Chicago. 

The third is expected to save 
180,000 truck miles annually. It 
was submitted by Adams Transfer 
& Storage Co. and Chief Freight 
Lines, both of Kansas City, for the 
coordination of certain less-than- 
» truckload operations between 


N.Y. Dealer Enlists 
440 Trucks for 
Salvage Drive 


QUEENSBORO, N. Y.—During a 
recent scrap collecting campaign, 
440 trucks operated by the Borough 
of Queens, and enrolled by William 
Meyer of Meyer Chevrolet, Inc., 
Ridgewood, N. Y., in the Victory 
Service League, national alliance 
of car and truck owners sponsored 
by Chevrolet dealers, collected 62,- 
339,582 pounds or more than 31,000 
tons of vital scrap materials. 

In addition to enrolling the 
drivers of the borough trucks in 
the VSL, of which he is a local 
director-sponsor, Meyer was ac- 
tive in the campaign as a member 
of the Queensboro Scrap Drive 
committee. Meyer also serves on 
the Selective Service Board; is 
chairman of the formation com- 
mittee, Brooklyn Ordnance regi- 
ment, and a member of the Ridge- 
wood industrial committee of the 
American Red Cross war fund 
drive. He was formerly president 
of the Brooklyn and Long Island 
Automobile Dealers’ Assn. 

Meyer has had an important 
part in helping to build up mem- 
bership in the VSL to the huge 
total of 1,283,476. On the roster of 
the league are many U. S. Senators 
and Congressmen; governors of 
virtually all the states; mayors of 
many cities; eminent educators and 
leaders in business, industry, re- 
ligion, the arts and professions. 


191 New Trucks 
in Mt. Area 


DENVER.—A total of 191 new 
trucks were rationed in Colorado, 
Wyoming and New Mexico during 
June, according to Dan P. Harris 
jr.. ODT truck allocation officer 
here announced last week. 

Harris said 88 trucks went to 
essential users in Colorado. The 
total for the three states was 13 
below the number alotted in May. 


White Picks Distributor 


In Sacramento Area 


CLEVELAND.—Ball Motor Co. 
has just been appointed White 
truck and bus distributor in the 
Sacramento, Calif. area, according 
to announcement of J. N. Bauman, 
vice-president in charge of sales, 
White Motor Co. 

J. M. Ball, sole owner of Ball 
Motor Co., has been associated 
with White for the past 17 years. 


What do you want to buy, sell or 
trade? See Dealer Want Ads, inside 
back cover this issue. 


points in Missouri, Kansas, and 


Oklahoma. 


A saving of 149,040 truck miles 
annually is expected to result from 
the fourth plan which was _ sub- 
mitted by Adams Transfer & 
Storage Co., and Manley Trans- 
fer Co. of Chanute, Kan. This 
order provides for the coordination 
of certain less-than-truckload ship- 
ments between Kansas City and 
points in Kansas. 


The fifth order was submitted | 


by Kansas Transport Freight 
: : . TRUCK ASSEMBLY LINE of the International Harvester Co. of Australia, 
Lines, Salina, Kan.; Adams Trans- | Pty, Ltd., at Melbourne. These trucks are destined for the armed forces. 


fer & Storage Co., and Hall Bros. | —- 


Truck Lines, Lawrence, Kan., for 
the coordination of certain less- 
than-truckload shipments between 
Kansas City and points in Kansas. 
The plan is expected to eliminate 
61,280 truck miles annually. 

All of the orders are effective 
immediately. 


Fruehauf Dividend 


DETROIT.—Directors of the Frue- 
hauf Trailer Co. announce the pay- 
ment of a dividend of 35 cents per 
share on its common stock. This is the 
fourteenth conseciutive quarterly div- 
idend paid by the company at this 
rate. This dividend and a_ regular 
quarterly dividend of $1.25 per share 
on the company’s preferred stock, are 


: payable Sept. 1 to stockholders of 
record Aug. 20. 


Feil Promoted 


BUFFALO.—Alfred C. Feil has been 
promoted to district manager of the 
Kramer Bros. Freight Inc., 
succeeds Lee Clancy who recently left 
the company. Feil was formerly com- 
mercial agent of the company. 


here. He 


Airlines Seen 
Cutting into 
Truck Freight 


BOSTON.—Within a “reason- 


| able” period after the war, airlines 
| will carry 5 percent of motor truck 


less-than-truckload freight, it was 
predicted by Harold Crary, United 
Air Lines’ vice-president in charge 
of traffic, in addressing an avia- 


| tion conference sponsored here by 


the New England Council. 

“Our company,” Crary said, “has 
made studies which indicate that 
within a reasonable period after 
the war, the airlines will carry 40 
percent of the express now carried 
by rail; 80 percent of the passenger 
business now carried in first class 
Pullman service; all first class 
mail between points where over- 
night delivery is not possible by 
means of surface transportation; 
one-third of railway coach and 


| inter-city bus travel; 80 percent of 


rail ‘less than carload’ freight, 
and 5 percent of motor truck ‘less 
than truckload’ freight. 

“This does not mean that the 
airlines are going to put the rail, 
and truck lines out of business.” 


WAR BONDS— YOUR PERSONAL 


ya 
~~ 


INVESTMENT IN VICTORY! 


MUNA ackeb be 


WAR FRONTS AND HOME FRONTS DEPEND ON 


Dodge Army trucks being unloaded from a British 


freighter in Valetta harbor, 


Island of Malta, to 


transport guns, ammunition and food for the Allies 


Kaled TRUCKS 


Yq TO 3-TON CAPACITIES 


Every day and every night, thousands upon thousands of 
dependable Dodge Job-Rated trucks are speeding vital 
cargees of grain, steel, lumber and other essentials of war 
. . - from farms, mills and mines to homes, factories and 
seaports. 


In Russia, China, Malta, Alaska, in the Solomons... all over 
the face of the globe . . . thousands of Dodge-built Army 
vehicles are dependably moving troops, guns and ammunition. 


If YOU need dependable trucks for essential hauling pur- 
poses, buy trucks with the right engine, the right clutch, 
transmission, and every other unit to fit the job... buy 
Dodge Job-Rated trucks. 


See your Dodge dealer, too, for All-Fluid Drive Dodge cars, 
Plymouth cars, used cars and trucks, and for dependable 
Dodge wartime service. 


DODGE —pivision oF CHRYSLER CORPORATION 
* * a 


War Products in which Dodge craftsmanship and precision have an 
important part include: Dodge Troop Transports . . . Dodge Weapons 
Carriers .. odge Command Reconnaissance Cars . . . Dodge Army 
Ambulances . . . Airplane, Marine and Industrial Engines .. . Gyro- 
compasses . . . Bomber Fuselages . . . Bomber Wings . . . Wide Variety 
ef Ammunition .. . Marine Tractors . . . Aluminum Forgings and Cast- 
ings ... Air Raid Sirens . . . and many others. 


DODGE MEN BUILD WELL 
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Black Market 


Takes Over in 


Kansas City 


KANSAS CITY.—(UTPS).—Since 
OPA ceilings on used trucks went 
into effect Apr. 26, legitimate sales 
of used trucks have gone into 
eclipse. It is common knowledge 
here that such sales have almost 
completely slipped into the black 
market, and for the most part at 
wildly inflationary prices. 

Local sales by regular dealers 
dropped to almost zero when the 
ceiling went on, dealers report 
here. No one will sell them trucks 
at prices where a profit can be 
realized, so it is not worth while 
to bother with the transaction, 
they state. “Bill” Sullivan, Chev- 
rolet dealer, states that he isn’t 
in the truck business any more, 
and has not been since the ceiling 
came in. 

Some reasons for the blanking of 
the market were that most truck 
owners were making a living now 
and would not sacrifice their 
trucks even though they don’t need 
them. Most dealers who saw the 
ceiling coming, got rid of their 


VIEW OF THE PARTS department at Louis-White Motors, Little Rock, 
Systematic handling of parts is a keynote of the firm’s operations. 


used units, it was agreed. The 


dealings which are taking place Swan-Finch Oil Corp., New York 
are mostly between individuals. City, has issued a booklet interestingly 
whose sales cannot readily be G@epicting progress in development oO 
checked. Bartering trucks for mer- | po ey vols a =. gg Ny -* 
chandise is reportedly being prac- titled 90 Years of Industrial Pioneering, 
ticed. ; it describes what lubricants mean to 
! the automobile and aviation industries. 
Many dealers expect the OPA to Requests for copies should be sent on 
be forced to do something to re-' firm letterhead. 
lieve the situation within 60 to "7; For Americs’s 
Future—BUY WAR BON 


days. 


Lubricant Booklet 
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Advertising Helps, Too... 


Truck Sales, Service 


TRUCK SECTION 


y 


Aid Arkansas Dealer — . 


LITTLE ROCK.—A good ex-;ia and through the Arkansas ter-, 


ample of what the automobile 
dealer may do in the truck field is 
found in the operations of Louis- 
White Motors here. This organiza- 
tion became the Arkansas distribu- 
tor of White trucks and buses on 
May 1, 1942. Instead of applying 
similar sales tactics, Louis-White 
Motors recognized the distinction 
between trucks and automobiles 
from the outset. 


In view of priorities and new 
vehicle shortages, the company 
realized that the parts and service 
branches would form the bulwark 
of its business and that service 
satisfaction would develop new 
truck and automobile customers 
for the period after the war. Ac- 
cordingly, this distributor obtained 
from the state license bureau a 
list of all companies and individ- 
uals operating heavy-duty trucks 


ritory. ww 

It then contacted these opera- 

tors, soliciting their business, and ( 

obtaining a complete description 
of their equipment in order to 
have available parts when need- | 
ed. It also ascertained the last 
time the trucks had been repaired , 
or overhauled and what parte 
were used. Such information of- 
fered a systematic basis for or- 
dering parts, 

The truck department was set 
up entirely separate from the auto- { 
mobile department and a modern 
truck parts section was established, 
embracing up-to-date display 
methods. Large service quarters 
were established in the rear of the 
building. Heavy-duty equipment 
for complete overhaul and rebuild- 
ing work was made available and 
the organization featured work of 
this type from the start. 


Louis- White then carried 
through with a_ well-or 
system of direct mail and per- 
sonal contacts based on a know- 
ledge of the prospective custem- 
ers equipment and problems, 
which permitted representatives 
to talk intelligently. Emergency 
night calls were honored even 
though the place of business was 
not officially open. 

A unique plan gives each me- 
chanic and maintenance man a 
share in the business. In other 
words, they are paid on a profit- 
sharing basis. At a monthly din- 
ner they are given the figures on 
their share of the accumulated 
profits to date, and they are con- 
stanly impressed with the selfish 
necessity of efficient and economi- 
cal operation, it is reported. 


Every expense item is watched, 
and comparisons are made with 
the previous month on the basis 
of dollar volume. Because of the 
profit-sharing plan, it is said, 
and the employes have taken a 
greater interest in the b 
and have stayed on the job. 
only personnel changes have 
been additions to the staff. 

The Louis-White organization 
established a definite program and 
goal for the first 12 months and 
more than exceeded that goal, it 
wast stated. At the conclusion of 
the first year, another program 
was worked out on a 12-month 
basis. Allowance was made in the 
second program for expansion and 
improvement of the physical lay- 
out, recognizing that the rapidly 
increasing business volume was 
overtaking existing facilities. 

In the first 12 months after be- 
coming White distributor for Ar- 
kansas, the Little Rock enterprise 
showed a parts sales increase of 
15 percent, with White parts ac- 
counting for 100 percent of the 
increase, it was said. Shop labor 
sales during that period went up 
300 percent. This indicates the suc- 
cess, in many instances, which the 
addition of truck sales and service 
has made possible. Other automo- 
bile dealers who have entered the 
truck field with a sound plan of 
operation have attained similar re- 
sults, well demonstrating the prac- 
ticability of joint sales and service. 


Rate Hearing Off 
In Colorado 


DENVER.—At the request of the 
Bulk Petroleum Carriers Assn., the 
Colorado public utilities commis- 
sion vacated a hearing on gasoline 
transportation rates scheduled for 
the week. 


The assocation, Chairman Sher- 
man of the commission said, with- 
drew its request for the establish- 
ment of standard rates, which 
would have controlled all move- 
ment of gasoline by public car- 
riers. The hearing already had been 
postponed from the previous week 
at the request of the Office of 
Price Administration and a group 
of refiners. 


Read Want Ad Section! ieee 
posted in what’s going on in 
and selling fleld in the industry. 
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By 
Jack Weed 


(Continued from Page 18) 


ritical functional parts, before 
WPB woke up to the fact that 
some One close to the seat of ma- 
erial disbursement would have to 
get busy about the problem and 
jo something beside talk—maybe 
t did take a lot of hell-raising 
from several angles to get WPB 
9 jump into this muddle and get 
both feet wet—but I believe they 
are in now and will stay in until 
his war job is finished. Maybe 
he results will not be all the trdde 

ould like—maybe we will still 
ave many shortages of critical 
Material that might be avoided if 
hey were caught soon enough— 
but on the whole I think we can 
breathe a little easier now than we 
dared six months ago. 

At least if you guys will fight 
desperately and fiercely for the 
hings you know are needed and 

can show evidence that you are 
‘q@Qalking for the operators of your 
products and not for your pocket- 
,books, I believe that you will get 

open-minded hearing, if you 
alk early enough in the game. 
The for-hire truckers know now 
at it is darn near—if not en- 
irely—impossible to get Washing- 
‘ton to change its mind after a pro- 
am has been committed to paper 
and passed on. If everyone of you 
~~doesn’t squeal loud and long when 
proposal is put up to your in- 
dustry advisory committee, it is 
“considered by Washington that you 
ccept their program and all hell 
can’t change it then. 


If you have men on the advisory 
Ommittee of your end of the busi- 
..mess, who meekly nod their head 

acquiescence to any proposal a 
gzovernment bureau head suggests, 
egardiess of whether it is the 
roper solution to a problem of 
your industry branch, you had bet- 
er replace such men right now. 
PB is looking to your advisory 
committees for advice and if your 
gcommittee advises them wrong— 
br don’t fight down cockeyed sug- 
gestions when made—you and your 
ustomers will have to live with 
he mistakes. 
- * * 
ALWAYS knew that Ben Hop- 
kins, president of Cleveland 
raphite and Bronze, was an ideal- 
st when it came to labor rela- 
tions and had done more things 
pr his workers without any show 
br publicity than any other em- 
ployer of my acquaintance, but it 
asn’t until the other day when I 
isited him in his new plant that 

I realized that he also is an in- 

erior decorator of note and ability. 

Ben took me on a short tour of 

he executive part of the new 

lant and, when I remarked on the 
uniqueness of the arrangement of 
he conference room and of the 
olor combinations, he modestly 
told me that he and his wife had 
gone the designing and _ color 
Scheme. 


I remember writing about the 


Reo Expands 


n Boston 


LANSING.—As part of a for- 
ward-looking program for the fur- 
her development of distribution 
And service facilities, purchase of 
the property in Boston which has 
opr many years been occupied by 
Reo’s Boston branch, was an- 
nounced today by the company’s 
eneral sales manager, Don C. 
Streeter. 

Involved in the deal are 22,000 
Square feet of land and a modern 
two-story building, with 35,000 
quare feet of floor space, housing 
sales, service, and office quarters 
and providing storage accommo- 
ation. 

Under Branch Manager Ted Paul, 
Reo Motors, Inc. of Boston serves 
astern Massachusetts and part of 
New Hampshire. 


Template Booklet 


A 12-page booklet, ‘‘Pipe Templates 
or Welded Fittings,’’ tells how to 
fabricate fittings for welded piping 
installations by means of flame-cut- 
in and welding. This illustrated 
booklet published by Air Reduction 
Co., New York, shows how to draw 
up and use paper templates for flame- 
utting pipe to assure accurate, close 
fitting connections. 


distinctive treatment in decora- 
tions in the cafeteria of the old 
plant—where Ben had had murals 
painted of sport scenes without a 
figure in them, so that each per- 
son could visualize the type of 
people in each scene that he or 
she were accustomed to associate 
with the sport. In the cafeteria 
of the new plant, each panel por- 
trays the flag and map of one of 
our Allies in this war. 


Ben’s Office is like a study in 
your home, restful furniture and 
quiet colors—his personal desk is 
an old fashioned high—I believe 
they called them secretaries when 
I was a lad. A wide arch separates 
his office from that of his secre- 
tary—and as usual, all doors are 
open at all times to not only his 
visitors but to any employe. Some 
day somebody is going to do a 
personality sketch on this man 
Ben Hopkins that will not only be 
darn good reading but will serve 
as a textbook in industrial labor 
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relations. I only wish I was a 
good enough writer to do it and 
could get Ben’s permission. He’s 
so darn modest that even a brazen 
trade paper man like myself hasn’t 
the nerve to ask Ben for the things 
you (I mean me) would naturally 
demand of other brass hats in the 
industry. 
* * 

RUCK transportation is draw- 

ing more and more Official sup- 
port to its needs in Washington 
every day, as is evidenced by the 
recent speech in the House of Rep- 
resentatives by the congressman 
from Washington State, John M. 
Coffee who took WPB and ODT 
to task for “sitting idly by and 
allowing our domestic highway 
transportation system to disinte- 
grate.” 

It only goes to show that, cuss 
‘em as they will during normal 
times, Old John Q. Public and his 
political representatives do ap- 
preciate the job the trucks are do- 
ing to further our war effort. Now 
if we can only get official Wash- 
ington to realize that truck opera- 
tors must operate at a cost under 
“take” and must have equipment, 
we'll be all set. 


“Dealers Tell Me,” by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 
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WPB Acts to Avert Crisis 
In Trucks, Repair Parts 


(Continued from Page 1) 


under normal years, and that no 
non-functional items are included 
in this release, it is felt that this 
big replacement parts program will 
go a long way toward heading off 
a crisis in automotive transporta- 
tion. 

Releasing this big replacement 
parts production program does not 
mean that it will enable all dealers 
and jobbers to again fill their 
stock on shelves with even a mini- 
mum quota of the critical parts 
which made up the bulk of the 
releases, said Vaniman., It may not 
mean in some few cases that the 
manufacturers of the parts will 
even be able to entirely clean up 
their accumulated file of back 
orders, but it does mean, with 
proper supervision and _ control 
over disbursement by the parts 
manufacturers and vehicle factory 





service departments, vehicles will | 
be kept off the “dead-line” for the | 


lack of a critical part, he asserted. 

To enable this replacement parts 
production release, WPB in many 
cases had to work with both the 


We a 


A typewriter’s a small piece of business equipment. A truck isn’t. 
But some ways typewriters and trucks are very much alike. 


For one thing. . 


. every business needs both. 


Another thing .. . both are being used today at a greater rate than 


ever.. 


. but both are “frozen,” and not being made. 


Both are being worn out ... patched up... made to do. 


Not being replaced. 


After the war, the man with a good line of typewriters will have a 
huge market . . . and almost no trade-in problem. 


Same thing for the man with a good line of trucks. 


We don’t make typewriters at Mack. Too bad, perhaps... 
they’d be such good typewriters. 
We do make trucks. Mighty good trucks! Want to hear more 

about ’em and our post-war plans for automotive dealers or repair 
shops who would like to sell ’em? 


MACK TRUCKS, INC. 


Dealer Department, Empire State Building, NewYork, N.Y. 


military and the manufacturers to 
revise production schedules so as 
to free production capacity that 
civilian needs could be taken care 
of. 

A number of companies mak- 
ing the most critical and most 
urgently needed parts were given 
100 percent of the material they 
asked for; most of the others got 
from 85 to 95 percent of their 
requests allotted. 

A substantiation of WPB’s en- 
deavor to relieve the critical “on- 
rubber” transportation crisis is 
seen in Vaniman’s statement that 
in the proposed new truck con- 
struction program, the needs of 
Midwestern truckers and farmers 
are going to be given prime con- 
sideration and that it is now pro- 
posed to build a substantial per- 
centage of the new production in 
the medium-size class. It is also 
indicated that the needs of the 
for-hire truckers, as to types of 
trailers and other equipment most 
economical for their use, will be 
given consideration in the program. 


TRUCKS 


FOR EVERY PURPOSE 


ONE TON TO FORTY-FIVE TONS 


BUY 


U. 


§. WAR BONDS 
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Postwar Air F reight Growth 


Seen Boon to U.S. Truckers 


NEW YORK.—Expansion of air 
freight will offer no threat to the 
trucking industry in the postwar 
era, according to executives of 
Mack Trucks, Inc. On the con- 
trary, they foresee an increase in 


Toronto Enrolls Women 


In Bus Driving Courses 

TORONTO.—W. E. P. Duncan, 
general superintendent of the 
Toronto Transportation Commis- 
sion, announced last week that 
training for women bus drivers is 
starting immediately, with a class 
for women street car conductors 
due to get underway in about a 
menth. 

It is expected the training course 
for bus drivers will take about 
four weeks. The training will be 
the same as that given men and 
they will be paid the same wages, 
Duncan said. The need for addi- 
tional labor results from the facts 
that T.T.C. anticipates the loss of 
about 300 men under the new mili- 
tary call-up in the 35-40 class. 


truck needs, in direct proportion 
to the growth of air fregiht. 

Airlines will get an expanded 
share of the high-value, light- 
weight merchandise, perishable 
commodities and an increase in 
mail volume, and there will be a 
close tie-up between the trucking 
industry and the airlines. The 
trucks will be needed to transport 
the air freight to and from the air 
terminals located miles outside the 
city limits. 

These reactions were stated in a 
reply to Donald A. Duff, general 
traffic manager for Northeast Air- 
lines, Inc. Duff requested Mack 
engineers to consider developing 
special truck models designed to 
handle cargo to and from air term- 
inals. These vehicles would receive 
and deliver the cargo directly to 
the freight planes. 

In his letter Duff declares, “Air 
cargo transportation with improved 
and larger airplane designs in the 
postwar years, cannot’ succeed 
without the assistance of truck 
transportation between the point 


1. It takes teamwork to get convoys through! Wher- 
ever we send troops, supplies and vital war materiel, 
death, danger and destruction lie in wait. To over- 
come these obstacles requires careful planning and 
perfect teamwork between Army, Navy and Mer- 
chant Marine — our forces have it! They’re doing 
their jobs with determination and courage — team- 
ing-up to knock out the enemy wherever he may be. 


of origin of cargo shipments and 
the airline terminal, which of 
necessity is located in the country.” 

Both the Mack and Northeast 
Airlines executive agree that the 
principal reason for the use of 
higher cost per pound air freight 
will be its speed, and the only time 
interval the shipper will be inter- 
ested in, is the total door-to-door 
time involved. 


150,000th Jeep 
Body Produced 


LOUISVILLE.—Central Mfg. Co., 
Connerville, Ind., headed by Saun- 
ders P. Jones, of Louisville, this 
month produced its 150,000th Jeep 
body, which came off the line and 
was mounted on a chassis sent 
down by Willys-Overland for the 
occasion. 

About 2,500 employes took off 
about 18 minutes for ceremonies in 
connection with production of the 
body, which was mounted and con- 
nected up. Jones drove it from the 
assembly line in person, being ac- 
companied by George H. Bancroft, 
purchasing agent for Willys-Over- 
land. 


All Wars End! There'll be Cars and 


Trucks and Tires to sell again. 


2. M. A. Compton, President of 


| No Consideration Given? 


Operators Hit ODT 
New-Truck Program 


(Continued from Page 18) 


finally that a light-heavy job that 
they could use advantageously 
would be easier to build. 


Their recommendation to ODT 
was that this release of 7,500 jobs 
include at least a portion of 
power units that these truckers, 
who represent more than half of 
the essential haulers, can use 
economically. They suggested 
that the classes be changed to 
1,400 units in the 20,000 minus 
2,000 pound class, 2,950 units in 
the 20,000 plus 2,000 pound class, 
1,400 units in the 27,000 plus or 
minus 3,000 class, and the bal- 
ance of heavies designated for 
special industries such as log- 
ging, tank trucks and mining be 
left as they were. 

But their pleas were not heeded, 
| despite of the fact that the com- 
panies which were allotted the 
ioriginal orders could build the al- 


the Compton Trans- 


fer & Storage Company, Boise, Idaho, whose firm 
handled two-and-one-half times as much gross vol- 
ume in 1942 as in any previous year, without a single 
reportable accident or a single road failure, says — 


“Teamwork pays dividends in 


transportation, too. 


Teamwork between owners, drivers and mechanics 
is a MUST for achieving Victory on the transporta- 


tion front.” 


TIMKEN HELPS YOU “KNOW HOW” 


We take our hats off to the great American transportation industry for a job “Well 
Done.” But the battle of transportation is far from over! Vehicles are getting older. 
Manpower is getting more scarce. So let Timken team-up with you and help you 
solve your problems. Let us show our full-color, sound slide film “TEAMWORK” to 
your entire organization. Get our complete set of driver and maintenance aids, 
free of charge. This program is widely followed by leading transportation companies 


For Production 
“Well Done’ 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT, MICHIGAN 
WISCONSIN AXLE DIVISION, OSHKOSH, WISCONSIN 


and approved by ODT. 


THE TIMKEN-DETROIT AXLE CO. 
300 Clark Ave., Detroit, Mich. 
We are interested in seeing the film “Teamwork.” [J 
Please send complete driver and maintenance 


aids. 0 
Name 
(Number of Employees) 
Address 
City & State 
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ternate jobs and that the orders 
were not out long enough to dis- 
turb these companies in the 

placement of orders for materié 

and parts. 

Midwest truckers feel that some 
where in the Washington setup are 
factors that are continually mita- 
gating against relief to the Mic 
western haulers. West coast’ haul- 
ers and special interest operators 
who can use heavy equipment 
the best advantage, seem to be 
always getting the preference, 6 
cording to their viewpoint. 

Another factor that is strength- 
ening this thinking in their mind 
is found in the new trailer pro 
duction specifications that are a 
part of the releases on new trai 
ers, which also are intended to 
give relief to the decreasing 
trailer stockpile. 

In spite of the fact that out of 
the 3,045 trailers left in the 
2,200 were of a van type of a si 
not economic for the for-hire 
trucker to use, being mostly 2 
and 22 foot lengths, governme 
intends to take them back ‘to the 
horse and buggy days of trail 
construction of the 4,159 trailers o 
a type the trucker can use. 

The “prototype” trailer, whicl 
is the bone of contention. here, 
is proposed to be the old narrow 
frame job on which would 
built a wooden body set on 
wooden cross sills that was dis 
carded by most of the 
haulers years ago due to its ex- 
cess weight, high cost of mainte 
nance and inability to build 2 
safe type of body for hauling 
military and precious cargoes. 

Many shippers of merchandise 

that is particularly vulnerable tg 
theft in transit won’t ship in v@ 

trailers with soft tops because past 
experience has proved that thievg 

cut through these tops and 


merchandise in transit. It is neither 
economic nor practical to build 
steel, hard type van bodies on anj 
other than wide frame trailers 
say these haulers. 


Interstate shippers are _  con- 
tinually fighting down dead weigk 
in their hauling units to get th 
greatest pay-load and still come 
under state law load restrictio 
of 18,000 pounds per axle. Any 
power unit or bottom that addg 
dead weight to the hauling un 
cuts down payload and _ conse- 
quent earning capacity of the uni 

With ODT asking these ovel 
road haulers to increase their 
tonnage carried by 15 percent, ang 
at the same time saddling the 
with equipment that lessens their 
net load capacity, it does not see 
to be consistent with any endeavé 
to lessen their burden during these 
strenuous days in transportatio 
say these truckers in the grea 
“bread-basket” area. 


Truck-Served 
Cities Report 
Difficulties 


DETROIT.—Transportation 
culties encountered in a cross-seé 
tion of larger communities among 
the 54,000 not served by railroad 
are revealed in a study made 8B 
the statistical department of the 
Automotive Council for War F 
duction in preparation of data fo 
“Truck Use in Wartime” study. 


In order to obtain a cross-sectid 
of the picture as to how these com- 
munities are fixed for highwe 
transportation, the statistical dé 
partment directed communications 
to 1,100 of them. On the basis gq 
a 25 percent return, it was show 
that of the communities reporting 
transportation difficulties, 49 pe 
cent of them had difficulties due to 
shortage of repair parts; 33 per- 
cent to lack of vehicles; 33 perce 
to shortage of mechanics; 19 per- 
cent to shortage of drivers, ete. 


The services performed by t# 
owners of one or two vehicles are 
vital to the 54,000 communities & 
served by railroads, as well as ft 
thousands of other rural communi- 
ties. 


a 
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Eastman Warns Nation— 


ODT Pleads 
“arts, Manp 
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ine consumption and deterioration 
of equipment. 

The'‘operation and maintenance 
of trucks and buses months ago 
were classified by the government 

war-essential occupations but 
the pinch of manpower shortage 
has caused acute pain. In addition 
o drivers, mechanics and others 
already drafted into the armed 
orces, thousands sought the high 
wages of war plants. 

As the highway carriers began 
craping the bottom of their man- 
power reserves, a small number of 
women found places where they 
ould do some of the work hitherto 
exclusively in the male domain. 
Few women are physically capable 
pf efficiently driving the great inter- 
city trucks and buses but when 
they take their places on the seats 
of smaller local service vehicles 
they release men for the heavier 
ong distance jobs. Many women 
are now driving the lighter buses 
and trucks. 

This changeover is really only 
starting in the country at large 
but a big advance guard already 
has taken over in the maintenance 
and repair field. The pioneers were 
employed only as “grease monkeys” 
and as their field expanded many 
@ truck or bus line operator noted 
with great satifaction that in gen- 
ral their work in keeping vehicles 
in proper operating condition was 
often superior to that men had 
done. This was attributed by many 
to the women’s neat housekeeping 
nstincts. 

In an effort to discover, analyze 
and find remedies for the more 
pressing problems of their indus- 
tries, a war plannine committee of 
«sthe American Trucking Assns., Inc. 
and a special committee of the Na- 
tional Assn. of Motor Bus Opera- 
ators this year have conducted ex- 
haustive surveys. These covered 
their entire industries and extended 
nto every corner of the country. 

The trucking group, commenting 
that manpower was often referred 

0 as that industry’s No. 1 prob- 
em, found the outlook for the 
uture “most disturbing.” This 
was blamed in part on Selective 
Service and other manpower poli- 
ies of the government being “in- 
Histinct and conflicting.” It advo- 
cated relaxation of the Interstate 

ommerce Commission rule requir- 

ng a driver age minimum of 21 
years and was critical of the large 

mount of paver work imposed on 
carriers in recent months. Diver- 
sion of truck line personnel to 

Pther essential work was vroving 
a serious drain, it was held. Some 
of the report requirements since 

ave been eased. 


The committee found a shortage 
of trucks and trailers rapidly de- 
eloping throughout the country on 
account of increased burdens, the 
wear imposed by the 35-mile limit, 
and the difficulties in obtaining re- 
placement parts. It estimated 128,- 
00 new vehic'es will be sorely 
needed by the industry before the 
end of next vear. An allotment of 
bnly 16,700 has been allowed the 
industry by the War Production 
Board for the last half of this year. 

Because of lack of _ sufficient 
equipment and rising demands for 
ssential truck service, present fac- 
lities are not and cannot be prop- 
erly maintained mechanically, the 

oup agreed. Whenever a carrier 
s faced with a decision as to 
whether he will provide proper 
maintenance at the expense of let- 


CARRYING 11 passengers as a stan 
pinch’, this remodeled 


Medical Lake route in Washington State. 


ting an important load of war 
freight, farm produce or other es- 
sential material unmoved, or 
take a chance and move the load, 
leaving maintenance until the next 
trip, the decision, it was stated, in- 
evitably is to move the load “and 
rightly so.” 

Pressure of like nature and with 
similar result also is aggravated by 
lack of sufficient replacement and 
repair parts which causes excessive 
usage of the remaining vehicles to 
compensate for those withheld 
from service due to the shortage 
created. The only way to correct 
this situation, federal officials were 
told, is to make sufficient equip- 
ment available so carriers can 
properly maintain their equipment 
and still have trucks available for 
vital cargoes. 

A current report on an official 
survey made by the Department 
of Commerce bears out the truck 
Owners’ apprehensions. 

“There are indications,” it says, 
“that the highway trucking in- 
dustry has just about reached its 
capacity, beyond which no addi- 
tional freight can be moved——. 
Among truck operator problems, 
adequate maintenance of equip- 
ment looms large in importance. 
One difficulty in this connection is 
the shortage of trained mechanics. 
Recently, several auto repair com- 
panies hired a number of inexper- 
ienced women whom they hone to 
train as mechanics. While it is ton 
early to evaluate the success of 
this move, it nevertheless is bein~ 
closely followed with a great deal 
of interest by other companies in 
similar work.” 

The tremendous volume to which 
intercity bus traffic has grown is 
illustrated by official figures com- 
piled by the bus operators’ snecial 
committee covering last year. These 
show that 21.480 such buses carried 
approximately 692,000,000 nersons. 
representing about 22,000.000.000 
passenger miles of service. Th.s 
contrasts with only 624.000,000 ra‘l 
coach passengers, including com- 
muters. 

Intercity bus traffic is mainly 
“short haul,” or less than 100 miles. 
but the 4 percent of passengers 
traveling long distances provide 30 
percent of bus revenue. 

The group found that the Office 
of Defense Transnortation order 
limiting speed to 35 miles an hour 
“has failed to produce appreciable 
savings in either rubber or motor 
fuel but has interferred with effi- 
ciency of bus operation bv length- 
ening schedules, reducing carrying 
capacity, wastine manvower in 
driver and mechanical personnel 
and causing undue wear uvon 
motors and other equipment.” Rec- 
ommendation was made that the 
limit be raised to 45 miles. 

Apprehension regarding the abil- 
ity of the trucking industry to 
provide essential war materials 
transportation was stressed by the 
ATA war planning committee. It 
asserted most carriers find it im- 
possible to handle the tonnage now 
offered them, while government 
agencies charged with the produc- 
tion of war materials now moving 
via trucks say the traffic peak 
ahead will be greater than anv of 
the past. Meanwhile the trucking 
industry fights to combat dimin- 
ishing fleet capacity and man- 
power. 


With the bus operators it looks 
to Uncle Sam to aid in solution of 
the vehicle problem. 


dard load and as many as 14 “in a 


hrysler is giving service as a stage on the Spokane- 


Gasoline Tax Diversion 


Mounts in Tennessee 

NASHVILLE. — Only $1,417,- 
989 from the $20,500,000 paid 
by motorists in gasoline taxes 
during the fiscal year just 
ended went into Tennessee’s 
highway fund, from which state 
debts are paid, received $13,- 
355,508, according to State Bud- 
get Director W. M. Duncan. 

Besides the gasoline tax por- 
tion, the highway fund also re- 
ceived $4,681,025 from the motor 
vehicle tax and small amounts 
from the motor fuel tax and 
bridge tolls for a total of $6,- 
152,998. This total contrasted 
with $9,500,000 received by the 
highway fund in the preceding 
year when gasoline tax diversion 
to the sinking fund was on a 
lesser scale. 


Ambulance Shortage 


WASHINGTON. — Most American 
cities have insufficient ambulances to 
meet emergency demands in the event 
of an enemy air attack, James M. 
Landis, OCD director said last week 
in announcing plans for distribution of 
800 four-stretcher ambulance bodies to 
cities in target areas. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


Is Changed by 


WASHINGTON.—ODT last week 
established a selective monthly re- 
port procedure for certain truck 
operators to maintain an accurate 
check on current truck operations 
in the nation. New procedure will 
replace the quarterly operation re- 
ports previously required of all 
fleet truck operators. 


First monthly report under the 
new procedure will cover July 
operations, ODT announced. It 
will be due Aug. 10. 

ODT is now deciding which 
group of truck operators will be 
required to file the monthly re- 
ports beginning with July. Those 
operators will be notified by mail 
before Aug. 1. The number and 
group of truckers who will be 
required to make the monthly re- 
ports will vary according to con- 
ditions. 

Thus, for example, if conditions 
foreshadowed a breakdown in the 
farm truck movement, either lo- 
cally or nationally, reports could 
be required of certain motor car- 
riers hauling foodstuffs. 


A Partnership with White 
Builds a TRUCK HEADQUARTERS 


THE MORAN-HUDSON CO., Inc., 
a leading passenger car distributor 


in Springfield, Mass., 


White Truck franchise for its 
territory in September, 1942. 


“This move has proved one of the 


best business ventu 


ever undertaken”, says William H. 


Moran, president of 
“We have improved 


our service and parts departments 


acquired the 


(519 )—25 


ODT 


On the basis of the information 
received, ODT would undertake to 
insure sufficient motor fuel, parts, 
manpower, vehicles, or whatever 
else was necessary to prevent a 
transportation breakdown. The re- 
ports will also make it possible for 
ODT to maintain current checks 
on the efficiency of truck opera- 
tions, the effects of ODT orders 
and regulations, freight movement 
trends and truck gasoline con- 
sumption, both individually and 
nationally. 

Because of the change in re- 
porting procedure it is important 
that all truck operators maintain 
accurate, up-to-date operation rec- 
ords, ODT emphasized. The form 
to be used in making these month- 
ly reports will consist of a few 
simple questions on the trucker’s 
motor fuel consumption mileage, 
total freight transported and ve- 
hicles idle. 

Adoption of the new procedure, 
however, will not relieve fleet 
operators from filing current sec- 
ond quarter reports, ODT said. 


Saath 1 AER Si eam 
me hampetuih 


to take care of the needs of truck 
operators and, because of the war- 
time necessity for keeping trucks in 
operation, we are giving a real 
personalized type of service to 


operators. We know they appreciate 


res we have 


the company. 
and enlarged 


it, as we appreciate the help given 
us by White”, Mr. Moran said. “We 
feel sure we are building the kind 
of personal relationships that will 
help establish us as Springfield’s 
“Truck Headquarters’ after the war.” 


THE WHITE MOTOR COMPANY «© Cleveland 


Builders of U. S. Army Tank Destroyers, Scout Cars, Half- 
Tracs, Prime Movers and Cargo Trucks, the complete line 
of Super Power Trucks and Tractors, City and Inter- City 
Coaches, Safety School Busses and the Famous White Horse. 


FOR MORE THAN 40 YEARS THE GREATEST NAME IN TRUCKS =, 
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Automotive Washington 


We've The Initiative in This War Now 
Despite Warnings Against Wishful Thinking, 


By William Ullman 
Washington Corresponden‘ 

OFFICIALS here spoke out last 
week in some timely warnings 
against the wave of over-optimism 
sweeping the 
country because 
of the recent fav- 
orable turn of 
events on all of 
the many fighting 

fronts. 

It is worth not- 
ing, and very sig- 
nificant it is, too, 
that this Capital 
itself was not im- 
mune to the sense 

Ullman of elation which 
has come to the 
nation as a whole as a result of 
the developments of this critical 
summer. Many people here, both 
in and out of the Federal service, 
civilian and military alike, have 
begun to talk about “finishing the 
job” at dates far earlier than any- 
One was willing even to hope for 
a@ year or even six months ago. 


The statements by high Navy 
and WPB officials were designed to 
check wishful thinking, and from 
that standpoint they were all to 
the good. But nothing can conceal 
from the rank and file here, and 
to observant folk over the coun- 
try generally, that we have the 
initiative, that there is every sound 
reason to believe we will retain 
it, and that Italy’s collapse can 
now be reckoned in months. 

* * & 


Road’s End in Sight 


THERE ARE grim, hard days 
ahead, but the end of the road 
gradually is coming into view. 
Guard we must against the kind 
of sit-back-and-rest complacency 
which is the fear of many offi- 
cials here. 

But, on the other hand, there 
is no reason why both the men 
on the fighting fronts and those 
of us who have responsibilities 
here at home should not be per- 
mitted the stimulus which comes 
from the knowledge that the 


GRAHAM-PAIGE receives an Army- 
Navy E for Se in the produc- 
tion of war materials. Accepting the 
award is President R. J. 


Hodgson. 
nation’s prodigious efforts are at 
last beginning to bring results. 
There is no reason, for example, 
why a business man—a motor car 
dealer for example—who has en- 
dured several tryings years, main- 
tained an organization at a loss 
in order to give vital service to 
the public, should not be permitted 
the satisfaction of feeling that 

because of all that has been done 
since Pearl Harbor, and which 


now is beginning to bear such 
important fruit, his judgment in 
remaining in business was sound 
and that he can expect to have 
goods to sell within some reason- 
ably measurable time ahead. 

There is nothing treasonable 
in such a feeling. Indeed, it is 
good for the morale of small 
business men who have taken a 
pretty sound thrashing, with 
chins up and mighty little whim- 
pering, since the war began. 

* * * 


Seller’s Market 


Seen in Postwar 

NO ONE expects the war to be 
over tomorrow or the next day, 
and certainly the country’s auto- 
motive makers and _ distributors 
don’t. But they have good reason 
for their belief that partly as a 
result of their contribution to the 
war effort the time needed to 
achieve victory is being materially 
shortened. And likewise for look- 
ing forward with very high con- 
fidence to postwar developments. 

In this connection there is very 
great interest and importance in 
an estimate made by United 
States Steel Corp. of probable 
demand for motor vehicles after 
the war is over. It is an analy- 
sis which makes the _ recent 
NADA estimate appear highly 
conservative. 

According to the U. S. Steel 
News, which carried the report 
of careful corporation survey, by 
the end of 1943 there will be back- 
log demand for no less than 6,000,- 
000 passenger cars and 2,000,000 
commercial vehicles. 


Stickers’ Certain 


to be Rewarded 

THESE are figures which every 
motor car dealer should keep in 
mind. They should serve to bright- 
en some of the darker days which 
lie ahead—and despite the gains 
of our arms throughout the world 
there will be plenty of such days 
before we finally can get back to 
the task of replacing America’s 
wornout automotive equipment. 

But as the weeks of this criti- 
cal summer of 1948 roll by, it 
becomes increasingly clear that 
we are on our way and that 
those who hold the line and re- 
main at their posts of commun- 
ity service will not go unreward- 
ed in the future. 

If anything at all is certain in 
this world of change, it is that 
fact. 

* ¢ * 

CAPITAL JOTTINGS: If Wash- 
ington officials had their way, 
there’s no doubt at all about which 
rationing restrictions they would 
drop first. The gasoline and fuel 
oil stringency has been more up- 
setting than any other, and your 
Capital has discovered that as 
much as they like fine beef, most 
Americans admire riding in the 
car even better. To say nothing 
of the serious handicap to the war 
effort which the lack of adeauate 
gas and rubber supplies has proved 
ae 

Don’t be surprised if there’s 
@ merger of Lend-Lease and the 
newly-created Office of Economic 
Warfare. But who'll be _ boss: 
Stettinius or Crowley? 


Dealers 
tell me... 


(Continued from Page 3) 


months to get a revised version 0 
the 1942 models in production, an¢ 
that production at the shortest 
will run for a year. Then the mor 
advanced designs will be tested 
out carefully for public acceptance 
before vast sums of money ‘will b 
risked on mass production. So it’s 
going to be a slower and more 
gradual process than the day 
dreamers would have us believe. 

Anyway, it’s best not to think 
about the new models as far as 
dealers are concerned; let the 
manufacturers take care of tha 
They'll do a good job. As far as 
the dealer is concerned, he 
should spend his time now seeing 
how he can adapt his business 
to meet present conditions, and 
above all strive in every way 
possible to do his share in pro- 
viding service for automobile 
owners and keeping cars on the 
road. This is his contribution to 
the war effort. It is very vital. 
After the war he will enter the 
new opportunities in this’ field 
with an improved background 
more public acceptance and a& 
better control of his business 
future. 


Jeffers Refuses 


Used Tire Release 


PHILADELPHIA.—The office 0 
William Jeffers, Rubber Adminis- 
trator, has advised the Philade 
phia Automobile Trade Assn. that 
it cannot accede to PATA’s reques 
for release of used tires for use 
cars because of a momentary 
shortage of Grade I and Grade IIJ 
tires. 

The letter was in response to one 
sent by PATA asking liberalizatio 
of the used tire regulations which 
stated, in part, that “at the presen 
time Grade I and Grade III ce 
tificate holders are going from 
dealer to dealer in a vain attemp 
to find tires.” 

Commenting on Jeffers’ reply, 
Martin Bury, PATA president, said 
“Grade III tires include used tirés, 
and several telephone calls fro 
this organization do not reveé 
that our members have had any 
calls for these tires from certifica 
holders. 

“If you find the statement quoted 
from the Rubber Administrato 
letter to be at variance with your 
experience, I suggest you (PAT 
members) write your ideas on the 
subject to W. W. Leigh, supervisor 
Tires & Tubes, Office of Rubb 
Director, WPB, Washington, D. C.” 


Fire Fighting Manual 


A 36-page booklet issued by Wal 
Kidde Co, Inc., entitled ‘‘Fire and 
How to Fight It’’, describes and illus- 
trates fundamental facts about fire 
and their control. All the usual vari 
ties of extinguishers, whether of Kidde 
of competing makes, are covered, and 
brief but explicit directions given fq 
their use and maintenance. 


INNER=SEAL 


The Army and Navy Award for Excellence flies today over the factory of 
the Detroit Gasket and Manufacturing Company as a symbol of patriotic 


craftsmanship and as a pledge of unfaltering production—'til Victory. 


THE DETROIT GASKET & MFG. 
12640 BURT ROAD 


co. 
DETROIT, MICHIGAN 


WATERPROOFED WEATHER STRIPPING FOR ALL 
AUTOMOTIVE VEHICLES 
INNER-SEAL keeps out rain, dust, dirt and drafts when 
applied to doors and windows. It adds to comfort and protects: 
interiors ... the only weatherstripping on the market with the 
necessary springwire feature which holds it firmly against 
any surface. ° 


BRIDGEPORT FABRICS, INC. 


BRIDGEPORT CONNECTICUT 
Established 1837 


* 
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FOB Factory 


(Continued from Page 2) 


ing, welding and. otherwise fabri- 
cating these metals. As such these 
facilities will not be of great value 
0 automotive engineers, but it is 
possible they can be “converted” 
to production of automotive ma- 
terials. Aluminum production ca- 
pacity alone will be over 1,000,000 
ons annually by the end of this 
year, seven times the level of 1937. 
But the steel industry has annual 
capacity for something like 60,000,- 
000 tons of finished steel products, 
so while at one time it may have 
been worrying about the inroads 
of aluminum into its markets, this 
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Many otherwise worthwhile im- 
provements proposed for motor car 
use have been rejected because 
they involved what appeared an 
insignificant increase in cost per 
car—a premium which would grow 
to a major item when multiplied 
by a million or two. 

The present automobile engine 
weighs six to eight pounds per 
horsepower, costs about $1 per 
horsepower to build, and consti- POSITION WANTED 
oan 15-20 — of the weight nine ies. sncienitie i ‘ 
of the car. Suppose we cut the A RY MANUFAC- | 
welght 25 aaah, design = on TURERS—Former factory sales man- Field Service 
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TRUCKS FOR SALE 


ANY MAKE OR BODY TYPE in 1% to 
5 ton Good Used '32 to '42 Trucks. We 
ship to dealers all over the country. 
Write or call Mr. Swiney, STerling 6711 


worry is not now evident. 

Iron and steel will continue to 
be the masic materials of motor 
car construction. The industry 
has had 40 years of experience 
in perfecting the use and treat- 
ment of ferrous metals, and it 
will not throw away four decades 
of “know how” for a complete 
switch in material usage, the pri- 
mary advantage of which is just 
reduction of weight. 


The importance of weight reduc- 
its consequent advan- 
ages in fuel economy, are being 
vastly over-rated in passenger car 


tion, and 


performance. It is a natural trned 
Oday, with all the emphasis on air- 


craft where weight is a factor of 
primary importance. In passenger 
ars, economy is a strong talking 


point with sales forces, but it is 
not always the clinching factor in 
a sale. In fact, the weight trend in 
cars over recent years has been 


pward, with addition of extra 


metal in fenders, hoods, wheel 


3,600 r.p.m. but with high torque 
at low speeds, fuel economy of 
20 miles per gallon (and no fool- 
ing), permanently sealed cooling 
system never requiring attention 
winter and summer, oil change 
only every 20,000 miles, guaran- 
teed starting at 100 degrees Fahr. 
or —10 degrees, and cost not to 
exceed $1 per horsepower. 

This seems an entirely likely 
eventuality on the basis of present 
materials and some which will be 
available when peace returns. 

* * * 


Predictions 


On Future 

WHAT ELSE to look for, based 
on the materials picture? Well, 
here are a few guesses which may 
sound like wild ones, but they are 
tempered to some extent at least 
by present engineering knowledge 
and ambition. Tubular steel frame 
(maybe rectangular section) com- 
bining body frame and chassis into 


OPERATOR—Successful 


area on a commission or salary and 
commission basis. Have 20 yrs. of wide 
and valuable contacts with personnel in 
all departments of automobile, truck 
and aircraft plants. Immediate and 
post-war line solicited. Training, ex- 
perience and references above average. 
Your replies will be in confidence. K. 
pe ‘orem R.F.D. No. 2, Birmingham, 
ch. 


experience large 
conneetion in South 
or Southwest. Invites investigation 20 
year record. Age 46. Not less than 
$7,500 yearly potential considered. Avail- 
able Sept. ist. Write Box 440, c/o 
Automotive News, Detroit. 


dealership. Wants 


HELP WANTED 


SERVICE MANAGER to take charge of 


Service Department. Five to 10 me- 
chanics. Automobile dealership on Mis- 
sissippi Gulf Coast. Living conditions 
good. Salary $250 per month, plus com- 
mission on labor sales. Must be an ex- 
perienced Service Manager and furnish 
bond. State details in application. Box 
460, c/o Automotive News, Detroit. 


Representatives 


Here is an unusual oppor- 
tunity for several qualified 
men to act as_ traveling 
service representatives for a 
prominent automobile manu- 
facturer. 

This position offers an ex- 
cellent salary, liberal travel- 
ing allowances, 
vacations. 

| 


Please give full outline of 
previous experience and 
present employment, and en- 
close recent snapshot with 
application letter. 


Present employees of the 
— are aware of this 
ad. 


Address Box 456, c/o Auto- 
motive News, Detroit. 


and _ paid 


or Hiland 3400. SHEARER CHEVRO- 
LET, 7244 Manchester, 8ST. LOUIS, MO. 


TRUCK EQUIPMENT FOR SALE 


NEW FACTORY BUILT STAKE BODIES 
for Dodge trucks. 7’, 9’, 12’, 14’, and 
16’ bodies available. Also cowls and one 
cowl and windshield for new Dodge 
trucks. Write or phone M. Brenner 
Sons Motor Co., Harrisburg, Pa. 


TRUCES WANTED 


WANT TWELVE DUMP TRUCKS, three 
tons. Not older than 1940. Box 459, c/o 
Automotive News, Detroit. 


WANTED—ONE 1940, 1941 or 1942 Chev- 
rolet Truck with wrecker, Holmes pre- 
fered. Box 454 c/o Automotive News, 
Detroit. 


HOUSE TRAILERS FOR SALE 


2 FT. ALMA-SILVERMOON HOUSE 
TRAILER—Electric brakes, bottled gas 
range, 2 Davino beds. Painted interior, 
tires like new, exceptionally clean. $750. 


VAN METRE CHEVROLET SALES, 


ants, larger bum A 
Dp ” ger bumpers, etc Ripon, Wis. 


Applications 
dre Many Fold 


must not be denied that there 

are literally hundreds of appli- 
ations for both plastics and the 
light metals in motor cars—uses 
which complement the basic struc- 
ural materials, iron and _ steel. 
There will be a speedy and fairly 
omplete acceptance of newer ma- 
terials in such parts, but the pres- 
sure on cost will unavoidably be 


single unit. Torsion bar suspension 
systems, or possibly hydraulic 
oleo-type suspension units doing 
away with springs altogether. 
Vacuum-power brakes and steering 
mechanisms, completely removing 
the need for manual or pedal ex- 
ertion in manipulating a car. Auto- 
matic, infinitely variable transmis- 
sions—perhaps a hydraulic torque- 
converter or a gear arrangement 
in conjunction with a fluid flywheel 
—seem certain to come before long. 

Better ventilation and better 
vision in bodies. Curved glass 


DEALERS ONLY 
For Sale 


EQUIPMENT WANTED 
USED CARS FOR SALE 


SET (3) SUPER MAN Camber Irons for 
Bean Front End Aligner. New or slightly 
used. Box 462, c/o Automotive News, 
Detroit. 


FOR SALE AT ALL TIMES, 100 to 150 


New Cars and Trucks 
good, clean, low mileaged, used cars. 
Wholesale to dealers. Reliable Motors, 


Leading Makes 
authorized Pontiac dealer, 203 N. Broad 


Are you interested in buy- St., Philadelphia, Pa. 
ing new cars at Middle At- 
lantic States retail prices? 
You profit on freight, trade, 
and future increment. If you 


SUNNEN PIN HOLE GRINDER. State 
condition and price, also number and 
size of mandrels, etc. Box 457, c/o 
Automotive News, Detroit. 


REGULAR STOCK 125 clean late cars 
including Cadillacs, Olds, Buicks from 
1939-1941’s. Fifty new arrivals weekly 
from New York Branch. Desire weekly 
buyers west of Chicago. Hertzfeld-Olds- 


ntense. Those who have worked 
with the industry in the supply 
field over the past 20 years will 
attest the 


and Hotel SHOE central 
downtown location... also 
. save time ond energy . . - stop 


i wore ‘Mayfairs:. Louis 


of all rooms $3.50 or less single 


importance of a few 
cents in the unit cost of a car. 


| CONSERVE yous TIRES 97 


sections in windshields and win- 
dows of superstrength heat- 
treated nonshatterable glass. 
Movable seats covered with 
strange new synthetic fabrics, 
cooled from within in summer 
and heated in the winter. Power 
control on all windows. Two-way 
radios as standard equipment. 
No more instrument panels as 
we now know them, what few 
instruments may be needed being 
consolidated in the steering seg- 
ment. Bumpers all the way 
around the car. Gradual aban- 
donment of bright chromium 
plating in favor of vari-colored 
aluminum trim strips. 


DOWNTOWN NASH SALES, INC., 


are an established dealer, we 
will sell you any part of 150 
cars on a first come, first 
served basis. Box No. 461, c/o 
Automotive News, Detroit, 


Michigan. 


NEW CARS WANTED 


1018 
N. Meridian St., Indianapolis will buy 
your entire stock of new cars or trucks. 
Interested in all makes. Write or wire 
your best deal today. We pay top dollar 
—wWe buy fast. 


mobile Wholesalers, 1137 Sylvania Ave., 


Toledo, Ohio. CASH ONLY. WANTED: HOLMES POWER WRECKER 


complete, but without truck chassis. Will 
pay cash. Give full description. Webster 

Ltd., 129 Wellington St., 8S. 
Sherbrooke, Que., Canada. 


150 TO 200 USED CARS—’37 to ’42. All 
Makes ALWAYS carried in stock. We 
can supply what you want Pronto! Ship- 
ments made every day to dealers all 
over the country. Call or write Mr. 
Swiney, STerling 6711 or HIland 3400, 
SHEARER CHEVROLET, 7244 Man- 
chester, ST. LOUIS, MO. 


WANTED: One complete automotive radi- 
ator testing and repair outfit. CITIZENS 
MOTOR CO., Williamson, West Virginia. 


USED CARS WANTED 


“INDIANA’S BUSIEST WHOLESALERS”’ 
will buy your entire stock’ of cars. No 
deal too large or too small to get our 
immediate attention. We will sell you 
1 or 100 clean, late model cars and are 
willing to work on very narrow margin. 
Have your buyer ‘Profit at Downtown 
Nash Sales, Inc.,’’ 1018 N. Meridian St., 
Indianapolis. 


AUCTION 


Every Tuesday -Rain or Shine 


CAIRO, ILLINOIS 


--For Dealers Only-- 


WANTED TO BUY new Dodge, Plymouth 
or De Soto passenger cars and Dodge 
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HOTEL es SHELBY 


adiness for | 


tion run on an “interim” or 1942 
model car is completed, and the 
latter may last two or three years. 


Heating Method 


Saves Steel 


CLEVELAND.—A simple change 
in the design of a Tocco induc- 
tion fixture has made possible a 
rapid “three-in-one” heat treating 
operation that is saving steel and 
relieving forging facilities for a 
Midwest automotive manufacturer 
producing diesel engines for Army 
tanks, according to A. O. Wood, 
chief engineer of Tocco division 
of Ohio Crankshaft Co. 


DPS Ups Commitment 


with Nash-Kelvinator 

WASHINGTON. — Jesse Jones, 
Secretary of Commerce, last week 
announced that Defense Plant 
Corp., RFC subsidiary, has author- 
ized an increase in its contract 
with Nash-Kelvinator Corp., De- 
troit, to provide additional facilities 
at a plant in Michigan at a cost of 
approximately $1,660,000, resulting 
in an over-all commitment of ap- 
proximately $34,000,000. 

Nash-Kelvinator Corp. will oper- 
ate these facilities, title remaining 
in Defense Plant Corp. 


Me,” by John O. 
forum for the 
opinions. 


“Dealers Tell 
Munn, is an open 
expression of dealers’ 


FOR SALE AT CEILING PRICES, 


trucks at near ceiling prices. Send list 
giving body types, equipment and prices. 
Box 466, c/o Automotive News, Detroit 


WILL BUY NEW Ford or Mercury cars, 


all models. Write Box 463, 
motive News, Detroit. 


c/o Auto- 


WILL BUY ANY NUMBER new Chevrolet 


cars or will trade new Chevrolet trucks 
for cars. Write or wire DANIELS 
CHEVROLET CO., Swainsboro, Georgia. 


WILL BUY any number new Ford cars 


and trucks—all models. Wire or write 
STEEL CITY MOTORS, INC., 3131 
Forbes St., Pittsburgh, Penna. (May- 
flower 8844), Ford Dealer. 


NEW CARS FOR SALE 


less 
5%. All cars and trucks are brand new 
1942’s: Dodge Deluxe Business Coupe, 
Plymouth Special Deluxe Business Coupe, 
two Dodge Convertibles, two Dodge 1% 
ton with stake bodies, one Dodge 1 ton 
with stake body, 

chassis with cab. Box 458, c/o Automo- 
tive News, Detroit. 


FOR IMMEDIATE WHOLESALE—35 new 


Hudsons, 5 new Willys, 6 new Reo 
trucks, 2 new Willys trucks. Will sell 
all or part. See cars at Downtown Nash 
Sales, Inc., 1018 N. Meridian S&t., 
Indianapolis. 


Tudors, Fordors and Coupes, 
equal amount of Ford Commercial or 
Truck Units, any body type, on factory 
cost basis. Box 464, c/o Automotive 
News, Detroit. 


for new 1942 Dodge and Piymouth pas- 
senger ears. Box No. 445, ¢/o Auto- 
motive News, Detroit. 


cars, pickups and trucks. Have own 
transports. We own and operate 10 Used 
Car markets in Utah, Idaho and Colo- 
rado. Phone Mr. Austin at Graceland 
6230, Chicago or Airmail lists and prices 
to Jesse M. Chase, 814 Diversey Park- 
way, Chicago, or Box 1552, Pocatello, 
Idaho. 


LONG ESTABLISHED Ford and Lincoln 


Dealer, located in suburbs of New York 
City, desires to make direct connection 
with Dealer located in defense area for 
handling used cars on brokerage basis. 
Box 455, c/o Automotive News, Detroit. 


WANTED 
A PRODUCT 
TO MANUFACTURE 


We engineer and manufac- 
ture tools, gages, fixtures, and 
do close precision machine 
work. We prefer a product 
that has both a present and 
post-war market. 

Well financed, experi- 
enced, with a sales organiza- 
tion calling on automotive 
manufacturers and jobbers 
nationally. 

MIAMI INDUSTRIES, INC. 


201 Morris Street 
Toledo, Ohio 


WILL TRADE 45 new 1943 Dodge truck. | i — 6 MacMillan, Aiken, 8. C. 


WANTED: 


Come Buy !--Come Sell! 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


PARTS FOR SALE 


WE STOCK (or can get ) ANY AUTOMO- 


TIVE PART or supplies you need. Make 

us prove it. Cail or write, Vic. Koenig, 
STerling 6813 or HIland 3400, SHEARER 
CHEVROLET, 7244 Manchester,  S8&t. 
Louis, Mo. 


WE HAVE EXCESS PARTS inventory 


covering Chrysler-Plymouth models 1934- 
39. List will be furnished upon request. 
Write Box 439, c/o Automotive News, 
Detroit. 


PARTS WANTED 


RIGHT DOOR ASSEMBLY 
1940 Plymouth Convertible Coupe. Bitzer 
Motor, E. St. Louis, Ill. 


BODY COMPLETE or shell to fit 1942 


Buick Special chassis or Station Wagon 
body. State condition and price. Box 465, 
c/o Automotive News, Detroit. 


Stream OPA approved. Sale. 


Address all Box No. replies in care of Automotive News, 5229 Case Ave., Detroit 





THORNTON Four- 
Rear-Wheel DRIVE 
unit which doubles 
original truck capa- 
city and provides tre- 
mendous tractive 
ability. 





MERICAS eyes are concentrated on 
the North Pacific. A vital supply 
line is the traffic-laden Alcan Highway, 


opened last season. 


Proven by brilliant performance 
during the construction of the road 
were hundreds of trucks equipped with 
THORNTON Four-rear-wheel 
DRIVES. 


This fine service record has resulted 


THORNTON TANDEM CO. 


Manufacturers also of the THORNTON automatic-locking DIFFERENTAL 
‘“‘When you need TRACTION you need THORNTON” 


in more than 750 additional trucks 
being put into service, this season, to 
do another spectacular job on America’s: 


road to Tokyo. 


By means of THORNTON equip- 
ment, the original capacity of these 
dump-body trucks has been raised from 
2¥4 to 4 yards. The tractive ability, 
with two driving axles under the load 
instead of one, has been immeasurably 


increased. 







8739-8779 GRINNELL AVE. 
DETROIT * MICHIGAN 





